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+ Sparks 


President Truman was presented 
ith a 1946 Ford last week by Henry 
‘ord II. Guess he had a priority. 

” * + 


The ban cn state conventions was 
ased effective today (Monday). 

While attendance must be con- 
ined to persons living or engaged 
in business in the state, 25 persons, 
uch as speakers and guests, may 
come from outside the state. 

z * * 


eal McCoy 


Gasoline of prewar quality now 
; being pumped into the tanks of 
cars in most areas across the na- 
ion. 


Oil companies have announced 
that they are shipping regular gas | 
of 75 octane and premium of 80; 
wartime gas was 70 and 76, re- 
spectively. Wartime gas in storage 

being spiked. 


h Huh 


“ A Chrysler dealer, spotting a 
friend among a group of Pontiac 
lealers in a Pueblo (N. M.) res- 
taurant, queried: 

“Got any new cars yet?” 

Replied the Pontiac man: 

“Yea, I think there’s been a 
ouple of carloads of ’em sitting 
Yown on the tracks—but we’ve 
been too busy to unload ’em!” 

ao * *« 








As Crude Returns 


First crude rubber, when it’s 
freed from Japs, will go into heavy- 
duty tires by gradually increasing 

7 he crude content. 

After heavies are well taken care 
f, the crude will trickle into car 
ires. What the ultimate crude-syn- 

thetic ratio will be hasn’t been de- 
ided except for this: Sufficient syn- 
thetic will be used in all rubber 
items to provide a strong argument 
against high crude prices. 
* * * 


66 Million Tires 


WPB Friday scheduled the pro- 
duction of 66,000,000 passenger car 
nd motorcycle tires for 1946, the 
highest output of auto tires in the 
nation’s history. Previous peak was 
D3,000,000 in 1941. 

A total of 11,774,000 tires were 
scheduled for the last quarter of 
945, including 4,480,000 truck and 
bus tires, 59,000 airplane, 860,000 
ractor and 1,800,000 bicycle. The 


> 





tires would probably be removed 
rom rationing before auto tires. 
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Discount Issue 
Held Settled 


For Present 


NADA Sees Prices 
At 1942 Levels; | 
Makers Silent 


WASHINGTON. — NADA 
leaders expect prices on 1946 
model cars to be at the 1942 
levels, and thus dealer dis- 


counts will not be affected, 
they indicated last week. 


Meanwhile, the auto manufactur- 
ers are working on their prices un- 
der the OPA formulas announced 
last week by AvtTomotive News. 
Ford has announced that its prices 
will be revealed at public showings 
in September. 

However, manufacturers them- 
selves have given no indication yet 
whether they will bring out their 
cars at March, 1942, prices or will 
apply the formula involving 1941 
costs plus legal increases in labor 
and material costs and a normal 
profit. 


In addition, OPA has issued the 
order which suspends from price 
control most passenger-car orig- 
inal equipment parts. It became 
effective Friday. 

William Mallon, president of 
NADA, said the statement of Price 
Administrator Chester Bowles on 
new-car prices was_ satisfactory 
from the dealer standpoint. 


“It contemplates,” Mallon said, 
“no interference with dealer dis- 
count at 1942 price levels, which 
Bowles says he expects manufac- 
turers generally to maintain. 


“Bowles emphasizes dealer dis- 
count reduction could only result 
from manufacturers individually 
appealing for higher prices in 
sufficient number to cause gen- 
eral increase in factory prices. In 
that case OPA, after full consul- 
tation with dealers, would decide 
if they were able to absorb these 
increased production costs. 


“Bowles points out that proposed 
1942 ceiling provides manufacturers 
with increases from 10 percent to 
19 percent over 1941 levels. Dealers 
|will not be required to absorb any 
|increased costs caused by any sub- 


| Stantial changes in 1942 models. 


{ “General impression here is that 
/1942 prices generally will stand and 


board also announced that truck | dealers will not be hurt.” 


It was the prediction of Price 
(Continued on Page 41, Col. 1) 


Most Original Parts Freed 


20f OPA Price 


WASHINGTON. — OPA revealed 
ast week the details of the prom- 
ised suspension of price control on 

ost automotive parts when sold 
O passenger car manufacturers 
for use as original equipment, ef- 
pu@fective Aug. 31. 

Under the OPA action, price con- 
trol is suspended on auto parts 
Pubject to the following conditions: 
When sold to auto manufactur- 
em" ers for use as passenger car 
original equipment. 


When sold to parts or sub-| 


assembly manufacturers for use 
in the production of parts or sub- 
assemblies to be sold to manufac- 
urers of passenger cars or other 
complete assemblies, such as com- 
ercial motor vehicles, including 
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Control 


)trucks, and tractors, farm machin- 


lery, washing machines and other 
|durable consumer goods, for use 
jas original equipment. 

14’ When sold to manufacturers of 
complete assemblies other than 


jturers of commercial motor ve- 
|hicles, including trucks, and motor- 


trailers, washing machines, and 
other heavy durable consumer 
| goods, for use as original equip- 
ment in such items. 

OPA pointed out that an auto 
parts manufacturer may not in- 
|crease his price for a part sold 
to a truck or farm machinery 
manufacturer, for instance, beyond 
the increase in price to a maker 
jof new cars. 
| OPA also emphasized that price 
| control is being continued on all 
| auto parts sold for replacement 
purposes and repair of cars. 
| Automobile tires, batteries and 
' (Continued on Page 39, Col. 1) 
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°46 Hudsons Roll Off Line; 


Due Sept. in Showrooms 





producer to g 


HUDSON’S HEADMEN 
Detroit last week. At left is A. 
is George H. Pratt, general sales manager. 


‘Ford Sets Goal 
Of 80.000 Cars 


Before Jan. 1 
DEARBORN. 





“With the cooper- 


;government restrictions, 


more than double 
| passenger autos, such as manufac- | 


biles and to quad 
' : } 
jcycles, tractors, farm machinery, | 


Ford II, executive 


said Friday 





10 days and 


reached early 


float in parts and the small stock- 
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Second to Resume Operations 





FIRST 19146 HUDSON rolls off assembly line in Detroit on Aug. 30. Second 
et underway on new cars, Hudson hopes to reach a rate of 250,000 
to 300,000 cars per year by early 1946, barring unforeseen events. The 19146 car 
—first one was a Quaker Gray four-door Commodore Eight—features several 


exterior changes and complete new interiors. 





the first 1946 model at ceremonies in 
. Barit, president of Hudson, and at right | 


S4 Per Year, 5c Per Copy 


Rate of 300,000 
Early °46 Goal 


Many Changes Visible: 
Dealer Preview Is 
Likely This Week 

By Pete Wembhoff 


Editor, Automotive News 

DETROIT. — Second pro- 
ducer to start assemblies of 
1946 models, Hudson hopes to 
reach a rate of 250,000 to 
300,000 cars annually by 
early next year, President A. FE. 
Barit revealed at ceremonies here 
Aug. 30. 

The new cars, which feature sev- 
eral exterior changes and a com- 
plete new interior, will start reach- 
ing dealer showrooms late in Sep- 
tember or carly October. Sales 
Manager George H. Pratt said. 

Complete details of the new car 
were held in confidence until 
Hudson holds a preview for deal- 
ers in Detroit, probably this 
week. It is hoped also to hold 
similar previews immediately in 
New York, Chicago and Los 
Angeles. 

Changes visible to newspapermen, 
who witnessed the first car coming 
off the line at 11 a. m. Aug. 30, 
included a smart redesigned front 
end, extended mouldings, wrap- 
around rear bumpers, a new up- 
holstery concept with larger leather 
trims and kickpads. The first car 
was a Quaker gray four-door Com- 
modore Fight, while several hun- 
dred other cars in various stages 
of assembly waited their turn on 
the mile-lonz assembly line. 

Barit said sheet steel is the big- 
gest bottleneck at present, but he 
expressed hope that this could be 
licked in the near future. He re- 
vealed that Hudson will have two 
assembly lines, as in prewar, but 
that production will be stepped up 
sharply through use of two work- 
ing shifts, seven days a week if 
necessary. 

Automotive and aviation pio- 
(Continued on Page 42, Col. 1) 


Used-Car Prices Decline 


DETROIT.—While an NADA 


check in the East showed used car 


prices off $11 to $53, a survey by 
AvtomoTivE News found prices 
steady in Seattle and off slightly 


in Los Angeles, Denver and San} 


Antonio. 

NADA figures showed an average 
drop of $25, and indicated, too, that 
the black market which had flour- 
ished among fly-by-nighters was 
finally cracking up. 

The decline has come since the 
industry got the go sign for new- 
car production in July. On July 1, 
iccording to the NADA report, all 
but four of the 33 different 1942 
sedans were selling in the East at 
ceiling prices. Now only six types 
of sedans are selling at the ceiling 
The others have dropped from $11 
to $53. * * * 


No Material Price Drop 
In Los Angeles 


LOS ANGELES.—Survey of new 
car dealers indicates no material 


In Most Parts of U.S. 


drop in used car prices here. Mar- 
|ket remains firm for clean late 
|model cars, while 1937 and older 
|models have dropped slightly. Junk- 
ers big drug on market. 

| 


\Prices Off About $25 


In Denver Area 
DENVER. Used car prices are 
showing i downward tendency 
(Continued on Page 10, Col. 4) 





223,656 Cars Monthly 
By Dec., Krug Says 

WASHINGTON.—WPB Chair- 
man J. A. Krug said last week 
that the auto industry expects to 
be producing 223,656 cars month- 
ly by December, compared with 
a normal prewar rate of 313,678 
monthly. 

He said car makers expect to 
build 504,452 new cars in June, 
1946. 
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Kelsey Shutdown Halts 
Ford Car Assembly 


By Mac Gordon 
Staff Writer 


DETROIT. -Ford’s new-car and 
tractor assembly lines here were 
kept at a virtual standstill over 
the weekend as the strike of 4,500 
workers at Kelsey-Hayes Wheel 
Co., supplier of wheels and brake 
drums for Ford, wore into its sec- 
ond weck. 

Ford has laid off 3,100 men at its 
Highland Park and Rouge plants 
as a result of the strike, a company 
spokesman revealed. The men are 
mostly assemblers and body work- 
ers. 

The truck assembly lines at 
Rouge also were shut down for lack 
of parts. Ford spokesmen said, 
however, that car assembly was 
continuing ai the plants in Louis- 
ville, Dalias and Edgewater, N. J., 
for time being at least. 

The Kelsey-Hayes strikes were 
protesting the WLB's alleged re- 
fusal to reinstate four UAW-CIO 
committeemen discharged last 
April. 

In a full-page statement appear- 
ing in newspapers, the Kelsey- 
Hayes minagement wonders 
whether it or the union is entitled 
to run the plant. The statement de- 


GM Announces 
New Engine for 


‘ ; 
Private Planes 

DETROIT. A new aircraft en- 
gine rated at 200 hp has_ been 
developed by the Research division 
of General Motors, it was an- 
nounced Sunday by C. FE. Wilson, 
president. 

Designed for installation in pri- 
vate air cruisers of the future, the 
new engine is an outgrowth of 
studies started eight years ago 
and subsequent war contracts in 
connection with the development 
of military robot planes. 

The engine has undergone exten- 
sive flight testing for six years and 
is considered an important contri- 
bution to aircraft development, 
Wilson said. 

The new engine is a radial type 
having four cylinders, and operates 
on the’ two-cvele principle. Its 
mnique feature is that a= super- 
charging biow -r is used to increase 
performance and power reserve for 
take off and altitude. There are no 
valves, this function being per- 
formed by the pistons themselves. 

Although the piston displacement 
is only 250 cubie inches the size 
of an auto engine it develops 
normally 200 hp with a high safety 


factor, and the weight dry is only ; 


275 pounds. It is probably the only 
small engine having liquid cooling 
and may be installed for the same 
weight ar ane air-cooled engine. 
The engine is only inches in 
diameter. 

Oil consumption extremely 
low, a quart of oil serving for six 
hours running. Fuel consumption is 
comparable to engines of similar 
power, about 18 gallons an 
using 91 octane fuel. 

Tests have shown that the added 
cost and weight of a variable pitch 
propeller eliminated by use of 
this boosted two-cycle 

Wilson said market potential and 
production studies are now being 
conducted by Buick. 


3D 


is 


is 


NEW NASH DEALER for Syracuse is Thomas D. Hutt( left), pictured sign- | 
Carpenter, 
Hutt, a veteran of 17 years in the automobile business, will operate the T. 


ing a franchise with Edward 8S. 


hour | 


principle. | 


fends the discharge of the four em- 
ployes against the protests of the 
UAW local. 
| Thus, Ford, first auto maker to 
' start production of its 1946 cars, 
became the first to see its output 
stopped cold by labor strife dur- 
ing the postwar period. 
4 * * 

Whether the 4,000 Briggs workers 
‘go out on strike will be determined 
tomorrow (Sept. 4) when Briggs 
Local 212, UAW, conducts a strike 
vote among its membership. A 
|Briggs shutdown would stop the 
flow of bodies to the Chrysler di- 
visions. 

Strikes halted or threatened pro- 
duction at several other automo- 
tive plants Friday. 

Continental Motors lines were at 
a standstill as the result of the 
| walkout of 600 UAW-CIO workers. 
The employes were protesting seni- 
ority layoffs. 

At Jackson, Mich., 1,300 United 
Rubber Workers-CIO men struck 
at the Goodyear plant after seven 
workers were fired. The company 
said that the seven had caused a 
five-hour work stoppage four 
weeks ago to attend a union 
meeting. 

Other plants affected by strikes 
jin the Detroit area included Wood- 
all Industries, Bundy Tubing and 
Murray Corp. 

In Windsor, Ont., across the river 
|}from Detroit, 10,000 Ford employes 
'concluded their strike vote Satur- 
| day. Earlier the workers had voted 
by a wide margin to hold the strike 
ballot. 

The return of 500 striking work- 
ers at Detroit Steel Products Co. 
allowed Dodge to recall 1,500 em- 
ployes, laid off in three plants be- 
cause of material shortages. 

* + x 

The Navy returned the five 
Goodyear factories in Akron to 
the management Thursday after 
a seven-week occupation. The 
plants were seized July 5 follow- 
ing an 18-day strike. 

But there was no indication here 
;as to when the Army might with- 
'draw from U.S. Rubber, taken over 
in July after a series of disputes 
that crippied production of B-29 
| tires. 
| Meanwhile, Congress is expected 
to speed action on measures to 
guarantee jobs for all and increase 
the aid for unemployed workers 
when it reconvenes on Wednesday. 
| Congressional sentiment is_ be- 
lieved closely divided on both the 
{full employment and unemployment 
| insurance bills. 


First Nash Production 


To Stress 4-Doors 

DETROIT.—Until near-prewar 
levels of production can be 
reached, Nash will concentrate 
on the manufacture of four-door 
passenger sedans, H. C. Doss, 
general sales manager, has _ in- 
formed Nash zone managers. 

Nash will aim at highest pro- 
duction levels in four-door 600 
and Ambassador models before 
moving into the full complement 
of other body types, Doss said. 

In Kenosha, Henry R. Costley, 
general factory superintendent, 
said Nasr production will be on 
a seven-day week basis. 


looking on. 
D. 


Buffalo zone manager, 


Hutt Nash Sales at 3211 Leavenworth Ave. 


STABILIZING FINS 


BRAKING 
DROGUE 


PERISCOPE 


FUEL TANKS 
WINDOWS 3 


os en : . = 


12-FT. DIAMETER WHEEL RETRACTABLE SKIDS = 


—Courtesy Boston Globe 
SINGLE-WHEELED speed contender of rocket design, which Lt. Robert 
Morgan, former experimental flier for Britain’s Fleet Air Arm, is building in the 
hopes of raising the world’s land speed record from 368 miles per hour to 520 
mph. The machine is patterned after the V-2 rocket, has a single wheel of 12-foot 
diameter, will be 23 feet long and 15 feet high. Body will be made of new type 
of glass with metal parts taking up stresses. Runs will be made in Chile. 


Selling to Prosperity 


Holler’s New Book Points the Way 


To Better Days 


DETROIT.--With the war over, Our biggest postwar problem, 
the salesman— often ignored in|says Holler, is jobs, jobs, jobs— 
wartime-—-now becomes the most |millions of jobs. And sales are the 

important man injonly thing that will create these 
America’s future. | jobs. 


_He is, says Wil-| “Millions of units must be sold 
liam EE. Holler,|}to millions of people, one at a 
general saleSs|time,” says Holler. 


seen “tues Sadan And to do that, we must undergo 

tive who must |“ Teconversion process from the 

keep the indus- coe wg attitude of merely taking 
: : orders. 

ae ane, oe Holler cautions against letting 
Holler’s new the tons of statistical material on 

book,“Sell Amer- |™@tKets confuse you. They are 

ica Inte Jobs” good in their place, but: 

(Motor City Pub- “Markets are simply people, 

lishing Co., Detroit, $1.50), not | People, people—millions of people 

only outlines the job ahead but ane out and sold 

i 9 . w ' me. 

in 128 pages of large type pro cl ag A 


vides the key to salesmanship. 
That does not mean that anyone |Holler says that he has two weap- 
ons, conversation and demonstra- 


can become a good salesman simply | -. 

by reading the book. It does mean | "on. an 

that a man who is adjusted to lite }|__Conversation is the root of sales. 
can becom? a good salesman by fol- |If the conversation goes right, the 
lowing the advice contained in the |Sale will almost surely go right. 
book. Then the customer wants to get 
———— the feel of the goods. 

“If the quality of the demonstra- 
tion matches the quality of your 
conversation, the scale can prob- 
ably be made and you will get the 
signed order.” 

But the salesman must work, 
Holler points out. Talent alone, 
even genius alone, is not enough. 
The talent is only good if it is 
used, and it can only be used 
through work. 

Holler says his favorite pastime 
is reading about people, and that 
he has found that those who have 
risen above the others have this 
trait in common: 

“They put more into their work 
than they ever expected to get 
out of it.” 

Training, he says, must go on 
forever. Even the champion must 
keep on training. 

Holler says that pressure is some- 
times necessary in an emergency. 
But, he says, in applying pressure 
remember to use low pressure with 
people and high pressure with 
things, programs and plans. 

“Sell a person on doing a job; 
don’t shove him.’” 

Holler has long been an inspira- 
tion in the selling field. Stories of 
his outstanding feats are number- 
less. But, those who know him, 
point out, the most outstanding fact 
about him is that through all the 
hectic years of Chevrolet's selling, 
he has always retained the friend- 
ship of the dealers and remained 
an inspiration to them. 

His flame burns brightly in his 
latest book. It will inspire all those 
who will let it. 


W. E. Holler 


Dodge Advénmes 7 
Van Nortwick to 
Truck Sales Chief 


DETROIT.—Promotion of L. F. 
Van Nortwick to the position of 
director of truck sales for Dodge, 
effective immedi- 
ately, was an- 
nounced last 
week by Forest 
H. Akers, vice- 
president of the 
division. 

Van Nortwick 
has served 21 
years in the 
Dodge _ organiza- 
tion. Since 1943, 
he has been di- 
rector of terri- 
tory development. 

Born and educated in Detroit, he 
has been associated with the auto 
industry since 1919. He started with 
Dodge in 1924 in the distribution 
department. 


Van Nortwick 


Registration Rises 


« o 
3,400 in Oregon 

SALEM, Ore.—-A total of 408,406 
motor vehicles were registered in 
Oregon at the end of July, repre- 
senting an increase of 3,400 units 
over the registration at the same 
time a year ago, it has been an- 
nounced by Secretary of State 
Robert S. Farrell jr. 

Of the total registrations, 
were private passenger cars, which 
represented a slight decrease from 
the total of 323,543 registered a 
year ago. There were 1,142 buses, 
35,385 light trucks and 45,448 heavy 
trucks. 

Registration fees 
143.07, compared to 
year ago. 


322,671 


Den 


Bos FIN.ay 


totaled $3,454,- 
$3,345,192.94 a 


Ford to Reveal Prices 
{t Showing This Month | 
DEARBORN. — Ford will an- 

nounce the prices of its 1946 

models at its public showing the 

latter part of September, J. R. 

Davis, director of sales and ad- 

vertising, announced last week. 
Davis stated that it was cus 

tomary for the company to re- 
veal its prices at the public 
showing. 

LA 


Worman (right), 
check from EF. Y. 


Willys-Overland 


sales, looks on. 


the sehicle for field testing work. George 


Jet-Propelled 
Car to Be Used 
In Speed Run 


LONDON.—(UTPS) —- Lt. Robert 
Morgan, an experimental flyer in 
the British Fleet Air Arm for the 
past six years, is planning to raise 
the world’s lind speed record from 
568 mph to 520 mph in a car of en- 
tirely revolutionary design. The run 
will be made in Chile. 


The car, now being built, will 


consist of a single giant wheel 12 @ 


feet in diameter with a stream- 
lined pear-shaped body 23 feet long 
and 15 feet high. The single wheel ( 
will revolve on oil bearings and 
Lt. Morgan will drive from a seat 
inside the wheel. ( 

Motive power will be provided by 
a jet worked out on similar prin- , 
ciples to the V-2 rocket, with liquid | 
gases for the fuel. Two small 
wheels at the rear will keep the 
car upright at the start and will be 
dropped off during the run. New 
automatic instruments will work 
the stabilizer fins at the back and a 
drag attachment will be used for 
braking. 

“I shall sit totally enclosed in- 
side the wheel and will drive by 
pressing a putton. The steering will 
be automatically controlled by a 
gyro,” Lt. Morgan explained. “I 
shall see out through a periscope 
connected with the two front win- 
dows. The car will cost about 
$32,000 to build and will weigh 
about a ton.” 


Chrysler to Turn 
Tank Arsenal 


Over to Ordnance 


DETROIT. — Chrysler Corp. an- 
nounced last week that it has con- 
cluded arrangements to turn over 
to the Army Ordnance department 
the Chrysler Tank Arsenal. 

Since this project was under- 
taken on June 6, 1940, the corpora- 
tion has produced in the arsenal 
and in the company’s engineering 
laboratories more than 25,000 tanks 
in many models, ranging from 
twenty - eignt- ton General Grants 
through thirty-ton General Sher- 
mans and forty - five-ton General 
Pershings to secret tanks not yet 
announced, but weighing more than 
60 tons. 

At peak production during the 
war the company turned out as 
many as 1,600 tanks in a month. 

“Extraordinary Ordnance - indus- 
try cooperation from the beginning 
made possible the success Chrysler 
Corp. had in the nation’s tank 
designing, tank building and tank 
testing program,” K. T. Keller, 
president, stated. 

Chrysler also is turning back to 
Packard the proving grounds at 
Utica which it leased from that 
company for testing work. 


Chrome, Some Tires 


Released by WPB 

WASHINGTON. — Chrome 
chemicals, which are used for 
plating metals, such as_ the 
bright part of automobiles, were 
removed from WPB restrictions 
last week. 

At the same time, the WPB 
Rubber bureau removed limita- 
tions on the production of tires 
in certain groups, such as A-5 
truck tires (9.00 and smaller, 
single-bead 8-ply and under); 
A-6 truck tires (15-inch and 16- 
inch rim through 7:50 cross- 
section) ; tractor tires, and tubes. 


FIRST RETAIL SALE of the new civilian Jeep is completed as Laurel C. 
' i distributor 
Flanigan, manager of a Toledo radio station which purchased 


in northwestern Ohio, accepts 


Harold Bell, company’s director of 
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addressed to John 0. 


ANY automobile dealers ask me 
what success the dealers have 


\ 


experienced who took on the sale 
of other lines of merchandise when 


war was declared. 

You will remember many auto- 
mobile manufacturers, shortly 
after hostilities started, recom- 
mended their dealers protect 
themselves by taking on the 
agency for other products. Deal- 
ers, of course, are familiar with 
the success of these efforts as 
relates to their own town. But 
recently I have made a spot 
check both through correspond- 
ence and personal visits so I 
could formulate an opinion based 
on actual facts. 

My first observation is that, in 
general, automobile dealers would 
be far better off specializing ex- 
clusively on the sale of automobiles. 
It’s a big job. It involves a lot of 
organization and management abil- 
ity. The automobile dealership 
itself is really five separate busi- 
nesses—new cars, used cars, main- 
tenance, parts and accessories, and 
offers one plenty of opportunity to 
make the most profitable use of his 
efforts and money. 


Many Veterans 


To Be Available 


AUTOMOBILE manufacturers 

themselves have set the ex- 
ample of diversification, and many 
of them have divisions that make 
preducts other than automobiles. 
The history of automobile retailing 
is full of examples of individual 
dealers who have been successful, 
indeed, selling automobiles in com- 
bination with other products. In 
many of the agricultural districts, 
automobile dealers have sold farm 
implements for years. Ford deal- 
ers have handled farm tractors 
since they were first produced. The 
implement business preceded the 


automobile vusiness. In some cases | 


the automobile dealer is an offshoot 
of an established implement or 
hardware dealer. This fact is evi- 
denced by the names of many auto- 
mobile dealers who are still using 


the word “implement’ or “hard- 
ware” in their firm name. When 
this business started, of course, 


there were no dealers. Dealers were 
not recruited altogether from ad- 
venturous young men who had vi- 
sion and energy, but they were 
recruited from dealers of older 
lines of endeavor. 

Right now some dealers are 
planning for the return of their 
sons or some other member of 
the family from the war. In some 
cases there are too many vet- 
erans to take into the dealership. 
Therefore, they are looking for 
other opportunities to help them 
get established in business. 

These are the reasons. behind 
dealers’ interest at present in fur- 
ther exploring the subject of sell- 
ing merchandise other than auto- 
mobiles. Of the dealers who took 
on the agency for a chain acces- 


Olds Dealers Seen 
Getting 5% of “I! 
Stock This Year 


AKRON.—-Production of Oldsmo- 
bile cars will begin early in October 
and for tho rest of the year dealers 
will receive about 5 percent of the 
cars they handled in 1941, P. C. De 
Berry, the firm’s Cleveland zone 
manager, told a gathering of deal- 
ers and salesmen at the Mayflower 
hotel here last week. 

“After the first of the year de- 
livery to dealers will be stepped up 
to about 60 percent of the 1941 
figure and the company expects to 
manufacture 450,000 1946 models by 
next spring,” he said. “Only two 
models will come off the assembly 
line during initial production, but 
the complete line will be manu- 
factured in due time.” 

The meeting attracted 
from Akron, Youngstown, Fast Liv- 
erpool and Steubenville. 


dealers 


Dealers’ or salesmen’s comments, questions 


sory store, only some of them have 
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3.000 Workers Needed 
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Dealers tell me | 


By John 0. Munn 











or requests may be 
Mann in care of Automotive News, Detroit, 


and the writer’s name will be kept in confidence if requested. 














| been successful. Others, however, 
|are going to discontinue them. | 


'Some dealers took on a line of | 


soon became unavailable, but they 
still see in it great possibilities. 
|Other dealers in agricultural com- 
munities took on agricultural im- 
plements and supplies. Most agen- 
cies for the big agricultural lines 
| were already established and terri- 
tory wasn't available. They there- 
\fore contacted agricultural imple- 
|ment manufacturers who make 
ionly a single item or two. The 
|dealer then could round out a 
,complete line of what was avail- 


| able in his town, the items for 
i\which were made by _ separate 

These supplementary lines are 
usually organized as a_ separate 
business in a separate location, and 
most frequently under separate 


management, but under the super- 


vision of the dealer. 
os 


* * 


Several Examples 


manufacturers. 
Are Cited 

WAS in a city of about 800 

population not long ago. The 
dealer always successfully handled 
a line of agricultural implements, 
as well as represented one of the 

| Big Three. At the start of the war 
|he was able to obtain the agency 
for his son for one 
agricultural implement companies 
in the county seat town. Since that 
time, the boy has been particularly 
successful and has since become 
established solidly. 

In another town nearby, an 
automobile dealer always han- 
died a farm implement account, 
and while it is a small agricul- 

tural community, the gross sales 
in each branch of the business 
has been about equal for a num- 
ber of years—$100,000 annually 
in each line. 

Some of the outlying dealers in 
|metropolitan towns have been more 
isuecessful with electrical acces- 
sories. They see great possibilities 
|in the future, because the demand 
lis sure to increase, and the number 
}of items in the line expand. In the 
|electrical appliance business, all the 
items available before the war will 
soon be in production, in addition 
to which will be such items as 
home deep-freeze units which will 
be particularly attractive. 


Dealer Must Decide 


For Himself 

THINK the question i 
}* a dealer must decide for 
It depends upon the dealer's 
zation ability, the state of 





nances, how actively he wa 
continue management. and wh 
sort of commitments he has w: 
this sons and friends. I > be 
talking to d } 


Salers 
asked many times 
Were available 
tomebile 


iutom Shile desler 
ALLO Ura. e, 





Jeoale 
Uciuic 

















the names and a of 
mobile factories ey Krow 
how to contact suet ott) ois 
evident that few s this 
trade are familiar w { 
turers ¢ t ‘ = i 
imp! s “i With 
the ince 
manufac “foe con- 
templatiz ew tines. or the exten- 
sion of territers 

If column readers are inter- 
ested in exploring opportunities 


of such lines, I will be glad to 
send them on request a list of 
names and addresses of agricul- 
tural manufacturers so that the 
dealer may inquire direct as to 


the product and sales opportu- 
nity. 
Dealers contemplating electrical 


appliances might be interested in 


knowing that there is a new com- |} 
plete line of such goods about to) 


be made available and the com- 
pany is now seeking outlets. I will 
be glad to give you the name and 
iddress of this company if you 
will ask specifically for it. 


electric appliances, but that stock | 
| 
| 





of the big | 








Surplus Office Cancels 


Big Chicago Parts Sale 

CHICAGO.—Upon orders from 
Washington, the $3,000,000 sale 
of surplus automotive parts, 
scheduled for the week of Sept. 
17 at the 122d Field Artillery 
armory here, was cancelled late 
last week by Chicago headquar- 
ters of the Department of Com- 
merce’s Office of Surplus Prop- 
erty. 

Officials of the local OSP 
stated that they were unable to 
say whether the sale might be 
held at some later date. Reason 
for the cancellation is that the 
department is attempting to 
work out a better way to mar- 
ket parts so that larger inven- 
tories can be moved into large 
and small users’ hands. Details 
are expected this week. 





| NADA Cautions 
Drivers to Check 


e 

Speeding Urge 

WASHINGTON. Car owners 
were reminded last week by NADA 
| that, although they now Kkave all 
jthe gasoline they want, they still | 
lare driving badly worn curs and | 
tires and should exercise corre- 
sponding caution and restraint in 
the way they handle their vchicles. 

“In the new freedom which driv- | 
ers now enjoy, with an unlimited | 
supply of gas at their disposal, it | 
is only natural that they should feel 
lan urge to drive faster and with 
‘less care than before,” said the | 
association. 

“It should be borne in mind, 
‘however, that a tank full of motor 
‘fuel will not add anything to the 
isturdiness of an average automobile 
or put more rubber on threadbare 
'tires. A wave of roadside tragedies 
lover the country conceivably could 
result if drivers generally lose sight 
of the fact that their motor equip- 
ment is now far below what it was 
in the free and easy prewar days. 

“It is hoped that drivers will 
bear in mind that when a car is as 
old as are most of the ones now in 
use, worn parts whose defects hith- 
erto have been concealed, may give 
way under the strain of hard driv- 
ing with most serious consequences. 
And the same conditions prevail 
with tires for nothing is so apt 
to cause a blowout as excessive 
speed.” 


7 Dealers, Bank 


Added by CATA 


| CHICAGO.— Membership in the 
|Chieago Automobile Trade Assn. 
has just received a_ sizable lift. 
James F. McManus jr., president, 
reported last week that seven deal- 
and the National Blvd. Bank 
of Chicago have been added to the 
CATA roster. 

The dealers include C. R. Died- 
rich Motor Sales (De Soto); Lodi 
Motor Sales Co. (Chrysler); Lucas 
'Motors, Inc. (Ford); O’Donnell Mo- 

Sales, Inc. (Hudson); M. B. 
Auto Sales (Hudson); Miller-Lad- 
gen Motor Sales Ine. (Chrysler), 
.nd Purnell & Wilson, Inc. (Ford) 


Edwards Motor Lays Off 











ers 


itor 


d 300 War Workers 


SANFORD, N. C. — Because of 


ancellations of war contracts, 
Caldwell Baker, general manager 


'of the Edwards Motor Co., said the 
company laid off 500 of its 700 
employes last week, reserving only 
a skeleton shift to complete un- 
tinished orders. 


aa wa “a 
AT ANNUAL OUTING of Akron 


dealer, director of Akron Auto 


Scott Rogers, Hudson dealer, preside 


Dealers Assn. and Chevrolet dealer. 


de 
Walter Hamer, secretary Ohio Auto Dealers Assn.; 
Dealers 
Baynes, dealer and salesman licensing division, bureau of motor vehicles, state 
of Ohio; John Lehman, secretary-manager, Akron District Auto Dealers Assn.; I o 
of Cleveland with the results obt 
Automotive Trade Assn.; and F. G. Lyle, president, Akron District Automobile Mortor Motor Company 





Chicago Dealers Call 


for Help As Shortage 


Slows Handling of Service Jobs 


CHICAGO. -- Approximately 3,000 
more mechanics, office help and 
salesmen will be needed to take 
care of dealer requirements in this 
area, a survey revealed last week. 
Most urgently in demand now 
are shop workers, according to 
dealers, with the hope expressed 
that they will be forthcoming as 
a result of war plant cancellatians 
and the return of men in the armed 


\forces to civilian life. 


Dealers agree that the manpower 
shortage still hampers their ability 
to take care of service jobs. They 
expect service volume to continue 
at a lively pace even after new 
cars enter the market on a large 


i seale. 


Lifting of gasoline rationing has 
found filling stations still short- 
handed. Many of them closed dur- 
ing the latter stages of rationing, 


|but they are reopening rapidly. 


The end of gas rationing is also 
having its effect in stimulating 
dealer shop volume, as is the com- 
pulsory car inspection law. 





Most Chicago Dealers 


Refusing Car Orders 
CHICAGO. — Following a 
check of member dealers, the 
Chicago Automobile Trade Assn. 
disclosed last week that while 
some dealers are following the 
A large backlog of orders 
would make fair and equitable 
distribution difficult, in addition 
to which there are trade in 
problems and obligations to re- 
turning veterans, most of the 
dealers agree. 
practice of taking orders for 
new cars at this time, “the 
general consensus is that it is a 
poor policy for several reasons.” 


Farm Trucks 
Removed From 
Alloeation 





WASHINGTON. -—- Farmers who 
wish to purchase surplus trucks 


should contact a local truck dealer, 
according to the Surplus Property 
board, which announced last week 
that it had ceased allocating sur- 
plus trucks to farmers and farm 
cooperatives. There is no need for 
certification now. 

The action was taken following 
the recommendation by the Depart- 
ment of Agriculture which feels 
that under present conditions dis- 
tribution of surplus trucks will be 
facilitated by dropping the alloca- 
tion procedure. 


This change was partly influ- 
enced by the fact that the farmer's 
interest in surplus’ vehicles is 


lessened by the reconversion which 
will make newly manufactured 
models available. 








AKRON. of 


finance companies, 


Representatives 
the 


union and OPA, auto manufactur- 
ers, and radio and newspaper re- 
|porters joined the members of the 
Akron District Automobile Dealers 
Assn. in their tenth annual picnic 
on Aug. 16. 





Brecksville, 
Kenneth 
director 





22 a. 
O. Left to right 
Hoskins, 


of 


3Bats 
alers at 


Assn., also OADA; 


nt of OADA and director 


mechanics 


Packard 
Jim ecured 


A dramatic touch in the quest for 
workers Was given during the week 
by Buick dealers in metropolitan 
Chicago. All of them, numbering 36, 
afttixed their signatures to an adver- 
tisement appearing in the Chicago 
newspapers, carrying the heading 
“Good Jobs Available with Buick 
Dealers Now.” 

Sought by the Buick group in the 
advertisement were shop mechan- 
ics, painters, brake and front end 


mechanics, motor tuneup men, 
sheet metal men, car washers and 
polishers, lubrication men, parts 


men, order writers and office help 
Applicants were asked to see their 
nearest Buick dealer at once 


Phila. Market 
For 122.000 


Y ~ 
Cars Seen 
PHILADELPHIA. Warning 

that the “black market is wide 
open and somebody is going to get 
hurt in more ways than one,” the 
Philadelphia Automobile Trade 
; Assn. last week called the attention 
lof its members to a poll conducted 
iby the Philadelphia Erening Bulle- 
tin which found 122,000 people in 
Ithis city without cars and ready to 
buy new ones. 

“With driving restrictions off,” 
isaid the PATA in a bulletin to its 
}members, “many of these prospec- 
jtive purchasers are not going to 
l wait for new cars. They are going 
jinto the used car market. Already 
individuals are reported taking ad- 
|vantage of this new demand and 
lare asking and getting above ceil- 
ling prices for their cars. The black 
market dealer is also ready for the 
| killing. 
| “OPA enforcement agents have 
had their field narrowed and it is 
expected they will be able to con- 
centrate more on illegitimate auto- 
mobile transactions. On the other 
jhand, if factories produce cars 
‘fast as predicted, used car prices 
‘may slump. Announcements of ra- 





as 





ltioning lifting are coming out of 
|Washington fast and furious. A 
sudden removal of rationing on 
Inew cars or price control on all 
or some year models could be a 


terrific boomerang” PATA said. 


Vechanies Course 


Opens in Orleans 


NEW ORLEANS. A training 
eourse for auto mechanies got un- 
der way here last week under the 
jauspices of the state Department of 
|} Education and the WMC. 

The course is designed to fill a 
gap caused by the departure of 
hundreds of skilled mechanics from 
the city in the past few months 
‘It is to run for 12 weeks 


Guests From All Walks Join 
|Akron Dealers at Outit 


is 


Sleepy Hollow country at 
3recksville, O. was the of 
the outing, which was held on the 
second victory holiday after the 
Japanese surrender. 

Sixty-seven golfers teed off dur- 
ing the afternoon, all contending 
for the 15 prizes offered. The OPA 


club, 
scene 


representative won the = guests’ 
prize, a $50 war bond. 

Among the guests were Mayor 
iCharles FE. Slusser of Akron; Jim 


|Baynes, of the Ohio Motor Vehicles 
|bureau; Walt Hamer, secretary of 
the Ohio Auto Dealers Assn., and 
\Scott Rogers, president of the state 
group: D. Lyle Mahan, representa- 
jtive of the mechanics union, and 
|Jack Whalen, of the regional OPA. 


Bode Garage Razed 


| The Cecil Bode Adelphi, 
O., has been destroyed by fire 
was set at 


Garage, 


Loss 








$ 10.000 


the pure? er wa 





nwee 


(Studebaker) 
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T TIVE 
oa OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 


national Dictionary. 


Epitor’s Note: The following letter from a reader is con- 
sidered by AUTOMOTIVE NEws to be so important that it is 
published as an editorial. 


‘If Ye Sow Not...’ 


7 oo, are times when quiet words will conquer. Happy 


with the return of peace, we must become neither care- 
free, complacent nor contentious. 

We cannot abruptly halt so vast an enterprise as the all- 
out conduct of a world war, with attendant cutbacks of bil- 
lions of dollars in production, without suffering some eco- 
nomic dislocation. The machines that made our war effort 
effective have stopped. The men who manned those machines 
face temporary idleness until they can be turned to meet 
the needs of peace. We all must strive to reduce this period 
of idleness to a minimum. 

Already union leaders have made demands upon the in- 
dustry for increased pay rates to offset declining weekly 
hours of work for those still employed. The Communist 
party suggests that corporate working capital and reserves 
be divided and passed out to displaced workers in the form 
of separation pay. This is the type of thinking that may 
win a battle but will lose a war. The union request at this 
time, we feel, smacks of reading the will before the wake. 

But in a larger sense, corporate reserves are the seeds of 
tomorrow’s production. If we eat our seeds today we shall 
be less hungry now, but tomorrow with no crops, we would 
starve. We believe the rank and file of workers can see this 
as clearly as we can. For “if you sow not, neither shall 
you reap.” 

Reserve dollars represent our method of storing up the 

fruits of manhours of work. They are our seed bank—the 
water set aside to prime our pump. We must use this reserve 
energy to provide as many jobs as possible while at the same 
time obtaining machines, materials and plants from which 
more jobs and useful peacetime items will flow later this 
year—and in the years ahead. 
’ To do this effectively, each of those reserve dollars must 
be stretched to the utmost. This cannot be done by increas- 
ing wage rates, which will increase costs, or by splitting re- 
serves render our reconversion efforts impotent. 

The problem, as we see it, is to get back into production 
with the least possible delay so that dealers will have cars 
to sell and thus be able to buy more cars as the factories 
can produce them. The factories will then need more ma- 
chines and more materials from other industries, which all 
boils down to the little four-lettered word “jobs.” 

The answer lies in intelligent thought and toil, rather than 


in theorizing and idle talk—in quiet words and confidence | 


rather than in rash demands and promises. 

Nice Work 
eee are due Chairman Jack Fassitt, his 
A OPA advisory committee, NADA and dealers in general 


for their swell job in getting SSR 49 amended in a satisfac- | 


tory manner. Now if we can only get the whole thing thrown 
out soon! 


Whether it is exactly “clubby” or 
not to take a fellow-columnist (7?) 
apart, I will leave for the editor to 
decide—-so here goes! A couple of 
weeks ago (Aug. 20), my good 


“ friend John 
MAYBE IT Munn, who since 
WAS THE 


1940, has contrib- 
HEAT, JOHN! uted the “Dealers 
Tell Me” column 
to this newspaper, had some things 
to say about the present system of 
cooperative dealer advertising with 
which I do not agree. I'll also lay a 
small wager with John, that not 
many of our dealer readers agree 
with him cither. John’s premise is, 
that if dealers were allowed to do 
their own local advertising, they 
would not only do a better job at 
less expense, but at the same time 
build for their own local institution 
instead of the product which they 
are selling. Now, in m: opinion, 
that’s about like saying th it by go- 
ing back to kerosene limps, we 
could avoid blownout fuses, chang- 
ing bulbs and the monthly bills 
from the light company! 

* ok + 


Time was (and I’m old enough to 
remember) when just what John is 
preaching was being practiced by 
the hundred and one makers of mo- 
tor vehicles. The factories fur- 
nished the mats, the dealer (if he 
felt in the mood) bought the space 
from his local papers, who ran it 
pretty much when and where they 
pleased and charged the dealer all 
the traffic would bear. Then the 
conscientious dealer who was a 
good merchandiser spent an ade- 
quate amount to promote the prod- 
uct he was selling, but the slacker 
down the road or in the suburbs 
spent nothing for advertising and 
rode smugly along at the good deal- 
er’s expense. 
* * * 


Time, as it does in most cases, 
changed this antiquated and hodge- 
podge program into a cooperative 
program to which the factory and 
every dealer selling the product 
contributes in proportion to the 
number of cars he sells. In the past 
20 or 30 years, the highly special- 


ized advertising agencies (and there | ; 


are none better than those who han- 
dle automotive advertising) have 
worked out a system of apportion- 
ing the advertising dollars in any 
given community to magazines, 
newspapers, billboards, car cards, 
direct mail and radio so that every 
dealer gets his exact proportion of 
the benefits. It is more complicated 
than a pari-mutuel, but just as 
foolproof. 
* * ao 

There is no need for me to point 
out that the best copywriters, art- 
ists and space buyers are employed 
by the agencies to prepare and 
place car and truck advertising. 
Obviously no individual dealer or 
group of dealers could hope to af- 
ford even a fraction of the cost of 
the advertising talent which these 
men represent. I know of no other 
industry, even foods, cigarettes or 
cosmetics, which spends as much or 
gets a greater return for their ad- 
vertising dollars. 

6 x * 


Surely John must be familiar 
with the fact that in very recent 
years, several of the major corpora- 
tions have formed Dealer’s Advis- 
ory Committees who meet at the 
factory, look over the proposed ad- 
vertising, discuss the allotments to 
be given each class of media and 
| actually have as much to say about 
| where and how the advertising iol- 
lars are spent as do the factory ex- 
 comerren. Most of the time I agree 
with John Munn, as you do, but on 
| this subject I think he is wet as a 
ree G.M.S. 


'—Paper Rationing Off 


Effective this week we 
lifting the limitation on new 
subscriptions and will accept 
any number from interested 
readers to any part of the 
world. U. S., Canada, Mexico, 
Cuba $4 per 
year, 2 years $7. Other coun- 


| are 
| 


and Panama, 


tries $6 per year. 
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CAREFUL! ITS 
EASILY UPSET / 


ThouGHT For TODAY ¢ 


WHY NOT Mix DDT 
IN GASOUNE TO 
Kitc THe Bues IN 


THE ENGINES OF 
ALL OLD CARS? 





‘Wants U.C. Ceilings .. .’ 


views expressed in this column are those of our readers. 


i Anonymous contributions will not be accepted but confidence will be 


observed upon request. 


Favors Ceilings 

Re your editorial “Unshackle the 
Dealer” in the last issue of AvuTo- 
MOTIVE News, the dealers in this 
part of Michigan are very much in 
favor of leaving the ceiling price on 
used cars. 

There are several reasons for 
this. In the first place it will stop 
dealers on the trade-ins from go- 
ing too high on used cars which, 
as you know, has been the habit 
and which I have known for the 
past 25 years or since I have been 
connected with the automobile 
business. Having the ceiling price 
on the trade-in gives the dealer a 
better chance to make more money 
and consequently can hire more 
salesmen, more mechanics and en- 
large his business. For a great 
many years dealers have tried to 
get a used car ceiling which would 
enable them to make a profit. 

For the next few years all makes 
of cars will sell very easily as the 
market is available. If the dealer 
does not wish to pay the ceiling 
price that will be optional but the 
ceiling price will hold down his 
paying too much. 

Our organization would like to 
see the ceiling price left in opera- 
tion on used cars.—W. R. Foote, 
president, Automobile Dealers in 
Northwestern Michigan. 


No Notices 

“Our answer is that we do not 
receive notice of these sales. I have 
checked with a great many of the 
dealers in this area and it seems 
that none of them knew of the sale 
conducted by the Department of 
| Commerce in Chicago last week. 
| “We receive notices from the 
Atlanta regional office of surplus 
property sales on used and worn 
out vehicles disposed of at some of 
the Army camps, but we have 
never received a notice of any 


kind on the surplus property sales 
similar to the one referred to in 
your article.”’—JOE HEDRICK, 
Grimes Motor Co., Montgomery, 
Ala. 


Hitch Done 


The following poem was written 
by Ab Panne- 
baker, our lube 
man. He has been 
in charge of our 
lubrication de- 
partment for the 
past four years: 
We've lubricated 
a million auto- 
mobiles 
We've packed a 
million wheels, 
We’ve ringed a 
million pistons 
And installed a 


Cass 
Pannebaker 


million seals, 
We've dinged a million fenders 
And straightened a million frames 
We've had the customers call us 
A million sorts of names. 
When the final taps are sounded 
And we parade up the Golden Stairs 
We'll still be in our greasy clothes 
Not putting on any airs. 
It is then St. Peter will meet us 
And greet us with a yell 
Take a front seat, you wartime me- 

chanics, 
You’ve done your hitch in Hell. 

Drippings from the Lubrication 
Department 

We hope you will be able t» pub- 
lish this in some future issue of 
AUTOMOTIVE News. K. HENNEMAN, 
service department, Ridings Mo- 
tors (Pontiac-Cadillac), Long 
Beach, Calif. 


Sink or Swim 
Your editorial in the issue 
Aug. 5 raises these questions: 
If jobs will not be provided for 
(See IN THIS CORNER, Col. 1) 


of 


Page 36 
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(CELANESE 


nn kk & FY 7 7 3 wa 


1S now producing for peace 


Tue Lirtine of government war controls incs natural materials—they have immense versatility. 


Celanese Corporation of America ready f [n the form of yarns and fabrics, plastics and chem- 


immediate shift into virtually full-scale peacetime _icals, they can meet with precision the requirements 


operations. Several basic factors within the corpo- __ of a vast range of civilian needs, providing industry 


ration make this possible. after industry with key materials. 


First, there is no reconversion problem with Celanese plant facilities even now are being in- 


Celanese. The same versatile textiles, plastics and creased, in line with the company’s continuing pro- 


chemicals that yesterday went into war goods are — gram of sound expansion and integration in the 


ready today for civilian products. Scarcely a ma- _ basic field of synthetics. An important example in 


chine or a process needs alteration. the chemical field is the modern Celanese plant now 


In turn, continuity of production means con- _ starting operations at Chemcel, ‘lexas, for the pro- 


tinuity of employment. Celanese employees face duction of synthetic organic chemicals from natural 
no interruption or lag in their productive output. gas. 


Expanding employment ts the prospect rather than Celanese Corporation looks forward to serving 


temporary unemployment, with more skilled the American future—a future brightened by many 


workers needed, not fewer. new products, conveniences and comforts for a 


A third factor is the basic position of Celanese — higher standard of living. Celanese Corporation 


of America, 180 Madison Avenue, New York 16, 


wt: 


products in the broad industrial picture. Because 


they are synthetics—free from the limitations of 


Celane S 


“GREAT MOMENTS IN MUSIC'’* PRESENTED BY CELANESE 
... EVERY WEDNESDAY EVENING COLUMBIA NETWORK COAST TO COAST 


TEXTILES 
PLASTICS 


CHEMICALS 


*Reg. U.S. Pat. Off. Copyright 1945, Celanese Corporation of America 


CELANESE CORPORATION OF AMERICA + 180 MADISON AVENUE + NEW YORK 16, N. Y. 
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Sealed Power 
To Build New 
Plant in Mich. 


MUSKEGON, Mich. Sealed 
Power Corp., manufacturer of pis- 
ton rings and other motor products, 
has announced completion of ar- 
rangements to erect a new plant at 
St. Johns, Mich. 


According to Neil A. Moore, gen- 
eral manager, the postwar demands 
for the company’s products will re- 
quire considerably more capacity 
than is available with the present 
plants at Muskegon. 


The St. Johns plant will concen- 
trate on the manufacture of piston 
rings for manufacturers of new 
passenger cars and trucks. 


Centrally located, St. Johns was 
selected because of its proximity to 
auto manufacturing centers at 
Flint, Lansing, Pontiac and Detroit. 

Gordon %. Reynolds, with the 
Sealed Power organization for the 
past 10 years, will be in charge of 
operations at the new St. Johns 


plant. 


It takes a strong fish to swim against 
the current, and a good dealer to stay in 
business now! 
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Battle on Rail Rates 


6 Auto Firms Ask ICC to End ‘Advantages’ 
Enjoyed by GM and Ford 


CAPT. EDDIE RICKENBACKER (right), famous racing driver and World 
War I pilot, drove the first 1946 model civilian passenger car built in the East 


off the final assembly line of the Ford Motor Co.’s 
Aug. 13. Screen actress Carole Landis (left) was a 
Seyffer, manager of the company’s Northeastern 


are shown above with C. J. 


sales region. 


Job Gain Due at Gould 


BUFFALO. — Peacetime employ- 
ment of the Gould Storage Battery 
division of the National Battery 


tdgewater (N. J.) plant 
assenger in the car. They 


of 250, although there will be some 
minor layoffs from present levels, 
Richard H. Rowland, vice-president 
of the company in charge of the 


DETROIT.-—Asserting that Gen- 
eral Motors and Ford enjoy com- 
petitive advantages in the low rail- 
road freight rates they have se- 
cured on car shipments, six other 
auto manufacturers petitioned the 
Interstate Commerce commission in 
Washington last week to set a 
maximum rate limit of 75 percent 
of first class rates. 

The six firms asked ICC to place 
in immediate effect an order fixing 
the 75 percent limit, which it post- 
poned July 9 after receiving coun- 
ter proposals from GM and Ford. 

As an alternative the petition- 
ers suggested that the commis- 
sion reconsider its decision alto- 
gether and fix the maximum rate 
at 50 percent of first class. The 
six companies are Chrysler, Gra- 
ham-Paige, Hudson, Nash, Pack- 
ard and Studebaker. 

In a brief accompanying the peti- 
tion, the firms declared that Ford 
and GM now enjoy rail rates rang- 


plant, has declared. The plant has |ing as low as 25 percent of first 


Co., Depew, N. Y., will be substan- 
been employing around 500 workers. ‘class and less and never exceeding 


tially greater than the prewar level 


Can the life of steel products 
really bey increased by 4 tol? 


i 


cee apres: came 


\Ma nufacturing and Sales Executives 


> impossible,” you say? Well, before Pearl 
Harbor you would have been right. 


Then something happened. A startling discovery 
that means you may soon be able to buy washing 
machines, automobiles, hardware, many important 
metal items that can outlast any you’ve ever owned 
before by 4 to 1! 


The discovery is CORRONIZING, a miraculous 
new weapon against corrosion and rust. Invented by 
scientists of the Standard Steel Spring Company, 
CORRONIZING is a new alloy “armor” that outlasts 

other rust-resisting coatings for steel. 


This is no mere claim. It has been proved in the 
war, on land and sea in every kind of climate. Pro- 
gressive manufacturers and retailers will soon be 
able to bring you products made with “Corronized” 

steel. Motor car makers—always a step ahead—may 
be among the first to offer this sensational advantage. 


So watch for the wonderful new products that will 
be made with “Corronized” steel. They can defy rust 
... keep their beauty and safety years longer... in- 

crease the service you get for your money as much 
as 4tol. 


Standard Steel Spring Co. 


ORIGINATORS OF 


CORRONIZING 


, Capel 0 
vn Life fooste 
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Quick Facts for 


50 percent on shipments from asW™ 
sembly plants to markets. They | 
said that their own rates are gener 
ally from 70 to 100 percent of firsS 
class. 

ICC indefinitely deferred th 
effective date of the 75 percent or- 
der in July after receiving pro-_7 
posals from GM and Ford to re 
tain existing rates. The edict had © 
been previously slated to take effect, 
June 6. 

The companies’ brief character- 
ized GM and Ford proposals to 
maintain rates as “efforts of fa- 
vored shippers to keep their rate 
advantages and to prevent thei 
competitors from securing re- 
lief.” 

It claimed the theory of transi” 
portation economics as applied by | 
GM’s Chevrolet division “is that i 
a concern is large enough, if it con™™ 
trols the routing of its traffic, if it | 
either owns trucks or, better yet 
has contract truckers wholly de 
pendent on it who will quote what- 
ever rates it names,” the railroad 
will be induced to establish lower ; 
rates for it than for its competitors. | 

By creating supposed competitio 

for the railroads, Chevrolet dom- 
inates their rate thinking in its owy 
interest, the six companies de 
clared. 

They also stated that the onl 
way open for railroads to increase | 
revenues from transporting autos 
is to bring rates more nearly int 
line with levels established from © 
the Ford and GM assembly plants 
and thus recapture traffic whick 
has been diverted to highway and © 
water routes 


GM to Erect 
$3,242,000 Parts 
Plant at Elyria 


ELYRIA, O. — WPB said last 
week that approval had been given 
to General Motors for the construc, 
tion of a large manufacturing uni 
here. 

Cost of the project, including ¢ 
factory and office building, was 
estimated at $3,242,300. 

The project will house the 
Brown-Lipe-Chapin division, pro- 
ducers of springs, grills, headlamp 
and other auto products. The fac- 
tory will contain 392,000 square feet 
of space, while the two-story offic 
building will provide 665,000 square 
feet. 


2 Agents Named 
By Nash Export 


DETROIT. — F. A. Spencer hz 
rejoined Nash as export representa- 
tive and will proceed soon to Sout 
Africa, S. I. Carlson, Nash expo 
manager, announced last week. 


Spencer retired 
from the Army in 
August with the 
rank of lieuten- 
ant colonel after 
nearly two years 
in the European 
Theater of Oper- 


a 


¢ 


F. A. Spencer 


ations, where he 
served as ord- 
nance officer i 
charge of explo- 
sives and demoli- 
tion. He has &% 
background of 25 
years’ experiencg,’ 
with General Motors and Nash, i 
both domestic and foreign fields. 


The appointment of A. W. War 
as export representative was also 


A. W. Ware 


Do not confuse CORRONIZING with other metal coatings. 
This patented process provides a permanent alloy “armor™ 


announced by Carlson. Ware is 
leaving for London in Septembe 
and will develop Nash activities in 
Europe and North Africa. 


Against Rust 


with 5 layers of defense against corrosion! It becomes part 
. can be worked in any manner. Permits 


of the steel base .. » 
using lighter materials by prolonging steel’s period of great- 


est strength. Write for samples and complete information. 


New Keeshin Terminal 
FORT WAYNE.—Keeshin Motor Ex 
press, Inc., will erect a truck terminal, 


STAN DAR'D STEEL SPRING COM PANY ~ | costing $60,000. It will be the largest 


CORAOPOLIS, PENNSYLVANIA terminal of its type here and will } 
completed in about four months. 
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THE 
SENSATIONAL 
NEW 


FRAZER 


GRAHAM-PAIGE MOTORS CORPORATION, DETROIT 32, MICHIGAN 


Kege walohing The newd feome GRAMAM FUIGE! 
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Open Car Sales 
Unlikely Till °46, FOR FACTORY J 
Automatic l'ransmissio 


Public Warned e 
Mulled by Ford of 
a. 


AKRON. — The Akron District’ 
By A. H. Allen 


Automobile Dealers Assn. last week , 
knocked out some of the joys of 
unrationed gasoline by warning’ 

that the average citizen will not 

be able to buy a new car this year. 

E. J. Lehman, executive secre- ‘ : 
tary, said that new autos still are IT IS A good bet one of the first projects to be tacklegges 
rationed despite the sudden end of generally by automobile engineering departments is the per- 
war. He suggested that those want- fection of a simplified, less expensive form of fully automatigg 4 
ing or needing new cars study the transmission that, will be foolproof and easy to servicAMam | 
ine edie to visit ae. ’ Chrysler, with its fluid drive, General Motors with its Hydra- | 
When these groups have ee Matic drive, and Packard 
war-worn cars, Lehman pointe a . ‘ . ‘ work is bein ushed in that direc: 
out, the stocks available will be } an with its Electro-Matic drive, &P tion. 
thrown open to the motoring pub- . Li represent excellent starts, but | “<5 A straw in the 
lic. That will not come much be- are not the ultimate in automatic ' wind is a new au- 
fore early 1946, he declared. sa tomatic transmi@ 
Akron garages look for an even transmission development. These sion developed by 
greater rush period between now systems are still extra equipment, Ford engineers a 


A 


we 


\ 


| 


ante the ‘saul a "lots “ — available at a price under the buy- ae 4 which is goin 
able in wholesale lots. asoline . : : ate Seelanue 
rationing has been lifted, they’ ; — Pe option. carte” ae 
oe oS, ae ee Eventually, the fully automatic ‘ edly, it is consid 
on the old cars will be driven transmission, with elimination of | erably less com- 


further. , i lex in desigtes 
The dealer association and allied MAHMOUD ABOUL ‘sente ¥, B. Dodge, director of sate a remand teeny on as eae am en Hyard 
; i i am-Pa otors, concluded arrangements for the Graham- - , - " 
industries held their annual outing | tributorshi in sit countries of the Middle East last week. Fath, an Egyptian | priced models. That day is. still A. H. Allen Matic, having 
senator, publisher and businessman, predicts a great industrial revolution of the ; 
some years off, but all development |tne 


ee 


Pee cue 
i “i 


Was ae 


MAHMOUD ABOUL FATH (seated) and Harry D. Dodge, director of sales 


easter 
Fea 


i\ 


at Sleepy Hollow Country club near’! only about ha 
here on Aug. 16,00 ___! Middle’ East in postwar years.” : Sidi caabadaeeaienaadaaanaeniaaaaee ean ements number of moving parts. 

Whether it will be adopted as 
standard or optional equipmen 
and on what models in the Ford = 
|line, are questions that remain to —4 
|be answered. At least Ford short] Qi 
will be in the parade away from 
gearshift levers and clutch pedals 


In the various combinations o 
ifluid flywheels, torque converters, 7 
‘planetary gear systems and othegages 
‘accessories, there are design and 
,manufacturing problems of the first 
; magnitude which do not as yet len 
| themselves readily to low-cost pro- 
| dustion. However, as with all other | 
|new ideas on motor car constru 
tion, constant refinement and im- © 
| provement will surely bring lower. © 
| costs, and there is every reason 
believe that within five years many 
: not all new cars will carry 3 


ae 
Pa 


a 


a 


automatic transmissions as stand 
ard equipment. 
= . * 


Government Tools 


Big Headache 


ONE OF THE PRINCIPAL re- 
conversion headaches of automotive 
plants has been the removal o 
government-owned equipment, ma- 
terials, tools and parts in process 
For the past year conferences hav 
been going on with RFC over this 
disposal problem, and at least 
fair start has been made with the 
opening of nine warehousing and 
storage areas and depots in th 
Detroit district, under direction o 
the local RFC office, one of 27 
such regional agencies throughou! 
the country. 


While the most spectacular 
phase of the operation is the 
storage of large machinery in 
open lots, followed by the erec- 
tion of prefabricated buildings 
around it, an equally important 
activity is the handling of the 
tens of thousands of new and 
used cutting tools made surplus 
by cancellation of war contracts. ' 
RFC has set up two tool and 
machine parts depots in Detroit 
and called in a warehousing ex-‘ 
pert to attempt to make some 
order out of the chaos of thou- 
sands of boxes of material being 
shipped in from’ contractors. 
Bins had to be built and labeled, 
boxes unpacked and sorted, and 
the contents distributed to the 
various bins. Careful inspection/ 
of all incoming material was ne- 
cessary, with new tools sorted 
from used tools, and decisions’ 
made on what to scrap and what 
to attempt to resell. Then mimeo- - 
graphed lists of all stocks were 
prepared and made available to 
the trade. A 


It is hoped that much of the 


~ 


( > 


Soap from pine trees helps 
make better tires 


53 . . . . . 
offering the first tires containing synthetic 


rubber ever sold to motorists in America 


J sae aes . bé “7 78 ° s 
Another example of building for today, testing for tomorrou 


ih THE large vat above, and in the 
barrels awaiting shipment, is more soap 
than most people will use in a lifetime. 
But nobody is going to bathe with ic. It 
will be used in making synthetic rubber 
for tires—a new kind of synthetic rubber 
developed by B. F. Goodrich. 

Some sort of soap is used in making all 
types of synthetic rubber. Until recently 
it was soap derived from animal fats. The 
new soap shown here is made ry rosin 


that comes from pine stumps. This differ- 


ent soap makes a detinite improvement 


in rubber. 
bl 


Tires made from the new rubber give 


more wear than tires made from ordinary 
synthetic. They run cooler . . . and this is 
important, because heat destroys rubber. 
It's doubly important in big truck tires 
that often get as hot as boiling water. 

The new rubber was developed several 
months ago, and made in plants operated 
for the government by B. F. Goodrich. 
It was used in military tires, and was 
kept a military secret. Then it was re- 
leased for use in heavy truck tires. Now 
it is going into passenger car tires made 
by B. F. Goodrich. 

This is only one of dozens of improve- 


ments that B. F. Goodrich has made since 


—in June, 1940. All these improvements 
are indications of the kind of extra value, 
extra wear, and extra safety you get when- 
ever you buy a B. F. Goodrich tire. The 
B. F. Goodrich Company, Akron, O 


- LMA FLL 


B.E Goodrich 


FIRST IN RUBBER 


surplus can be resold to the original 
manufacturer, but the stocks aré% 
available to all comers, prices be- 
ing those of the going market. It 
is believed many prospective buy 
ers will balk at paying market 
prices for surplus material which. 
can obviously carry no guarante 
and eventually some system of 
mark-downs may become essentia’ 
if large stocks are to be turnea¥ 
over. 


‘‘OUR ADVERTISEMENT IN YOUR Deale¥ 
Want Ad Dept. was helpful and it will 
—Floyd H,-. 


Johnson (Studebaker), Mt. Senna Mich? 


| not be necessary to repeat.’ 
aa Want Ad Dept., Inside Back Cover 





esr anit Be 2 
i Uh 


I A A Oh het 


Ls a “uy es Re ny £YOhCORTDlUlUCU 
1 i OUR 
. i ] | | ] ] | | i | | i i i 


N 
Na 
G 


AUTOMOTIVE NEWS, SEPTEMBER 3, 1945 


(= 


‘What's Paul Revere riding for today?" 
"Haven't you heard? He's spreading the big news 


that more Genuine Ford Parts are available now." 


YES, MORE GENUINE FORD 
PARTS ARE AVAILABLE NOW 


uine Ford Parts just naturally go together 
faster. This means more money for your 
mechanics ... more profit for you. 


It’s good news for dealers, garages and 
service stations that restrictions are eas- 
ing up and the Ford Motor Company is 
stepping up the volume production of 
Genuine Ford Parts. 

You profit two ways when you install 
Genuine Ford Parts. First, your me- 
chanics turn out more jobs because Gen- 


Second, you make more satisfied cus- 
tomers with Genuine Ford Parts... 
this helps insure the future success of 
your business. Any way you look at it, 
it always pays to use Genuine Ford Parts. 





10 
Export Limits 
Placed on Cars, 
Trucks in 745 


WASHINGTON. — Passenger car 
manufacturers will be allowed to 
export during the remainder of 
1945 on the same basis as the year- 
ly average from 1935 to 1940. The 
averages go as high as 6% percent 
of production in some cases. 

Truck builders will be held to a 
limit of 21 percent of output which 
reflects the average of foreign ship- 
ments out of total production dur- 
ing the period from 1936 to 1941, 
according to government and in- 
dustry officials. 

They also revealed the price pro- 
cedure, which calls for sales at the 
domestic trade price, plus shipping 
charges. An additional cost, the ex- 
port premium charge, will be added 
in some instances, according to the 
Office of Price Administration. 


The export unit volume ceiling 
does not necessarily mean that 
foreign sales will reach the speci- 
fied limits but rather gives the 
manufacturers of commercial and 
passenger vehicles a definite point 
at which sales must stop. 
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FORD-FERGUSON LINKAGE explained to Brazilian officials. The Brazilian 
Government Commission members, who visited Detroit last week, showed great 
interest in the eR ~ feature which differentiates the Ford-Ferguson. The 
commission seeks to have the Ferguson System Mfg. industry established in 
Brazil. Left to right, Harold Rowland, Export division manager of Harry 
Ferguson, Inc.; Geraldine Silveira jr., production technician representing 
Brazilian government; Brig. Gen. Antonio G. Muniz, director of commission; 
Charles R. Vincent, general sales manager, and Senor Oswaldo Sampaio of 
the Brazilian commission. 


Averages $25 Per Car... 


Used Car Prices Decline. 


In Most Areas 


(Continued from Page 1) 
Prices remain steady but would | 


here. Dealers figure the reduction 
will amount to around $25 on an 
average. Late models cars will suf- 
fer the biggest reductions. Reduc- 
tions in this field will amount to 
from $200 to $300 before long, ac- 
cording to Denver dealers. 


A goodly majority of Denver new 
ear dealers have very low stocks 
of used cars and price reductions 
will not effect them to any great 
extent. 

* a * 


Prices Steady, Stocks 


Tight in Seattle 
SEATTLE.—Used car prices un- 


tight. Buying cars is even more 
difficult and selling easier, reports 
Dick Dubois, Hudson distributor. 

Dealership signs are still herald- 
ing “top ceiling prices for used 
cars.” 


Smoothing and Improving the Ride 


IN PEACE & WAR © ON HIGHWAY & RAILWAY © ON BATTLEFIELD & FARM 


MONROE DIRECT-DOUBLE-ACTION 
HYDRAULIC SHOCK ABSORBERS 


In every line of endeavor there is always one “‘best,”’ 
one product that sets the standard of quality, one 
organization recognized as the source of innovations, 


ys 


) 


( 


There’s a 
Size for 
Every Need 


of most advanced design, of finest construction. In 
the field of Hydraulic Shock Absorbers for smoothing 
and improving the-ride in motor vehicles and railway 
cars, that leader is Monroe. Monroe Direct-Double- 
Action Hydraulic Shock Absorbers have been stand- 
ard on leading American cars, trucks and railway 
passenger cars. In the war they proved their superi- 


2473 


eeeeeeeeee © 


ority on motorized vehicles from Jeeps to great tanks. 
Today, the experiences gained in this hard, critical 
service is reflected in even finer Monroe Products. 


soften materially if OPA ceiling; 
were removed, is opinion of M. C 


4 


4 


| 
| 


Anderson, Buick distributor and) | 


president of Washington Automo, 
tive Trade Assn. Customers are er 


couraged by ceilings to insist on | 


full limit, which they would not d 
otherwise, Anderson declared. Pres 
ent “arbitrary high -prices should 
drop.” 


* * * 


Vancouver Prices Sink 


As Much as 25 Pct. 


VANCOUVER, B. C.—Immediate J 


effect of V-J Day here was a slum 


in the price of used cars. Some © 
changed since V-J. Stocks continue |dealers report prices have already. 3a 


dropped as much as 25 percent 


Black market speculators who 
before surrender day bought an 
sold cars at hundreds of dollars 
above ceiling prices, now are lucky 
to get the amount set by the War 
time Prices and Trade board. 


Largest slump in black marke 
price has been in late model cars 
A 1941 model which would sell for 
$1,600 a few weeks ago may noy 
draw ‘little more than $1,200, ac- 
cording to some dealers. 

Legitimate city dealers say the; 
have been swamped with requests 
from people wanting to sell cars 

* * + 


Louisville U. C. Prices 


Steady, But Drop Is Seen 

LOUISVILLE. — Used-car prices 
have not tumbled here as yet, b 
if 1942 prices are adhered to in 
pricing the new cars, they “will 
undoubtedly drop,” according 
Turner A. Summers, of Summers 
Herrman Co. (Ford). 

One factor that may affect th 
used-car market is the absence 
of trade-ins in the first new-ca 
sales, it is believed here. Man$ 
motorists disposed of their autos 
early in the war when prices wer, 
high and will be in the market for 


new cars with no cars to trade in. 
* . 


* * 


Older Used Cars Drop 


$50-$100 in San Antonio 

SAN ANTONIO. Refusal o} 
finance companies to finance used 
cars of 1938 vintage and earlie' 
has resulted in a price decrease of 
$50 to $100 on those models here 
Otherwise, the used-car market ha 
been unaffected by the mounting 
new-car publicity. 

The black market and individua? 
sales are reported to be the main 
props in supporting the second 
hand prices. But the flow of new 
cars onto the market is expected 
|to remove even these supports. 

* * x 


U. C. Market Unchanged 


In Akron; Owners Wary 

AKRON.—Despite the end of the 
war and increased publicity on ne 
cars, Akron’s used-car dealers re- 
port a continued tight market b 
one that might break in price an 
week. 

Most dealers surveyed declare 
they’d had “many telephone calls’ 
but few actual sales or purchases. 

A few reported increased suppl 
from persons unloading high-priced 
cars to use cheaper models until 
new cars are available. As a resu! 
the high-price car field is suffering, 
jand in at least one case prices or 
this type of auto have droppes 
about 10 percent. 

However, the majority of sale 
are in the lower-priced bracket, u 
to $1,000. 

“People are trying to sound uv 
out,” one dealer asserted. “They 
want to sell if the market seems to 
be dropping, but they don’t war. 
to let go of their cars if they can’t 
get another new one soon.” 

As a result, when the sellin: 
spree starts, it is likely to become 
a landslide, the dealers reported. z 


Cobb Motor in Cabidiens 


Destroyed by Flames 
GOLDSBORO, N. C.—The Cobb 
Motor Co. plant here was destroye 
by fire Aug. 27. 
According to reports, 15 to 18 
cars in the repair and paint shor 
were lost. 
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Will it be ““War or Peace on the Labor Front”’? 
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An Appeal to You, the Public, for Cool Heads 
And Fair Play to Avoid Industrial Strife ... by 







LEWIS B. SCHWELLENBACH 
Our New Secretary of Labor 


xt In the past few days you undoubt- 
| edly have heard people say, “Now 
@\/";’% that the war is over, the real one will 
begin ... the struggle between capital and labor.” 
These words, storm signals shot through with 
lightnings of bitterness and hatred, antici- 
pate basic post-war conditions that point to 





BUD SCHIRMER, Detroit Manager 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN’S HOME COMPANION 


increasing trouble between employers and em- 
ployees. Judge Schwellenbach approaches the 
differences between management and labor as 
an impartial jurist, and as a former attorney 
for both sides. Warning of dangerous days 
ahead, he writes in this great “first” article, 
in the October issue of The American Magazine, 
“The only things that I bring to office are a 
willingness to find the facts and to dispense 
justice for free men. The rest is up to you.” 
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““‘WHEN IMPORTANT PEOPLE HAVE 
SOMETHING IMPORTANT TO SAY...“ 


For years The American Magazine has con- 
tended that “When important people have 
something important to say, they like to say 
it in The American Magazine.” This state- 
ment is strongly supported by articles in our 
September and October issues. In Septem- 
ber, we published Where Is Our Food?, a 
notable “first” article by recently appointed 
Secretary of Agriculture, Clinton P. Ander- 
son. In this, the October issue, we feature 
War Or Peace on the Labor Front and Radio 
Must Grow Up, by Lewis B. Schwellenbach, 
Secretary of Labor, and Paul A. Porter, 
Chairman of the Federal Communications 
Commission, respectively. 

These issues of The American Magazine 
are further proof-in-print that “When impor- 
tant people have something important to say, 
they like tosay it in The American Magazine.” 


Share your American Magazine, then save it 


for the Government's waste paper drive. 


GENERAL MOTORS BUILDING, DETROIT, MICHIGAN 
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understood by the housewife and/new tire specialty, the “Pennsyl-|taxes of $1,206,648, was $518,819 as 


_—_ Auto Advertis ing the man in the street. vania Clincher,” a sure cure for|compared with $435,394 last year, 


(The series will be sold on block. |tire maintenance troubles. The poor |an increase of $83,425. j 
For your information the price will|C@T Owner, drowning in a sea of] Revenue from advertising was 


















































; probably be $35 for the course, in- | tire expense, is saved in the nick of 
Marketing P arley to Stress cluding the meals, and is open to|time by a “Pennsylvania Clincher” Seas, tex ieee a ser0088. Rev 
° . those who sit in on distribution|Which is thrown out to him as 4/onuye from circulation totaled $2,- 
Public Understanding planning.) life preserver. 792,056. Last $2,671,995 ir 

Gene Flack, Loose-Wiles Biscui * * * 00. year 924,0/1,900, a ga 
By Rob M. Finlay Co., is president of the Sales Exe : Boy and Bull ee 
overt . Fi 7 c- * * ®@ 
y utives Club of N. Y. Don G. Mitchell,| Gapriel Co., Cleveland, will in- 


Sylvania Electric Products, Inc.,|ojude thei “B ; | Horse vs. Cars 
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ica, "and ‘' auenaaes “with the New methods of presentation |For Understanding phd oe a naiiamanee = in which doctors give their views 

will be used, some having been Bud Sch'rmer, Detroit manager |the old-timers of the automotive on the new horseless carriage. It’s 
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utive capacity. Formerly assistant 
to the president of Packard, he in- 
itiated the Packard “work to win’ 
program, and the success of this 
cooperative production committee 
idea resulted in his being drafted 
by the government as one of the 
organizers of the Office of Facts 
and Figures—forerunner of OWI. 


ae | ee 
Ouly with Geudiz Drive— a 


The Sales Executives Club of;four intervening meetings will be 
New York, in cooperation with the | strictly technical. 


For Car Tires 


DENVER. — Public demand for 
new passenger-car tires is running 
far ahead of increased production 
according to OPA officials here. 
Motorists who believe the ending of 
the war with Japan made more 
tires immediately available are be- 
sieging local OPA boards and de- 
manding—sometimes indignantly. 
certificates for tires that don’t 
exist. 

The tire rationing panel of the™- 
OPA board at Colorado Springs 
met to distribute a quota of 25 
tires, and was faced with a pile o' 
200 applications for from one to 
three tires each. 
In Denver, applications placed 
before the panel are being limited 
to “hardship” cases, and yet even 
these are running more than double 
the quotas, officials said. 
The OPA boards, still rationing 
tires on the basis of essential driv- 
ing needs, have been placed in a 
quandary by the travel situation. 
All the boards can do for many 
applicants is to advise them to find 
a used or recapped tire to buy. 
If the boards granted the tire 
: certificates, the motorists migh 
still have much trouble finding new 
tires to buy. One motorist said he 










































Vv Clutch pedal starting with Bendix* Starter Drive the starter button when the engine is running, th 
Dut ' g, the 
provides one of the safest, simplest, and most eco- inherent desiga of the Bendix Drive prevents any pos- cotiun tiie, eae a wae 
nomical types of starting. sibility of starter engagement or damage. tire shop enroute, without finding 
, P 3 | a single tire to purchase of the 
V In fact no type of starting is safer than Clutch Pedal ,/ Higher break-away torque giving increased power; common 6.00x16 size. 
Starting with Bendix Drive, for with this system the clutch rugged, durable construction and low cost operation TT 
ts always disengaged when the engine starts. are just a few more of the advantages of Clutch Pedal General Tire 
V As the clutch pedal is necessarily depressed to Starting with Bendix Starter Drive. Hi 11.801 
engage the starter, the strain on battery and starting / Bendix St 4 © Dri h a d Its $1,2 580 
agter Drives have proven their depend- AIKROM~3et tneeme of Gensall 








motor is always considerably reduced—a feature con- bility in si Hlion i : ‘ 

tributing to the long life and efficient operation of this ss rs ne installations, covering such Tire and Rubber Co. and subsidi- 

type of starting. widely diversified fields as automobiles, trucks, tanks, aries for the six months ended 
; jeeps, P.T. bopts, harbor tugs, fishing fleets, power May 31, 1945, amounted to $1,211,- 






V Should the clutch be accidentally pushed down to _ plants and even helicopters. 801.05 or $1.78 per share on the 

common stock, as compared to a 
| @REG. U.S. PAT. OFF. net profit of $1,209,559.75 for the 
same period in 1944. 

Net sales for the six months 
ended May 31, 1945, amounted to 
$44,189,565.94 as compared with 
$33,367,327.15 in the comparable 1944 
period, or an increase of 32.4 per 
cent. This represents the company’s 
greatest sales volume for any six 
months’ period in its history. 

Profit before taxes and possible 
renegotiation refund for the six 
months ended May $31, 1945, 
amounted to $4,511,801.05. 


s & ; . 

5 ECLIPSE MACHINE DIVISION Ill. Registrations Drop 
TF FI ¥: SPRINGFIELD, Ill. — Passenger 
BENDIX AVIATION CORPORATON, ELMIRA, NEW YORK car registrations for the seven 



























months of this year declined 28,544, 


e} . — Here are some features of Clutch Pedal Starting that make excel- when q compared with the corre- 
lent sales points: Easier cold weather starting ¢ Less load on battery and starting motor ¢ Clutch is sponding period of 1944, Secretary 
always disengaged when engine starts e Leaves both feet free for practical use of brake and clutch. of State Edward J. Barrett, said ? 
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1 OUT OF EVERY 
4 CARS...1 OUT 
OF EVERY 3 
TRUCKS ...IN USE 
TODAY IS A 


CHEVROLET 
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WHEN YOU HAVE THE 


CHEVROLET 


FRANCHISE YOU HAVE FRIENDS 


CHEVROLET MOTOR DIVISION, General Motors eT CEe DETROIT 2, MICHIGAN 


BUY MORE WAR BONDS 


All signs indicate 
that Chevrolet 
dealers are serv- 
icing more cars 
and trucks than is 
any other dealer 


organization 
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An idea and a pocket-size book have developed into 
something pretty serious—and pretty powerful—among 
the members of the armed forces. 

The book is Post Yarns. Its several editions have 
gone free to some six million in the service. No one 
knows how many more millions have read them. 


BUSINESS TOOK A HAND 


The first two million Post Yarns were 
mailed by American industry to their 
employees in the Armed Forces. Never 
has a Post venture met with more en- 
thusiastic response. 

Six months later, in answer to the 
tremendous demand created by the first 
mailing, these same firms mailed out 
an additional two million. 


THE NATION’S RETAILERS 
TOOK A HAND 


In honor of Father’s Day, the nation’s 
leading department and men’s wear 
stores joined The Saturday Evening 
Post in a patriotic service to the armed 
forces. Through their cooperation, Post 
Yarns were mailed free to millions of 


servicemen and women throughout the 
world. Close to two million copies 
were mailed in what many of the stores 
themselves applaud as the greatest pro- 
motion in their history. 


THE OVERSEAS MAILBAG 
BRINGS THE ANSWER 


And it comes from every fighting front 
—through thousands of letters straight 
from the hearts of the men who will be 
the builders of tomorrow’s America. 
The accompanying letter from a ser- 
geant in New Guinea is typical. 

Pest Yarns have become something 
more than good reading. They are 
ambassadors of good will and friend- 
ship to this nation’s men of tomorrow 
—the founders of tomorrow’s families 
—the very leaders of postwar America. 


THE SATURDAY EVENING 
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BUILD FUTURE FRIENDS 
jess OF NEW GUINEA 
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An idea and a pocket-size book have developed into 
something pretty serious—and pretty powerful—among 
the members of the armed forces. 

The book is Post Yarns. Its several editions have 
gone free to some six million in the service. No one 
knows how many more millions have read them. 


BUSINESS TOOK A HAND 


The first two million Post Yarns were 
mailed by American industry to their 
employees in the Armed Forces. Never 
has a Post venture met with more en- 
thusiastic response. 

Six months later, in answer to the 
tremendous demand created by the first 
mailing, these same firms mailed out 
an additional two million. 


THE NATION’S RETAILERS 
TOOK A HAND 


In honor of Father’s Day, the nation’s 
leading department and men’s wear 
stores joined The Saturday Evening 
Post in a patriotic service to the armed 
forces. Through their cooperation, Post 
Yarns were mailed free to millions of 


servicemen and women throughout the 
world. Close to two million copies 
were mailed in what many of the stores 
themselves applaud as the greatest pro- 
motion in their history. 


THE OVERSEAS MAILBAG 
BRINGS THE ANSWER 


And it comes from every fighting front 
—through thousands of letters straight 
from the hearts of the men who will be 
the builders of tomorrow’s America. 
The accompanying letter from a ser- 
geant in New Guinea is typical. 

Pest Yarns have become something 
more than good reading. They are 
ambassadors of good will and friend- 
ship to this nation’s men of tomorrow 
—the founders of tomorrow’s families 
—the very leaders of postwar America. 


THE SATURDAY EVENING 
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Lack of Funds 
To Impede Id. 


Road Program 


BOISE, Id.—-Because of 
ficient funds, Idaho will be 
to complete only about one-third 
of its required road building pro- 
gram in the next three years, 
according to State Highway Direc- 
tor T. Matt Hally. 

In spite of the big fund allotment 
from the federal government, the 
state will have to stretch its work 
on federal and state roads over 
the next 10 years, Hally said. 

Required primary road work will 
cost $37,175,310, but only $12,918,252 
of that amount will be available 
during the first three years after 
the war. 

The federal government will pro- 
vide $2,785,964 per year toward that 
amount if the state raises $1,492,261 
per year in matching funds. 

Money for secondary and urban 
highway work will also be provided 
by the government, with the coun- 
ties and municipalities furnishing 
some 40 percent of the total in 
matching funds. 


It takes a strong fish to swim against 
the current, and a good dealer to stay in 
business now! 


insuf- 
able 
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ALTHOUGH MOST war contracts were cancelled after V-J Day, the Army 
ordered Studebaker to complete several Weasels which were in a semi-finished 
state. Thus Studebaker did not complete its war job until last week when the 
total of all materiel hit one billion, two hundred million dollars’ worth. Old- 
timers are shown riding the last Weasel off the line. é 


employ 650 men. 

The same policy applies to Tim- 
ken plants in all cities, Umstattd 
said. These include units in Canton, 


Wooster, Mt. Vernon and Newton 
Falls. 


Timken Bearing to Run 


Until Orders Expire 
ZANESVILLE, O.-—-William E. 
Umstattd, president of Timken 
Roller Bearing Co., said last week 
the firm will continue to operate its 
three plants here as long as orders 
justify such operations. The plants 


Others are profiting from AN Want Ads, 
why not you? See inside backcover. 





News, Advertising. Readership Devoted 


to Baitding a Better Civilization 





Tare Tors Vreen-Moer Marker 


Teen-age youth keep a bright watch for good 


merchandise adapted to their particular needs and 
tastes. They also like to have their say when family 
purchases are made. THE CHRISTIAN SCIENCE 
MONITOR reaches an important group of these girls 


and boys in homes possessing much better than 


average ability to buy. 


These alert young people 
mature readers 
completely on both the news and 
this daily 


great international 


Branch Offices: New York, Chicago, 
Detroit, Miami, 

Kansas City, San Francisco, 

Los Angeles, Seattle, 


Paris, London, Geneva, Sydney 


like the many more 


have learned that they can rely 


newspaper, 


its unsurpassed service for gathering world news. 

The MONITOR carries the copy of 1,596 natianal 
advertisers and 16,917 local advertisers. This is a 
powerful endorsement of this newspaper as a 
medium that gets results. 

You, too, will find it profitable to invest adver- 
tising dollars regularly in THE CHRISTIAN SCIENCE 
MONITOR. 

Ask our nearest office for full information about 
the MONITOR MARKET. THE CHRISTIAN SCIENCE 


MONITOR, One, Norway Street, Boston 15, Mass. 


advertising in 


with 


The CHRISTIAN 
., SCIENCE. 
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MINNEAPOLIS. — Three out of 
10 Minnesotans questioned by Min- 
nesota poll interviewers indicate 
they will buy new cars within a 
year if cars are available, but more 
than half of those questioned said 
they do not plan to purchase a new 
car. The poll is conducted by the 
Minneapolis Star-Journal and Trib- 
une. 

The question: “Will you or your 
family buy a new car within a year 
after the war if they are avail- 
able?” 

The answers: 

Dect edtiessecessvcese 57 Percent 
FERRETTI CAS ees MRED 30 Percent 

POET © OW 6 660,068.04, 13 Percent 

This question also was asked: “It 
has been suggested that those peo- 
ple who want to buy new passenger 
cars after the war should be re- 
quired to apply to a government 


Ford-Louisville 
Starts Car Output; 
270 Due in Aug. 


LOUISVILLE. — Ford’s Western 
Parkway plant here rolled its first 
postwar car off the assembly line 
last week to become the third Ford 
unit to resume auto production. 

The car was driven off the line 
by Mayor Wyatt of Louisville. It 
went into storage until the com- 
pany and OPA settles the price of 
the 1946 models. 

M. D. Brown, branch manager, 
predicted that the Louisville plant 
would turn out 270 new cars in 
August. 

The plant, which produced 100,- 
000 military jeeps and trucks dur- 
ing the war, is scheduled to manu- 
facture 400 autos, commercial cars 
and trucks a day after shortages 
are gone. The last jeep rolled off 
the line July 30. 

The Ford Rouge plant at Dear- 
born was the first to start produc- 
ing cars. The second was the Ford 
plant at Edgewater, N. J. 


Minnesota Car Poll 


Survey Finds Three Out of Ten Will Buy 
A New Auto Within One Year 


agency which would decide who Qe 


could have a new car. Would you 
favor or oppose this suggestion?” 
The answers: 


GRICE ccc ssvuvseeses 57 Percent 
WOVE: 60604 1 ct asawes ac 33 Percent 
WMGOCIIOG. sccvvevvveces 10 Percent 


4. Firms Sion 
For Displays at 
Chicago Jubilee 


CHICAGO.—General Motors, Stu- 
debaker, Champion Spark Plug and 
Spicer Mfg. will have displays at 
the exhibit depicting 50 years of 
automotive progress to be held at 
the Museum of Science and Indus- 
try here, Maj. Lenox R. Lohr, pres- 
ident, announced last week. 

Maj. Lohr added that negotia- 
tions for exhibits are on with a 
number of other prominent auto- 
motive concerns. 

GM will exhibit in behalf of all 
its automotive divisions, it was dis- 
closed by Maj. Lohr. He said he 


was not at liberty as yet to state { 


how much space any of the com- 
panies will take, nor to tell the 
nature of their exhibits. 


The Golden Jubilee observance 
of the industry will start Nov. 1 
and wind up Nov. 28, Thanksgiving 
Day, with a restaging of the first 
automobile race held in 1895. 


Petty Chosen President 


Of Knoxville Truckers 

KNOXVILLE, Tenn.—George M. 
Petty has been elected president 
of the Knoxville Motor Transport 
Assn., succeeding Claude Hammer. 

Other officials elected at the asso- 
ciation’s annual meeting include 
Tom Williams, vice-president; J. M. 
Shackleford, secretary, and Her- 
man J. Gettlefinger, treasurer. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 





From June to October a Western picnic is almost never 
“rained out.” And Western golfers must find some other 
excuse than wet greens for high scores, because summer 
rains seem to be strictly reserved for 
when Big Conventions are held. This means, of course, 
that Westerners must depend on man-harnessed water 
to make their gardens grow. 


‘ 


‘unusual”’ years 


To know how and where and when to water, a quarter- 
million Westerners look to The Magazine of Western 
Living. Because Sunset’s gardening information is local- 
ized to temperature and rainfall conditions in the north, 
central and southern areas of the Pacific Coast. 


Sunset knows 
the Pacific Coast 


Sunset 


THE MAGAZINE OF 


WESTERN LIVING 


San Francisco 
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Dealer 


Hudson Dealership Formed 


By Koster in Louisville 


Fred C. Koster jr., formerly with 
Schuler-Koster Motor Co. (Hud- 
son), Louisville, has left that deal- 
ership to form the firm of Koster- 
Swope Motors (Hudson) in the 
same city. 

Koster’s territory will include 
about eight counties in southern 
Indiana and approximately 20 coun- 
ties in Kentucky. Before becoming 
an auto dealer, Koster was person- 
nel director for Reynolds Metals 
Co. 


+ * + 


Cheshire to Devote 80% 
Of Attention to Servicing 
Service and parts will be given 
about 80 percent of the merchan- 
dising efforts by Cheshire Motors 
(Pontiac), Yakima, Wash., accord- 
ing to P. L. Cheshire, owner. 
The company is building a $75,000 
plant at S. Third and Spruce Sts. 
The new building is ultra-modern, 
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Doings 


with rounded corners, opaque glass 
blocks and terrara glass front. 
+ * 7 
Rupp Tire to Distribute 
For Armstrong in La. 


Rupp Tire Service, 1050 Caron- 
delet St., has taken on the Arm- 
strong tire distributorship for New 
Orleans, Houma, La., and Bay St. 
Louis, Miss. Leonard Rupp is presi- 


dent of the company. 
* * * 


Elliott Boosts Elliott 


W. A. Elliott, younger brother 
of E. R. Elliott, owner of Elliott 
Motors, Coeur d'Alene, Id., has been 
appointed general manager of the 
dealership. 


* ¥ * 


Payne Willys Distributor 


Payne Motor Co., 2201 Canal St., 
New Orleans, has been appointed 
the Willys-Overland distributor for 
the Crescent City and the south 
Louisiana territory. William Payne 


Winner. 


will wear 


is president of the newly organized 
distributorship. 
* 


* * 


New Firm in Toledo 


Toledo (O.) Motor Sales, Inc., 
has been incorporated with $50,000 
capital. Incorporators are Louis H. 
Romanoff, an attorney; Carolyn F. 
Emmett and Grace L. Jones. The 
concern has purchased ground at 
Detroit and Gradolph Aves. in 
Toledo and will erect salesrooms 
later. 

* * * 
New Ga. Firm Files 

Application for a charter to do 
business under the name of Miller 
Motor Co. has been made at AIl- 
bany, Ga. by Oscar V. Miller, 
Albany; Leo B. Huckabee, Macon, 
Ga., and John W. Smith, also of 
Macon. 

* * * 


Wayne Motors Building 


The Wayne Motors Garage 
(Ford), Fort Wayne, Ind. is con- 
structing 4 22,000 square-foot sales- 
room and garage at an estimated 
cost of $100,000 on the northwest 
corner of Main St. and Fairfield 
Ave., according to Graham Hatch- 
er, owner. The one-story brick and 


SIN-TYPE 


shoe 


MOST WOMEN IN INDUSTRY need the toe-protection that 


only a steel toe shoe can give. But most women won't wear 
present safety styles because they look like old ladies’ 
comfort shoes.@ This NEW Lehigh safety shoe looks smart 
with slacks or skirts. The heel is the right height for bal- 
ance and comfort. The moccasin toe is easy on the feet. 
But concealed inside is Lehigh’s rugged LOCKRIM* steel 
toe box that effectively shields the wearer's toes from 
falling tools and heavy equipment. @ Order a few trial 


pairs of this smarter-looking safety shoe today...and watch 


your women workers snap them up! 


| concrete structure will be ready for 


use by the first of the year. 
* * + 


Andrews-Fisher Buys Site 


Andrews-Fisher Motor Sales (De 
Soto-Plymouth), Maumee, O., has 
purchased ground on Conant St. 
and will soon begin the erection 
of a building fronting 50 feet on 
that street. 


© * 


Reo Firm Expands Shop 

The enlargement of the service 
department of Reo Truck Sales & 
Service, 1154 Magazine St., New 
Orleans, to 25,000 square feet was 
announced by A. F. Maniscalco, 
president. 

oa ok * 

Lee A. Thomas, president of 
Thomas Motor Co. (Ford), Burling- 
ton, Ia., has purchased the building 
that the dealership has been occu- 
pying. Remodeling and moderni- 
zation is planned by the firm. 

* * * 


Wardell Chevrolet Co., Oelwein, 
Ia., has begun construction of a 
new building 140 by 160 feet. The 
firm was recently hit by a fire 
that burned the dealership’s three- 
story building to the ground. 


STOCK NO. 7OO— SELECTED 


OAK LEATHER SOLE for gener- 


al industrial use. Army russet, 
chrome-tanned, smooth-finish 
side 
with oak leather middle sole 


leather blucher oxford 


and rubber heel toplift. 


ceniGH Lockrim* sreez 
TOE BOX, Gdapted towomen’s 


shoes 


retains design that has 


prevented serious injury to 


thousands of men in industry. 


IN STOCK—shipped as you 
need them, from one pair to 


hundreds. AT ONCE DELIVERY. 


WIDTHS SIZES 

A 5 to 10 
5 to 10 
4 to 10 
3 to 10 
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Uptown Motor Co. (Chrysler), 
Denver, is contemplating the pur- 
chase of the adjoining building for, 
sales and service expansion, ac- 
cording to F. C. Gumaer, owner. 

* * * 


Russell B. King, dealer in Lock- 
land, O., has been elected a director 
of the Columbia Bank & Savings* 
Co. of Cincinnati. 

ae * & 

Farmer’s Service, Smithfield, N. 
C., capitalized at $100,000, has been 
incorporated to deal in new and§ 
used cars. The principals include 
F. H. Lee and Roy Strickland, both 
of Smithfield, and J. B. Wooten, of 
Princeton. 

* + 

Frank Kvacek, of Majestic Auto 
Sales (Chrysler) in Denver, has 
taken an option on extensive prop- @m 
erty for construction of a new 
building in the near future. 

” * * 

WMC has announced publication 
of a new Directory of Labor Mar- 
ket Areas, which becomes avail- 
able to the public for the first time 
through the Superintendent of 
Public Documents, Washington 25, 
D. C., for 25 cents a copy. 

* * * 

Adam Hintz, manager of Pointer- 
Willamette Co.’s Montana - Idaho 
division with offices in Billings, 
Mont., has been transferred to 
Portland to become the firm’s gen- 
eral manager. ’ 

A * 

Egolf Motors (Oldsmobile), Pe- 
oria, Ill., has purchased an addi- 
tional 300 feet of frontage for its 
used-car display department. The 
firm is also adding $25,000 worth 
of new equipment. 

* on + 

Harry Mitchell, president of 
Mitchell and Cassell, Inc. (Dodge- 
Plymouth), Peoria, Ill., announces 
the appointment of Lee LeMaster 
as parts manager. 

* * * 

Gaston Tractor & Implement Co., 
Gastonia, N. C., has been chartered 
with authorized capital of $25,000 
to deal in automobiles, etc. The 
principals include Roosevelt Parks 
and E. H. Parks, both of Gastonia. 


* * * 


C. P. Shaw has been appointed 
manager of the motor truck de- 
partment of City Chevrolet Co., 
Charlotte, N. C., according to an- 
nouncement by Paul Abernethy, 
president. 

+ * * 

Casselton Motor Co., Inc. (Ford), 
in Casselton, N. D. has purchased 
additional property and is con- 
tracting for a new building. The 
building is slated to be 75 by 150 
feet and is expected to be com- 
pleted in the fall. 

* * * 

The firm name of Mancuso Chev- 
rolet Co., Batavia, N. Y., has been 
changed to Maucuso Motors (Chev- 
rolet, Oldsmobile, Cadillac), accord- 
ing to an announcement by Law- 
rence Mancuso, partner of the com- 
pany. 

x * * 

Raymond Buskey, for _ several 
years proprietor of the Inn Garage 
(Plymouth-Chrysler), has pur- 
chased the building on Allen St. in 
Hanover, N. H., which his estab- 
lishment occupies, from Frank V. 
Tenney, it has been announced. 

* * cS 

Announcement has been made 
that former Gov. Francis P. Mur- 
phy of New Hampshire has pur- 
chased a_ building at Railroad 
Square and will remodel it into an 
automobile dealership. 

* * * 

Capitalized at $100,000, Edmund 
Motors, Lumberton, N. C., has been 
incorporated by W. B. Edmund, H. 
D. Goode and H. P. Allen, all of 
Lumberton. 

* * * 

Application for a charter to oper- 
ate a new automotive business in 
Albany, Ga., under the name of 
Miller Motor Co. has been made in 
the Superior Court of Dougherty 
County. 

> ca * 

Andrew Ollerick has opened an 
Automobile Body Shop at Kelowna, 
B. C. 

* * + 

Homer Garage, formerly owned 
by James A. Wilson, in Vancouver, 
B. C., has been sold to Albert Locht 
and Leonard Neil who are now op- 
erating under the name of Coast 
Motors. 


‘*Dealers Tell Me,’’ by John O. Munn, {fs 
an open forum for the expression of deal- 
ers’ opinions. 
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When our responsibilities to the Armed Forces features they want in trailers. Now we know and 
are completed—and critical materials are re- our engineers are at work -supplementing the 
leased—Bantam will build civilian trailers. For ideas of men who use trailers with our know- 
months we have been carrying on interviews how gained from building over 100.000 trailers 


with leaders in the industry to find out what of various sizes and types for the Armed Forces, 


AMERICAN BANTAM CAR COMPANY - BUTLER, PENNA. 


CABLE ADDRESS: BANTAMCAR 
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Ternstedt Ends Production 
Of Two Air Instruments 


DETROIT.—Ternstedt Manufac- 
turing division, a unit of Fisher 
Body, has completed production of 
two aircraft instruments but is 
continuing to manufacture the Air 
Position Indicator, it was disclosed 
last week. 


Production of the gyro-horizon 
and directional - gyro indicators, 
which guide planes to enemy tar- 
gets even under adverse weather 
conditions, was completed by Tern- 
stedt recently under contracts ter- 
minated by the Army Air Forces 
last May 29. The Fisher Body unit 
built nearly 300,000 of the gyros 
since the project was begun in 
February, 1942. 


Manufacture of the Air Position 
Indicator, a compact instrument 
enabling B-29 navigators to deter- 
mine quickly their latitude and 
longitude, will continue at the 
Ternstedt plant. The API instru- 
ment is standard equipment on all 
B-29 Superforts. 

Ternstedt also is producing tur- 
rets for M-24 tanks. The portion 


of the Ternstedt plant's facilities 
not utilized for production of the 
API instruments and the tank tur- 
rets is being re-converted to the 
manufacture of hardware and fit- 
tings for General Motors cars. 


Ternstedt, first plant in the auto- 
motive industry to undertake man- 
ufacture of aircraft instruments, 
thus far has produced more than 
400,000 instruments — the compan- 
ion gyros, the API and the remote 
reading magnetic compass trans- 
mitters and indicators. The com- 
pass instrument project was com- 
pleted several months ago. 


Remington Rand Moves 


4. Systems Units to N. Y. 


NEW YORK.—Remington Rand 
Inc. announces the removal of the 
executive, sales, merchandise, and 
pricing departments of its systems 
division from Buffalo to New York 
city. The new offices are located in 


the Remington Rand building, 315 | 
Fourth Ave., New York 10, N. Y.’ vehicles, tracked). 
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CLOSEUP SHOWS the simple twist- 
ing action which constitutes the whole 
springing and shock-absorbing function 
of the “‘Torsilastic’’ rubber spring, be- 
ing installed on many 1945 buses and a 
likely innovation for postwar passenger 
cars. The rubber-in-torsion spring, de- 
veloped by B. F. Goodrich engineers, 
won its spurs in the war as suspension 
for many thousands of LVTs (landing 


Eprror’s Note: This is the last 
of a series dealing with postwar 
plans of tire companies. 


By Jack Weed 


AKRON.—General Tire & Rubber 
Co. never has made standard equip- 
ment tires for automobile manu- 
facturers, nor has it any retail 
stores such as are operated by 
some of the tire makers. But Gen- 
eral does have its own branches 
in many cities, which confine their 
sales very closely to tires, tubes 
and the Kraft System of recapping, 
a strictly General operation. 


General’s postwar policy, accord- 
ing to Larry A. McQueen, vice- 
president in charge of sales, is to 
continue to make the sale of premi- 
um tires and tubes the main ob- 
jective. While the company will 
have a line of refrigerators, air- 
conditioning fans and other large 
sale items to sell through these 


Automotive equipment designed and built with 
Mayari R, Bethlehem’s high strength, low-alloy 
steel, is going places. Here are some reasons 


why: 


DEAD WEIGHT REDUCED AS MUCH AS 40% 

One of Mayari R’s important properties is its high yield point 
—almost twice that of mild carbon steel. Hence it affords the 
necessary strength, with lighter sections. This feature alone makes 
Mayari R worth thinking about. The weight saving— up to 40 per 
cent—that is made possible helps compensate for Mayari R’s 
increased cost. Superior workability, easy weldability and feasi- 
bility of using it “as-rolled,” without heat-treatment—these make 
the finished job comparable in cost with mild carbon steel. 


CORROSION RESISTANCE INCREASED 


Mayari R’s resistance to atmospheric corrosion is two to four 
times that of copper-bearing steel, five to six times that of mild 


carbon steel. In addition, Mayari R possesses great resistance to 


abrasion, and to impact, even at sub-zero temperatures. Tests 


indicate Mayari R's superior ability to hold paint. What this all 
adds up to, of course, is lower depreciation and maintenance 


charges—substantial long-term economies. 


Send for illustrated catalog that will tell you more about 


Mayari R. Address the 


nearest Bethlehem 


district 


office, or Bethlehem Steel Company, Bethlehem, Pa. 
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Sees Big Change-Over Volume .. . 


General Tire Seeking 
Car Dealer Outlets 


} 
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branches and for their dealers tg 
sell if they wish, General does 
not intend to use these items to. 
compete with the so-called chai 
store operations. There will be no 
over-counter merchandise. 


General has no oil company tie-* 
ups, nor will it enter the private- 
brand market. But the company¢ 
intends to follow through in post- 
war on essentially the same 
merchandising policy pursued 
prior to 1942, that of building 
and merchandising premium tires 
through exclusive tire dealers and@ 
automobile dealers. 


Car and truck dealers taking o 
the line will enjoy the same dis- 
counts and profit opportunities that 
are enjoyed by the strictly exclu 
sive General tire dealer, will be 
given aid in selecting tire service. 
equipment and will be offered 4 
complete line of merchandising 
aids, such as display stands and. | 
racks and advertising material tha 
will assist in the promotion of 
greater tire sales. It is also planned 
to give them territory protection. - 

The only deviation in the policy ~ | 
to stay away from any company - 
owned stores, if it can be called a~ — 
deviation, will be in the proposed ~ 
plan to help finance new tire salesi@ 
outlets where the dealer shows evi- 
dence that he has all the other 
qualifications of making a good 
dealer outlet. 

General is confident that a car 
dealer cannot only add to his over 
all profit by pushing passenger car | 
and light truck tire sales, but bygecom 
featuring this service as an integra 
part of his business, will be able ~ 4 
to offer his customers a more com.@js 
plete service. 

They do not advocate that 
vehicle dealers endeavor to go 
too deeply in the sale of the 
larger size truck tires, unless 
they are prepared to do consid- 
erable trading and to put in a 
full recapping department. Gen- 
eral is convinced that recapping 
of truck tires will continue to be 
quite a large volume business. 

Dealers selling General tires, 

however, will be able to work with 
their nearest General branch ong 
sales to their customers on the 
large size tires. 

General, however, does see a 
large market for vehicle dealers 
in the change-over tire business in 
postwar and expects those dealers 
who go after this type of business 
to increase in numbers as new cars 
begin to roll off the production 
lines. 

General is actively interested in 
having the vehicle dealer take on 
tire sales and believes that the 
time has come again in the auto- 
motive retail business when the 
vehicle dealer should represent a 
large proportion of the replacement 
tire outlets. They have made plans 
to aid the vehicle dealer in every 
way they can profitably to get as 
high a percentage of the tire re- 
placement business in each dealer 
territory as possible. 


Dividend Payment 
Dips 6 Pct. in July 


After Gain in June 


WASHINGTON.— Publicly re- 
ported dividend payments during 
July amounted to $329,200,000, 
against $350,500,000 in July, 1944, 
the Department of Commerce re- 
ported last week. 


The 6 percent decline in July 
dividend payments served to offset 
some of the June gain of 7 percent; 
both were affected by shifts in pay- 
ment dates on the part of some 
companies. 

During the three months ended 
with July, dividend payments to- 
taled $942,100,000, or 1.3 percent 
above dividends in comparable 
months of 1944. 


The impetus for this rise may be 
traced to railroads, miscellaneous 
(dominated by transportation other 
than railroads), and finance, which 
were up 19, 7 and 4 percent, re- 
spectively. 
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Others are profiting from AN Want Ads, 
why not you? See inside backcover. 
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THE REASONS 
FOR THE STRIKE AT 
KELSEY-HAYES WHEEL COMPANY 


A STRIKE IN ANY Detroit plant during this important re- 
conversion period is a calamity indeed. 


TENS OF THOUSANDS of men who want to work cannot 
do so until factories are made ready for the manufacture of 
peace-time products. 


YET HERE at Kelsey-Hayes we see the spectacle of workmen 
on strike—impeding their own progress and endangering 
the jobs of thousands of other men in plants supplied by 
Kelsey-Hayes. 


THE RECONVERSION PERIOD is going to be difficult 
enough at best, without further jeopardizing the national 
security and interest with unwarranted—unnecessary strikes. 
That is exactly what the stoppage of work means at Kelsey- 
Hayes. 


LAST APRIL THIS COMPANY discharged several employees, 
for participation in the bodily ejection from its plants of 


two foremen. 


THESE WERE ACTS OF VIOLENCE and misconduct which 
the Company felt it could not possibly condone. For they 
were a Challenge to the very fundamentals of management 
—of the ability of this Company to operate and to do busi- 


ness at all. 


THE ISSUE was clearly drawn. No question of working 
hours—of rates of pay—or working conditions was involved. 


SOLELY AND SIMPLY it was a matter of the right and the 
ability of Kelsey-Hayes to control and discipline its em- 
ployees when serious acts of misconduct or violence were 


perpetrated in its plants. 


UNION REPRESENTATIVES a few days ago notified the 
Company that unless all of the discharged men were imme- 
diately rehired, Kelsey- Hayes plants would be shut down 
by strike. 


THERE COULD BE but one answer by the Company to such 
an ultimatum. The answer is absolutely “No’’. For we 
cannot possibly operate our plants—continue to pay wages 
—and stay in business if we are without authority in these 


plants. And the officers of the Union know it is impossible. 


WE HAVE NO QUARREL with or opposition to labor or to 
labor unions, when these unions are honestly and fairly 


governed and operated—when the interest of the members 
comes first and not that of a little clique of wilful men 


striving with each other for leadership. 


BUT THERE ARE some Unionists and some Labor Leaders 
who have very definite plans for the socialization of industry 
in America. And the creation of industrial chaos would be 


a short road in their plans. 


ONLY CHAOS WILL RESULT if the right to control and dis- 
cipline employees for serious infractions of decent and 


orderly conduct is taken from management. 


THE CONDITIONS that would exist in our plants if we ap- 
peased the present demands of Union Leaders to rehire these 
discharged men, would be the same as existed in the plants 


of France which caused her collapse at the hands of Germany. 


IF AMERICAN INDUSTRY capitulates to such unreasonable 
demands on the part of labor, then we are certainly going to 
wind up as a Communist or Fascist state and Democracy will 


be a thing of the past in America. 


SO THE POSITION of Kelsey-Hayes is that it simply will 
not submit to this arbitrary, wilful, unlawful demand of these 
misrepresentatives of labor. The discharged employees 
must remain discharged and will not be reinstated by the 


Company. 


THE MISGUIDED EFFORTS of certain union labor officials 
on behalf of a few discharged employees—who fully merited 
their discharge—are keeping thousands of Kelsey-Hayes 
employees from earning daily pay checks—and if the strike 
is long continued, will result in unemployment for additional 
thousands in other Detroit plants and permanent unemploy- 
ment for Kelsey-Hayes Wheel Company workers. 

EVERY STRIKE in Detroit at this time helps to postpone the 
day when thousands now out of work can return to gainful 
employment. 

WISE LABOR LEADERSHIP will see that the wheels of in- 
dustry are not stopped, but kept whirling at top speed to 
give every possible worker a job—in the shortest possible 
time. 

KELSEY-HAYES WORKERS are not getting that type of 
leadership—and until they do—Kelsey-Hayes plants will 


have to remain closed. 


KELSEY-HAYES WHEEL COMPANY 


DETROIT, MICHIGAN 
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Victory is releasing many fighting men to come 
home — and permitting the country to turn to the 
making of things they will find nice to come home to. 


To many a fighting man, this will mean such pleas- 


ures as an open road, a glorious day — and a bright 


and lively Buick. 


The roads are here. The days come with each rising 


BUICK owision or GENERAL MOTORS “vorcsrcccc” 


sun. And the bustle that now enlivens Buick’s fac- 
tories is the make-ready process for getting back 
into the production of cars. 


We aim to make those Buicks all that returning 
warriors have dreamed about — cars that from 
go-treadle to stop light will fit the stirring pattern 
of the lively, exciting, forward-moving new world 
so many millions have fought for. 


Every Sunday Afternoon—GENERAL MOTORS SYMPHONY OF THE AIR—NBC Network 
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This is the 1942 Buick which sets 
the high standards to be surpassed in 


neu models now being made read) 
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Car Dealer Finds Tire Line | 
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An Asset to His Business 


LOUISVILLE. The Universal 
Car Co. (Chevrolet) here believes 


that the sales potentialities in tires 
have never been fully exploited by 
car dealers 


“We have al- 
ways felt,” says 
Zen F. Long, 


vice - president of 
Universal, “that 
manynewcar 
buyers preferred 
to have premium 
tires on their new 
automobile when 
delivery was ef- 
fected. 

“Years ago, we 
decided to make 
the tire change- 
over a definite part of our sales 
program and we decided that we 
would place this effort behind the 
best premium tire we could find.” 

Long said that the company de- 
cided on the’ Fisk Safti-Flight 
premium tire and that the change- 
over plan was a success right from 
the start. 

“Due to 





Ben F. Long 


wartime 


MARKSMEN 





he said, “no premium tires are 


jmade today by any manufacturer, 


but the Fisk Safti-Flight is coming 
back in the not-too-distant future 
and our program of putting them 
on new cars is a definite part of 
our forward plans. 

After the war, Long said, “we 
decided to really get into the retail 
tire business . Our decision 
proved to be a good one. We have 
developed a very satisfactory retail 
volume on new tires under present- 
day rationing and expect to in- 
crease this volume materially as 
more new tires become available. 

“With the decision to enter ag- 
gressively into the tire business, we 
soon came to the startling realiza- 
tion that to serve all our custom- 
ers, we would have to equip our- 
selves to give complete recapping 
service. Since no local recapper 
would agree to handle our sizable 
volume, we purchased a complete 
recapping plant that was in opera- 
tion and ready to serve... 

“Our wartime experience has 
conclusively proven to us that all 


customers brought in through our 
complete tire service, depend on 
Universal Car company for all their 
tire needs. We certainly intend to 
stay in the tire business 100 per- 
cent plus.” 


Canada Releases 


ithylene Glycol 


MONTREAL.—Hon. H. C. Howe, 
minister of munitions, has an- 
nounced the removal of all restric- 
tions on the manufacture, distribu- 
tion and use of ethylene glycol and 
other types of anti-freeze. 

Meanwhile, Wartime Prices and 
Trade board officials emphasized 
that lifting of restrictions on ethy- 
lene glycol does not mean that the 
price ceiling on this commodity is 
relaxed. 


Clarence Huggins, Concord (N. 
H) dealer, has announced that he 
will retire from the city govern- 
ment at the end of his second 
term as a member of the board of 
aldermen next January. He said his 
business requires his entire time. 


It takes 
the current, 


a strong fish to swim 
and 


restrictions,” |our owners, plus thousands of new | business now! 


Need Clear Vision 


Precise aim calls for high optical precision in 


the lenses of the 


telescopic rifle sight. These 


lenses are carefully ground and polished to 


provide clear vision. 


Highway safety, too, calls for clearer vision 


through = glass. 


It’s essential that every 


provision be made. to give the driver the 


greatest possible 


freedom from annoying and 


distracting optical distortions, plus maximum 


protection. That 


calls for safety plate glass, 


not only in windshields, but in the rear and 


side Ww indow s, loo, 


vision 
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Vacation Travel Boom 


AAA Survey Shows 85 Percent Plan to Take 
Long, Restful Junkets by Car 


WASHINGTON.-—-That the vaca- 
tion travel industry is due for a 
sharp revival in the postwar years 
and that new records will be estab- 
lished for the number of vacation- 
ists, the distance they travel, and 
the dollar volume of their expendi- 
tures, is indicated in a nationwide 
poll conducted by the American 
Automobile Assn. 

“As we see it,” said AAA Presi- 
dent H. J. Brunnier, “our poll is 
significant from a variety of stand- 
points. It clearly points to a vaca- 
tion travel industry which will not 
only reach, but substantially exceed 
the $5,000,000,000 a year industry of 
the immediate prewar years. Thus 
it is bound to be a significant 
factor in our national economy. 

Here are some of the highlights 
of the AAA’s survey: 

As was the case before the ad- 
}vent of World War II, the automo- 
bile will be heavily favored for 
vacation travel, with 84.5 percent 
of those polled showing a prefer- 
jence for going places and seeing 
‘things under their own power, as 


and AUTOMOBILE DRIVERS 


Many makers of America’s cars long have 


standardized on Libbey-Owe 


ns'Ford Hi-Test 


Safety Plate Glass. It is ground and polished 


for maximum freedom from distortion. It’s 


safer, too, because its two 
glass are laminated by a 
interlay er. 


Provide clearer vision for 


panes of plate 


tough plastic 


safer driving in 


your postwar cars. Standardize on genuine 


L°O°F Hi-Test Safety Plate Glass—all around. 


Libbev’Owens'Ford Glass 


Company, 


14195 


Nicholas Building. Toledo 3, Ohio. 


LIBBEY- OWENS: FORD 
a Great ame in GLASS 






‘travel 


compared with 85 percent who used 
auto transportation before the war. 
Some 60 percent will not wait for 
a new car before taking to the 
road again. 


The great preponderance’ of 
in the immediate postwar 
years will be within the United 
States, with a high degree of com- 
petition between the various vaca- 
tion areas, but with a decided trend 
in favor of the West and Far West. 
This westward trend is the most 
significant change in the AAA’s 
projected map of future travel 
tides. 


Good roads got an overwhelming 
vote for first place among the fac- 
tors influencing the motor vaca- 
tionist, thus providing an argument 
from the crossroads of America for 
the speedy launching of the exten- 
sive highway modernizing  pro- 
grams already agreed upon by the 
federal government and the states. 

As far as those who will rely on 
the automobile are concerned, the 
emphasis is on relaxed and leisure- 
ly driving rather than on dazzling 
speed to eat up the mileage be- 
tween two given points on the map. 
This ties in with another of the 
survey's basic findings which dis- 
closes that rest and recreation and 
the desire to see new places are 
the mainsprings of the vacation 
urge. 


Berry Rises 


Notch in Canada 


MONTREAL. J. H. Berry, 
chairman of the Crown Assets Al- 
location committee, has been ap- 
pointed president of War Assets 
Corp., Hon. C. D. Howe, minister 
of reconstruction, announces. 


Berry will retain his posts as 
director-general of the War Sur- 
plus branch and vice-chairman of 
the Production board. He replaces 
J. B. Carswell, who resigned. 

Appointed production manager of 
Vauxhall Motors, Ltd., in England 
in 1931, Berry came to Canada in 
August, 1940, as technical adviser 
in the Motor Transport Section of 
the Munitions department. In Feb- 
ruary, 1941, he was appointed mo- 
tor vehicle controller. 


$15 Million for Roads 


MISSOULA, Mont.—One-fifth of Mon- 
tana’s highways need reconstruction, 
according to the engineers of the public 
roads administration. In the postwar 
program, provision is made for expen- 
jiture of $15,000,000 annually for the 
first three years of road improvements. 


Others are profiting from AN Want Ads, 
why not you? See inside backcover. 





You’re Right in the Center of 


WHATS GOING 


IN NEW YORK 


when youstay at The Roosevelt! 
Theatres, shops and business 
districts are just a few minutes 
away ...and every comfort is 
assured by Hilton service. 


Rooms with Bath from $4.50 


ROOSEVELT GRILL 


The home of GUY LOMBARDO 
and other famous orchestras. 
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OTHER HILTON HOTELS INCLUDE 


Chicago: The Stevens 
Dayton: The Dayton-Biltmore 
Los Angeles: The Town House 
C. N. Hilton, President 
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| jmarsers, it may well be exceeded in 
many localities. Alabama keeps a 
crew of men in the field continu- 


NS 
ously painting on markers. 


| 3 Methods Make F Lying | sorters ont ap 


Should Turn Trick 


A SMATTERING of knowledge 

Cross-Country Kasy of map reading, including some 
practice in translating the map 

By Charles Evans into terms of what is seen on the 


Aviation Editor ground below, plus a_ generous 
. number of air markers would be 


THE PERSONAL AIRPLANE will supplement the auto- |Gnoush for the beginner in private 
Lem mobile for family travel by monopolizing the trips of 200|°,... . , 

é iles or more Aids to cros t fivi h . ; American ingenuity can be de- 
mule : . : »ss-country flying are thus highly} pendea upon to develop the aids 
desirable in promoting aviation. on the ground and the plane 

Only 15 percent of automobile trips are in the 200-mile-or- | equipment necessary to use them, 
more bracket, but the Q_—_V ee — a Mes eee the 
ger mileage rolled up by the, agreed upon internationally—and er two methods. 


° . : . . Ordinary commercial broadcast ; 
automo bile on such trips air markers, the aerial tourist stations can also be used for “hom- 


aa equals all railroad. bus and street} Should be able to fly across any ing” by airplanes, but they do not , HOWARD BROWN (left), general manager of the Western States Aviation 
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i i country a st. , ‘ ‘o. sn with James C. Welsch, Stins les director, as the contract for 
en a at . aa “sce M Pe ee ; delineate a definite course as does $1,000,000 ‘worth, of Stinson Voyager 125 personal planes was signed. Western 
amount of travel, an 1 0 exactly any thousands more air mark-|the omni-directional range. States Aviation Co., Glendale, Calif., has been appointed distributor in Southern 
the character for which the air-jers are needed, however, even in ~~ ee California and Nevada for Consolidated Vultee’s line of Stinson personal planes. 
plane is best suited. this country. The original plan was ; . ; ; 

Cross-country flying, however, is|to lay down a grid of lines 15 2 Auto Dealers Order which they plan to sell in their|Auto dealers since 1919, they dis- 

PH not easy. Only a relatively few|miles apart over the whole U. S.|$1.000.000 in Stinsons territory of southern California and|tribute Packard, De Soto and 
pilots have obtained enough experi-|map and try to get a marker at! TWO WELL - KNOWN auto Nevada. Plymouth cars and International 
ence to avoid ever getting lost, and|each intersection of the lines. dealers of California have just They are Howard Brown and his!trucks. Their air firm is located 

, ¢ ‘most honest pilots will admit they! This is still a goal, but, since | placed an order for $1,000,000 worth brother T. N. Brown, now owners|at Grand Central airport, Glen- 


have been lost in their home coun-/there can hardly be too many|of Stinson four-place airplanes, of the Western States Aviation Co. dale, Calif. 
ties, or within 10 miles of their | — —@. § ————_ a ; eile ; ‘ ELT SRD a 5 coin 
home airports. Within the limits of 
a 200-mile flight, any private flier 
can get lost without some aids on 
the ground. 

There are three methods of 
navigating cross - country. The 
best, because it can be used 
everywhere throughout the world, 
is to fly by map. This, however, 
involves considerable study and 
experience and accurate maps, 
and it is doubtful whether the 
average flier will want to invest 
the time and study required. 

It will be more like us Americans 
to lay the problem before govern- 
ment or industry and indicate a 
demand for gadgets that will do 
our mental work for us. Such aids 
are, in fact, already in process of 
development. 

* 





New Radio Range 


Eases Navigation 

THE SECOND METHOD of 
navigation is by means of radio 
with aids on the ground, and here, 
too, interesting devices are under 
development. A new type of radio 
range is being developed by the 
Civil Aeronautics administration 
which would simplify cross-country 
flying by the inexperienced pilot. 
It is the omni-directional range. 
The ordinary range, now in use, 
sends out four “legs,” and the pilot 
listens to Morse code dots and 
dashes in following their course 
across country. The new range 
sends out courses in all directions, 
and the pilot merely selects the 
course he wants to fly, and sets 
it on a dial, similar to a compass. 

Then he guides his plane so 
that a pointer on another dial 
holds at zero, and he is on course. 
With enough of these ranges to 
cover the country adequately, and 
with inexpensive equipment in 
the plane, a novice could fly ac- 
curately across country. 

Radio equipment for the private Sar July 1943 | 
plane is likely to cost little more 300,156 | 





than that for automobiles. There 
is now a portable receiver, usable 
in flying the present ranges, get- Bas eas 
ting weather information and v 194 the Chicano Sun's Averane 
meetting instruction from airport 269 1 Net Pard Datly Crrculation 
traffic towers, that costs less than 
$30. A combined transmitter and ; Sen 
receiver, small in size and low in| Advertisers and agency men, however hard-boiled, are wont to ot content—both editorial and advertising. 
weight, is available for around $100. : ’ E : ; sae 4 
7 *'s stop and look at any graph line that goes up... and up... Readers—advertisers—have told us the quality of The Sun 


‘4 ™ 
Air Marker Receives and UP. For there’s generally something interesting back of such has steadily improved. We believe this has been made possible 
Worldwide Attention : 5 5 ; 
THE THIRD NAVIGATING “sys-| a line. . . something they feel they should know about. in these abnormal times by intelligent space-saving in the han- 
tem” is the air marker, and a os Ol er cee ; ; oF eee 
mnational program is under way to [he line that traces The Chicago Sun’s growth through its first dling of news and features, and by fair and judicious control of 
promote it. An air marker, painted; a a ee " ; ° ee 
on the roof of large buildings, the four Julys 4s interesting .. . for 7 spite of newsprint Shortages, Sun ady ertising volume. 
sides of grain elevators, or on| : 


highways, gives the pilot a mass| 


of navigating information at a 
Saclance. 
It gives the latitude and longi- 
tude “address” of its own location, 
indicates the direction of magnetic 
north, and the direction and dis- 
— tance to the nearest airport or 
airports, naming the nearby town 
if it has a major airport. It is 
=— probable that the nations of the 
world will follow the lead of the 
U. S. in installing air markers and 
will standardize on content and 
style. 
Thus, through the use of maps 
y —the nature of which is already 





circulation continues to grow. Perhaps this is why: 
Since the beginning of the paper shortage The Chicago Sun 
has felt that it can best serve its readers —and advertisers —by 


exercising cateful and well-balanced control of circulation and 


The Sun’s steady increase in circulation is the result of a 
natural, solid growth—where it will do advertisers most good. 
But despite recent increases in the number of Suns printed, pub- 


lic demand tor The Sun is still tar in excess of the available supply. 
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Auto Personnel 





Maj. Warner Named Head 
Of Clark in Washington 


George Spatta, president of Clark 
Cquipment Co., 
Buchanan, Mich., 
announces the ap- 
pointment of Maj. 
Charles H. War- 
ner as manager 
of the firm’s 
Washington office, 
927 Fifteenth St., 
N. W. 

During World 
War II Maj. War- 
ner served in the 
office of chief sig- 
nal officer, Intel- 
ligence section, and on the com- 
bined chiefs of staff. He was placed 
on inactive status by the Army in 
July, 1945. 





Maj. Warner 


* ® * 


Petroleum Corp. 


as assistant to the 
general sales manager of the cor- 
poration’s Ring Free Oil division 
is announced by R. S. Macmillan, 
president of the company. 

Dunn will make his headquarters 
at the company’s New York office 
in Rockefeller Center building, and 
H. C. Akerberg, recently appointed 
general sales manager of the di- 
vision, will move to the Los Angeles 
headquarters at 530 W. Sixth St. 

ok 


+ £ 

Revolite Makes Changes 
In Sales Group 

W. A. Michie, sales manager of 
the Revolite section of the Zapon- 
Keratol division of Atlas Powder 
Co., Stamford, Conn., announces the 
following changes in the Revolite 
sales group: 

W. I. MacF all will now cover Vir- 
ginia, West Virginia, District of 
Columbia, Maryland and Delaware; 


metropolitan area) and Vermont; 
E. C. Felmlee, Ohio, lower Michi- | 
gan; H. S. Hunt, Illinois, Indiana 
and St. Louis (temporarily); D. W. 
Stromenger, metropolitan New York 
area; T. D. Collins, servicing and 
installations in metropolitan New 
York area. 
* * * 


Doling to Head Reo Sales 


In Philadelphia Branch 


Charles E. Doling, who for the 
past three years has been chief of 
production of the Army Service 
Forces under the Philadelphia Ord- 
nance district, has joined Reo as 
sales manager of the Philadelphia 
branch. 

Doling was associated with Auto- 
ear Sales & Service Co. for a pe- 
riod of 14 years prior to his joining 
the Army in 1942. 


* * * 


Tomkins Back at Mack; 


|Heads White Plains Unit 


Appointment of Capt. Ralph L. 
Tompkins, recently transferred to 
inactive duty by the Marine Corps, 





| 


|sales department, and later became 
manager of the firm’s branch at 
Mineola, L. I. He left Mack in Jan- 
uary, 1943, to join the Marines. 

* * * 


Garvey Succeeds Murnane 


In American Bosch Post 


Resignation of George Murnane 
as director and chairman of Amer- 
ican Bosch Corp., Springfield, Mass., 
is announced by Donald P. Hess, 
president. 

Frank J. Garvey, former man- 
ager of the New York office of the 
alien property custodian, was 
named to succeed Murnane. 


Roger L. Putnam, former Spring- 
field mayor and now deputy chief 
in the Contract Termination di- 
vision in Washington, was elected 
a director. 

eS * + 


Reel to Direct Research 


At Pharis; Houlette Back 


president in charge of manufactur- 
ing. 

Myrl Ketner, formerly associated 
with the government’s Training 
Within Industry program, has 
joined the staff to assist in produc- 
tion problems. 

* * ox 


Airtemp Post to Crapeau 


Chrysler Export has announced 
the appointment of Ken L. Crapeau 
as Airtemp engineer. Crapeau will 
handle all technical details of Chry- 
sler Export activities in connection 
with air conditioning, refrigeration 
and heating equipment. 

* * * 


Goodrich Names Heilman 


Appointment of H. E. “Hank” 
Heilman as operations manager for 
the B. F. Goodrich International di- 
vision is announced by S. W. Cay- 
wood, division general manager. 

* * * 
[ 


Promotion of C. Anderson, 


Ralph Reel has been named to]|™ember of the dealer department 


the newly created position of vice- 
president in charge of research and 


Macmillan Appoints Dunn 
As Division Sales Aide 


Appointment of Bob Dunn, one- 
time golf professional and for the 
past five years with the Macmillan 


as manager of the Mack White 
Plains (N. Y.) branch has been an- 
nounced by A. C. Fetzer. vice-presi- | 
dent of Mack-International. 

Capt. Tompkins joined Mack in 
1940 as a member of the general 


M. B. Noggle, Connecticut, northern 
New Jersey and Westchester; G. M. 
Littlejohn, Massachusetts, Rhode 
Island, Maine and New Harapshire; 
J. M. Ryan, Pennsylvania. 
H. W. Sims, New York 


development of Pharis Tire and 
Rubber Co., Newark, O. 

Henry Houlette, former factory 
manager, has returned to the com- 
|pany to fill the position of vice- 
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here to stay 
natural and synthetic rubber tires 



















: What do you want most in a tire? Longer 
mileage? Greater safety? Lighter weight? In rayon cord 
tires, whether made of natural or synthetic rubber, you 
get all three and get them consistently, because rayon has 
a strength and uniformity that natural fibers can’t equal. 
It means a lot to the tire manufacturer, and to you, to know 
that cord and fabric are uniform throughout a tire, and 
throughout any lot of tires. No matter what the future of 
rubber for tires—whether it’s to be natural or synthetic 
or combinations of both—rayon is here to stay because 
it makes a better tire. 






Tyron gives additional 
insurance of absolute uni- 
formity because it’s the 
only rayon made by the 
exclusive ‘Continuous 
Process.” By this method 
every inch of every strand 
of yarn is given the same 
uniform treatment with- 
out once being touched 
by human hands. That’s 
just one of the many ex- 
tra advantages Tyron has 
to offer. 


=] ed 
of. 
of} 
You should! It's a 4 jel 
, - 
booklet on this important development in the tire field. } mee 5 Seow 


Have you read‘ ‘Rolling on Rayon?” 
I's FREE. Address Industrial Rayon Corporation, 9) Fe 
Cleveland 1, Ohio. oy * 


fayon for tires 


Made by INDUSTRIAL RAYON CORPORATION 
Cleveland, Ohio 
“0? ARENT 








You've never heard of a rayon crop, have you? 
No, sir! Rayon doesn’t grow—it’s made by man. 
With this control, it’s always the same—today, 
tomorrow, next week, next year. Tire manufac- 
turers don’t have to make adjustments to allow 
for variations in cord or fabric. Rayon gives 
them the uniformity they want. 











Re. 


*Reg U.S Pot. Of 


staff, to assistant district manager 
of Goodyear at Los Angeles, has 
been announced by officials of the 
company. 


Maj. J. C. Gibson, business man- 
ager of Fort Smith (Ark.) schools 
since 1926, has resigned to become 
secretary -treasurer of Arkansas 
Motor Freight Lines and a partner 
in the Motor ee Co. 


Universal C.L.T. 
Opens 3 New 
Branch Offices 


The opening of a new branch 
office of Universal CIT Credit Corp. 
at Wichita Falls, Tex., has been 
announced by George P. Buckley, 
vice-president directing the com- 
pany’s operations in that area. 

The new office, located in the 
Hamilton building, will be under 
the management of R. D. “Dick” 
Richardson. District manager for 
the area is J. B. Williams, who 
headquarters at the Fort Worth 
office. 

Opening of a new branch of 
Universal CIT at Greenwood, Miss., 
was announced by G. Lewis Schaf- 
fer, assistant vice-president direct- 


ing the company’s operations in 
this area. 
The new office, located at 121 


Howard St., will be under the 
management of W. E. Phillips. The 
branch office manager will be T. T. 
Bolin, who was recently honorably 
discharged by the Army. 


The opening of a new branch 
office of Universal CIT at Topeka, 
Kans., was announced by Ray C. 
Plumhoff, vice - president directing 
the company’s operations in this 
area. 

The new office, located at 214 
W. Sixth Ave., will be under the 
management of E. O. Beck. 





Helicopter Output 


Due in Canada 


MONTREAL.—A Canadian-built 
helicopter, the mass production of 
which is shortly anticipated and 
may herald the establishment of a 
new industry in this province, is 
now assured through a Montreal 
syndicate, it has been announced 
here. 


The new rotary wing aircraft is 
a three-seat helicopter designed by 
Sznycer and Gottlieb of New York, 
the SG Mark 6. Engineering Prod- 
ucts, Ltd., has commenced produc- 
tion of the aircraft under contract 
with the syndicate. 


It is reported that the first pro- 
totype may cost about $80,000, 
after which production costs will 
decrease sharply. 





Blowouts Soar in Ore. 


After Release of Gas 


PORTLAND, Ore.—Inner tubes, 
blownout tires and chunks of 
rubber were strewn along Ore- 
gon’s highways last week follow- 
ing the end of gasoline ration- 
ing. 

Indications are that this pic- 
ture will be greatly augmented 
after Labor Day. Big increases 
in sales of jacks, pumps and tire 
winches have been reported by 
all auto parts stores in the area. 
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ing to market with new jheavy-duty trucks? 



















Are you planning to promote a modern light-weight heavy- 
duty truck? Looking beyond the present ‘‘starved market” 
to the day when you'll have to sell its merits competitively? 
Then you need Newsweek on your advertising schedule. 


Newsweek, through its broad, interpretive reporting of 
news, attracts the progressive type of reader who also looks 
ahead. 66% of this readership is made up of leaders of in- 
dustries, many of whom are already planning to get on the 
move with new services and new products. 


This audience is important to you—not merely as an imme- 
diate market—but because its members hold the key to your 
entire post-war operation. 






that’s a job for... 
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Prompt Delivery Is Goal. . . 





Tire Dealers Allowed 


Boost in Inventory 


WASHINGTON.—AIl tire dealers;nated by ODT, as announced by 


may now obtain substantial in- 
creases in their allowable inven- 
tories of rationed passenger and 
truck tires, CPA announced last 
week. 

OPA explained that although sup- 
plies of passenger and truck tires 
still are extremely short, dealers’ 
allowable inventories are being in- 
creased to clear the way for them 
to speed delivery of new tires to 
consumers as rapidly as they are 
produced. Dealers will be able to 
expand their businesses and give 
customers prompt delivery as soon 
as tire factories have increased 
supplies available. 

In addition, OPA announced 
that beginning Sept. 1, any per- 
sons desiring to enter the tire 
business may obtain minimum in- 
ventories of 20 passenger tires, 12 
small truck and six large truck 
tires. Formerly, tire allocations 
for starting new businesses under 
rationing were granted only to 
returning veterans. 


Several major changes in tire ra- 
tioning regulations that will enable 
truck operators to get new tires 
more easily and quickly than in the 
past were also announced, effective 
Sept. 1. 

The changes will simplify truck 
tire inspection, placing it on the 
same basis as passenger tire in- 
spection except that truck tires 
may be inspected only by OPA sta- 
tions designated as Official Truck 
and Passenger Tire Inspection sta- 
tions. Passenger Inspection stations 
handle only passenger tires. 

Six Changes Are Listed 

The changes affecting truck tires 

follow: 


] Emergency Truck Tire boards 
will be discontinued. Their quo-! 
tas of 8.25 and larger truck tires, 
and the work formerly assigned to 
them, will be handled by selected 
War Price and Rationing boards. 
Files now held by Emergency 
Truck Tire boards will be turned 
over to the designated OPA local 
boards, which will receive and han- 
dle applications for large-size truck 
tires as well as the small sizes. 
‘) Central station reinspection of 
truck tires will be discontinued, 
eliminating delay in the issuance of 
purchase certificates to truck oper- 
itors. 
9 Old truck tires need not be 
“turned in at inspection points 
when they are inspected. Instead, 
an applicant for a truck tire, who is 
not an (R-19) emergency reserve 
operator, will turn in his old tire 
to his dealer when he buys a new 
one. 
4. Designated areas for the issu- 
ance and inspection of truck 
tires, and the requirement that 
tires belonging to the emergency 
reserve (R-19) operators be further 
examined by OPA tire examiners 
will be eliminated. These operators 
no longer will have to turn in their 
old truck tires when they buy re- 
placements. 

Instead, the Official Truck and 
Passenger Tire Inspection station 
inspecting the tires will, on OPA 
Form R-21, authorize the operator 
to dispose of the condemned tires 
to a tire dealer or manufacturer. 
The operator, before filing his ap- 
plication, must dispose of the tires 
and have proof of their disposition 
made on this form. 

Periodic inspection of all tires 
** used on commercial motor ve- 
hicles and the issuance of certifi- 
cates of War Necessity is elimi- 


Teleoptic Acquires 


Wi a - 
inzeler Division 
RACINE, Wis.-—-B. L. Bobroff, 
president of the Teleoptic Co., Ra- 
cine, announces that Teleoptic has 
purchased from Winzeler Mfg. & 
Tool Co. of Chicago its Driving 
Light division, maker of the Fog 
King and Road King lights. 
Teleoptic has acquired all rights 
to these trade names, as well mal 
the inventory of lights and mate- | 
rial. In the future the Fog King 
and Road King lights will be man- | 
ufactured at Teleoptic’s Mound | 
Ave. plant in Racine. 





that agency. 
Old truck tires that are turned 
in by buyers for new tires need 
not be notched as formerly re- 
quired. 

One change was made affecting 
passenger tire inspections. OPA in- 
spection stations will inspect and 
record on the tire application Form 
R-1, the condition and serial num- 
bers only of the tires to be replaced 
on passenger cars. The condition 
of tires that are not condemned is 
no longer required to be listed. 

Newcomers Get 38 Tires 

Beginning Sept. 1, any person 
desiring an initial inventory to en- 
ter the tire business or an increase 
in his inventory of rationed tires if 
he is already a dealer, may apply 
by letter to his OPA district direc- 
tor for a_ certificate allotment. 
Those entering the tire business 
will be given certificates for a max- 
imum allotment of 20 passenger 








tires, 12 small truck tires and six 


large truck tires. 

Tire dealers having inventories 
of less than the maximum stocks 
to be provided for those entering 
the business may get a 50 per- 
cent increase in their inventories, 
or the difference between their 
inventory and number of tires 
allowed new dealers, whichever is 
larger. Dealers having more tires 
in stock than the maximum al- 
lowed new dealers may obtain a 
50 percent increase in their in- 
ventories. 

Dealers should forward their 
Form R-71, the June 30 Inventory 
Registration Blank, with their let- 
ters of application for more tires. 
The Form R-71 will be returned to 
the dealer after his application has 
been processed. 

Dealers who get tires from the 
Office of Surplus Property of the 
Department of Commerce must 
give that agency the required parts 
of tire certificates when the tires 
are delivered, OPA said. However, 
the Office of Surplus Property may 
sell new rationed tires directly to 
tire manufacturers without getting 
certificates for them. 


PORTLAND, Ore.—All Bearing Ser- 
vice Inc. has been incorporated at 


Olympia, Wash., by Sherman W. Evans 
and Maynard J. Toll. 


UNITED STATE 


Serving Through Science 


Chevrolet Plant in Atlanta 
Girds for Auto Output 


ATLANTA, Ga.—Assembling of 
all military trucks has been halted 
at the Atlanta-Chevrolet division 
plant here, and assembly lines are 
being prepared for production of 
Chevrolet cars for civilians. Civilian 
trucks are already being assembled 
at the Chevrolet plant. 

Fisher Body, which had occupied 
a part of the same Atlanta-Chev- 
rolet structure prior to the war, ex- 
pects to resume production as soon 
as Firestone’s Aircraft division, 
which has leased its facilities, va- 
cates. Firestone has terminated one 
of its contracts and expects termi- 
nation of the remaining three in 
less than 30 days. 

It was also learned that the re- 
laxation of restrictions on indus- 
trial construction probably will 
hasten the beginning of construc- 
tion on a new General Motors as- 
sembly plant at nearby Dcraville. 
That plant, which will assemble for 
Buick, Oldsmobile and Pontiac, will 
be completed within 300 days from 
start of work. 


Employment at the Atlanta-Chev-ers’ opinions. 
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rolet plant, instead of decreasing, 
is expected to increase steadily 
from now until peak production is tuis 
reached. The WPB already nS gee’ 
given approval for a physical ex- 


pansion at that plant. 





Babcock & Wilcox 


On Atom Research oer 

BARBERTON, O.—Babcock and ] 
Wilcox Co. plant here played an 
important part in the development a 
of the atomic bomb, it was an- a 
nounced last week by George J. 
Hartnett, superintendent. 

Security regulations do not per- 
mit further disclosure as to the 
nature of the plant’s association sti; 
with the research. Hundreds fee 


tt 


workers in the shops have cooper- 
ated with the management in keep- 
ing the closely guarded _ secret 
which, because of the nature of the 
project, is still held confidential by " 
government authorities. 


ss 


“‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
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eg\ HL, N.C. Set Up Machinery | Require Now Buildings 


a! 0 Settle Labor Rows 


NEW YORK.—Two states—New 
ampshire and North Carolina— 
tuis year enacted laws providing 
yy voluntary arbitration of labor 
sputes. 
North Carolina’s new law estab- 
ees a state arbilration service, 
‘..th authority to render final de- 
«ions in labor disputes voluntarily 
‘mitted and with power to sub- 
na witnesses. 
rbitration may be before a five- 
. board or a single arbitrator, 
4 the parties prefer. Parties re- 
-ting arbitration agree to con- 
al at work and to abide by the 
a rd. 
ba ‘ow Hampshire amended its ex- 
ng general arbitration law to 
st.pulate that clauses in labor con- 
La = ts covering future disputes, and 
1vreements to arbitrate existing la- 
- disputes, are valid, irrevocable 
; enforceable, when the parties 
3p cifieally provide that such agree- 
ts shall be subject to the pro- 
—- ons of the arbitration law. 
A general arbitration law en- 
pact | d in 1943 by the state of Wash- 


ngton contains a similar provision 


making it applicable to labor arbi- 
trations only when the parties spe- 
cifically so provide in their con- 
tracts. 


Besides New Hampshire and 
Washington, modern general arbi- 
tration statutes, providing for the 
enforcement of mutually agreed 
upon abritration clauses or articles 
in commercial contracts, agree- 
ments and allied instruments, also 
are currently in effect in 13 other 
states— Arizona, California, Con- 
necticut, Louisiana, Massachusetts, 
Michigan, New Jersey, New York, 
Ohio, Oregon, Pennsylvania, Rhode 
Island and Wisconsin—and Hawaii. 

The U. S. Arbitration act pro- 
vides similar enforceability to arbi- 
tration clauses in contracts relating 
to interstate trade and maritime 
transactions, wherein the amount 
involved exceeds $3,000. 

Arbitration statutes applying 
equally to the enforceability of ar- 
bitration clauses in labor agree- 
ments, however, are effective only 
in Connecticut, Louisiana, Massa- 
chusetts, New Jersey, New York, 
Oregon and Hawaii. 


*To Provide Parking 

WASHINGTON. —In_ accord- 
ance with new laws in nearby 
Montgomery county, Md., and 
Henrico county, Va., provisions 
for off-street parking space in 
plans for commercial or indus- 
trial buildings, buildings used 
for entertainment purposes, or 
churches, are now required be- 
fore permits for building will be 
issued. 

The Henrico county ordinance 
requires in addition that park- 
ing space for one automobile 
for each family dwelling unit 
occupying a specific lot be pro- 
vided on that lot. In this way, 
parking will be provided by law 
for people living in apartments 
as well as private homes. 





Ex-Cell-O Fuel Nozzle 


A new 12-page booklet on the 
Ex-Cell-O fuel injection nozzle for 
diesel and gasoline engines de- 
scribes the operation of the nozzle 
in relation to these engines. It is 
available from the Fuel Injection 
division, Ex-Cell-O Corp., 1200 Oak- 
man Blvd., Detroit 6. 
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Civic Leadership 


Dealers Active in Community Affairs; 

Head Many Organizations 

DETROIT. — Community leader-{ offices in dealers’ associations and 
ship in civic and patriotic affairs, | clubs. 
implying, as it does, communal re-| To name a few of the Chevrolet 
spect and confidence, is a valuable | sales organization in the field who 
asset to any individual or organ-/have thus been recently honored, 
ization so honored. The business |there is Fred W. Wiegel, dealer in 
man who, through high moral char-|Mount Holly, N. J. He recently 
acter, inspiring and friendly per-|completed a year as commander of 
sonality, can win public goodwill/the Mt. Holly American Legion 
and cooperation becomes an invalu-|and is the newly elected president 
able factor in any public service/of the Burlington County Automo- 
activities. They typify the axiom /bile Dealers Assn. 
voiced by William E. Holler, gen- Outstanding service to his com- 
eral sales manager of Chevrolet: | munity and the nation's war effort 
He Who Is Greatest Among You, |has characterized the daily activi- 
Let Him Be Servant of All. ties of W. C. Coryell, dealer at 

A survey of some of these current|Wayne, Neb. He has just com- 
responsibilities accepted by Chev-|pleted duties as chairman of the 
rolet dealers, or members of their}]Wayne County Seventh War Loan 
organization personnel, covers a/drive and, likewise, served as head 

of the previous loan campaigns. He 


wide range of services thus ren- 
is a past president of the Chamber 


dered. 
These dealers have been elected |0f Commerce and of the Kiwanis 
Club. Currently he is chairman of 


as mayors, chamber of commerce ; : 
and service club presidents, hos- |the committee in charge of plant- 
pital trustees, directors of banks |'"& and maintaining 1,500 elm trees 
and other business organizations, in the town's newly laid out war 
draft, rationing and OPA board |™e™orial park. 

Another dealer is D. G. Wilder- 



























members. Others hold various 





muth, at Logansport, Ind. He was 
instrumental in organizing the in- 
itial World War II bond drive in 
Cass County, Ind., which produced 
sales of $841,912. He has since 
taken a leading part in the six 
additional bond campaigns. He was 
chairman of both the 1944 and 
1945 Red Cross drives. 


In Wayne, Mich., a suburb of 
Detroit, Harold Dietrich, Chev- 
rolet dealer, also is a leader in his 
community, having been elected 
village president in March, 1944, 
and reelected this year. He is a 
past president of the Rotary Club 
and the Chamber of Commerce 
and now serves as a member of 
the advisory council of ODT for 
western Wayne County. 

He was chairman of the special 
gifts committee for the People's 
Community Hospital. Dietrich also 
serves as chairman of General Mo- 
tors Corp.'s community relations 
program in the Wayne area. 


When they want something of a 
civic nature done in Albuquerque, 
N. M., they call on H. J. Galles, 
Chevrolet dealer, for leadership. 
Galles recently was elected New 
Mexico state president for the Na- 
tional Automobile Dealers Assn. 
and, along with his other duties 
as head of Galles Motor Co., is an 
active member of the Kiwanis and 
Rotary clubs, the Albuquerque 
Chamber of Commerce and is a 
member of the city’s War Finance 
Committee handling war bond cam- 
paigns. 

A neighboring Chevrolet dealer, 
Gordon Melody, of Las Vegas, N. 
M., also is public service-minded to 
the extent of accepting nomination 
and election to the San Migue) 
County Commission. He is also head 
of the local OPA board in charge 
of food and shoe rationing, a past 
president of the Kiwanis club and 
is chairman of the postwar plan- 
ning committee of the Chamber of 
Commerce. 

Serving as chairman of the Mor- 
ton County, N. D., scrap collection 
drive, Charles L. Barthel, of the 
Connolly Chevrolet Co., of Mandan, 
N. D., turned up 51,000 pounds of 
paper, tin and rags to aid the war 
efforts of his community. 


Naming Dealers 
Northland Motors Giving 


Franchises in Ont. 


NORTH BAY, Ont. — Northland 
Motors, Ltd., new Hudson and Reo 
truck and bus distributor, is ap- 
pointing dealers in the Northern 
Ontario area. 

Principals of the company are 
Z. H. (Paddy) Petch, former man- 
aging director of Sudbury Motors, 
and P. M. (Pat) Sangster, for many 
years managing director of Davi- 
son's Garage in Sudbury. 

Petch served during the war as 
an official of the Department of 
Munitions and Supply and Sangster 
as a captain in the Canadian army. 
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A corps of specially trained Field Service Engineers guard 
the quality of U.S. Tires. These engineers travel the highways 
of the nation—keep constant watch:on the performance of U.S. 
Royals. They keep abreast of changing conditions that might 
require changes in tire design—learn the service experiences 
of tire dealers, car agents, and consumers alike. Every day they 
report their findings to U.S. Field Service Headquarters. This 
service takes factory-trained technical skill out to the field 
where tires face the final test of actual performance. It brings 
user and dealer experience into the factory in an increasing 
stream, leads to new ways and means of product improvement. 


It stands guard over the quality of U.S. Royals. 
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Listen to ‘‘Science Looks Forward’’— new series 
of talks by the great scientists of America—on 
the Philharmonic-Symphony Program. CBS 
network, Sunday afternoon, 3:00 to 4:30 E.W.T, 





‘This is to advise that we have had excel- 
lent results from the ‘‘Parts Wanted’’ ad 
placed in the Automotive News. We 
found the left door for the 1941 Nash 

Coupe in Cleveland, Ohio. Finding this 

|} door enabled us to get more productive 


6600 EAST JEFFERSON AVENUE, DETROIT 32, MICHIGAN | Utschig, Balboa Oldsmobile, San Diego, 


5675 East Anaheim and Telegraph Road, Los Angeles 22, California [ao 
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Repeal Trend Losing Ground . 





States Expected to Cling 


To Taxes on Income 


By Bethune Jones 
Staff Correspondent 

NEW YORK. State lezislative 
sessions throughout the country 
this year failed to continue a trend 
away from. state income taxes, 
which had previously been making 
progress. 

Although previously effective re- 
ductions in income tax rates were 
continued in several states, includ- 
ing Iowa, Maryland, Idaho, New 
York and California, prior talk of 
income tax repeal failed to materi- 
alize in a number of states, includ- 
ing Oklahoma, Alabama, Iowa, 
Idaho and Minnesota. 

Delaware's special war emergen- 
cy tax of 1 percent of gross income 
was allowed to expire according to 
the 1943 act which created it, but 
that state’s regular income tax re- 
mains in effect. 

Several states, including Min- 
nesota, Utah, Idaho and South 
Carolina, rejected proposals for 
new or further reductions in in- 


come tax rates, while bills for 
outright repeal, which were intro- 
duced in California, Missouri, 
Oklahoma and some other states, 
failed to become live issues. 

This current-year absence of ma- 
jor change in state income tax 
legislation is regarded as_ highly 
significant at a time when observ- 
ers had anticipated continu:tion of 
a downtrend, which in 1943 saw 
two states South Dakota and 
West Virginia repeal their in- 
come taxes and a number of others 
enact substantial rate reductions. 

Repeal Hopes Dimmer 

With the states having indicated 
an unwillingness or inability to get 
themselves further out of the in- 
come tax field in a year when their 
fiscal position is unprecedentedly 
excellent and when federal income 
tax rates are at peak levels, less 
hope is seen for further abandon- 
ment of such levies by the states 
in the future. 

ee warnings that state in- 
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Engineers’ and Pilots’ 
Control Stands 


Pilots’ Seats and 
Other Furnishings 


Nose Assembly 







SEVENTY-FIVE THOUSAND 
ELASTIC STOP NUTS 


With military censorship now lifted, 
there's an important inside story that 


ean be told. 


From nose to tail, from wingtip to wing- 
tip, there are 75,000 red-collar nuts in a 
single Boeing B-29 Superfortress. Seven- 
thousand Elastic 


ty-live 
Stop Nuts! 


Nose Gear 
(Internal Wrenching Nuts) 
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Bomb Rocks 


Pressure Bulkhead 
(Floating Anchor Nuts) 
(Spline Nuts) 






(Internal 





Power Plant 


Self-I ocking 


Radio Equipment 


Inboard Monocoque | 


Wrenching Nuts) 





come taxes will prove heavy handi- 
caps in the now emerging battle 
between the states to attract new, 
peacetime industries, the 1945 legis- 
lative record indicates that few, if 
any, of the 30 states now having 
such levies wiil drop them in the 
early future. 


With many states now search- 
ing for additional revenues to 
support expanded postwar spend- 
ing programs, the prospect ap- 
pears to point rather to a return 
to higher state rates and the 
possibility that additional states 
may turn to income taxes. 


Strong pressure for a return to 
normal rates was apparent in sev- 
eral of the instances where previ- 
ously effective rate reductions were 
maintained this year, while in 
some states increases over normal 
rates were sought. 

One example of the latter was a 
bill for a 10 percent surtax on 
individual and corporate income 
which got half way through the 
Wisconsin legislature. The measure 
was proposed to provide additional 
revenue for a veterans’ rehabilita- 
tion fund. 

New Tax Proposals Seen 

While proposals for new income 
taxes in states not now resorting 
to such legislation did not come in 
for serious consideration on any 
broad scale this year, they may 
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UzLS. Urges Promptness 


On Contract Claims 

WASHINGTON. — The main 
problem in contract settlement 
at present is to make sure that 
contractors with terminations 
file their claims promptly, Rob- 
ert H. Hinckley, director of con- 
tract settlement, said last week. 

Emphasizing that the govern- 
ment cannot settle claims until 
they are filed by contractors, 
Hinckley urged all contractors 
who received termination notices 
as a result of the victory over 
Japan to get their claims in 
promptly. 





become a greater threat when reve- 
nue demands mount and war-in- 
flated receipts from other tax 
sources begin to taper off. 

Indications are that general and 
selected sales taxes will be sought 
more aggressively as better reve- 
nue producers than the income tax, 
but organized labor’s antagonism 
against sales taxes may prove an 
important factor where a choice 
between the two forms of taxa- 
tion arises. 

The Massachusetts legislature’s 
enactment this year of a bill dou- 
bling for one year that states 
2% percent tax on corporate in- 
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Wing Leading Edge Attachment 


these red-collar nuts can help you 
achieve higher production and a more 
dependable product. 


Let us send an ESNA engineer to confer 
with you and outline a solution for any 
fastening problems you may have. 


They spread stresses throughout the 
skin structure, day soon they 
will on automobiles, railroad ears. buses. 
They hold fast such heavy parts as 
engines and auviliary equipment, as they 
trucks. industrial ma- 
tight connections 


as some 


will in tractors, 
chinery. They assure 
in the electrical equipment of this “all- 
electric” plane, as they will in postwar 
home radios, sewing machines, vacuum 


. They grip firmly on wheels, 
asl s. structural framing, as they will on 
cultivators and 
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It's hopeless to try to show 75,000 of 
these Elastic Self-Locking Stop Nuts in 
the drawing above—just as it’s hopeless 
to try to list all the applications where 
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ELASTIC STOP NUT CORPORATION OF 


Union, N. J. and Lincoln, Neb. 


Sales Office: 


THE COLLAR 
Tetris 
THE NUT CAN BE 
me ae 
mir ae 


x 
MADE IN All SIZES AND TYPES — WITH 
THREADS TO FIT ANY STANOARO 
TYPES OF BOLTS. 





ESNA 


AMERIC 


1060 Broad Street, Newark 2, N. J. 


jand types for each item, on which 








come over $25,000 indicates that 
corporate rather than personal 
income may in some instances 
bear the brunt of such state in- 
come tax increases as are levied. 





Here, again, political pressure 
from organized labor may enter 
the picture, with the unions favor Queene 
ing higher levies against corpora- co 
tions rather than individuals. p! 
Other States Take Action Qa", 
Besides the Massachusetts action, 4§ 
corporate income tax bills came u bi 
in a number of other states = 


year. Gov. Arnall vetoed a bill to ” 


ease the Georgia income tax liable 
ity of foreign corporations, whil n 
a proposal for an increase in Ver- : 
mont’s corporation tax from 2 to a n 
percent was rejected. ' 

Gov. Dewey signed a bill designed 
to relieve taxpayers from paying 4 = 
New York tax on the amount o 
excessive profits repaid to the fed- 
eral government on the basis of 
renegotiated war contracts. New 
York state’s Tax commission pro- 
mulgated regulations simplifying 
compliance with that state’s fran- 
chise tax law. 

There also were several major 
developments this year in the a 
field of state intangible property @>= 
taxation, which has the effect of 
income taxation in many in- 
stances. ah 

Michigan enacted a more strin- 
gent intangibles tax act, levying a 
tax of 3 percent on the dividend 
of stock, $1 per $1,000 on the face 
value of non-income securities and 
40 cents per $1,000 on bank deposits 

Missouri Taxes Intangibles 

A new state constitution adopted 
this year by Missouri provides fo® 
taxation of intangible personal 
property, in a separate categor 
from other types of property, at a 
rate not to exceed 8 percent of 
yield. 

Bills to effectuate this provision 
will be submitted to the Missouri 
legislature this fall. Appearing re 
cently before a Missouri legislative ~ 
committee, Dr. Isidor Loeb of Ste) 
Louis, dean emeritus of the Wash 
ington University School of Busi- — 
ness and Public Administratio 
recommended a low tax on intan 
gibles and exclusion of corporation 
stock from such taxation. 

On the other hand, State Audi- 
tor Forrest Smith has advocated 
the highest rate possible and in- 
clusion of corporation stocks. 

Signed into New Jersey law by 
Gov. Edge was a series of bil 
abolishing taxes on intangible per- 
sonal property and creating i 
their stead a state tax on the ne 
worth of corporations. The legisla- 
tion was designed to eliminate wha’ 
had become known as “tax light 
ning” under the previous system of 
intangible tax levies by municipali 
ties at widely varying rates. 

Pending further study, the New 
Jersey legislature did not act on th 
problem of taxing individual or 
unincorporated holders of intan- 
gible property such as stocks an 
bonds. 

Maine Kills Exempted Bill 

Rejected by the Maine legislaturd 
was a bill exempting intangible 
property, including stocks, bonds 
and money at interest, from taxa 
tion. 

This measure was proposed by 
Rep. Harry I. Rollins, Greenville 
Republican, after he failed to win 
approval of what he termed “s 
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reasonable, workable, honest tax 
on intangibles” to replace the 
state’s present procedure unde 





which intangibles are taxed by 
some municipalities and not by. 
others. 

Modification of Kentucky’s ad 
valorem tax on intangibles, whic 
was described as “a duplicate in 
come tax,” was recommended in a 
report recently submitted to a tax 
study commission preparing a pro- 
gram for the 1946 Kentucky 
legislature. 


Monroe to Speed 


Handling of Orders 


MONROE, Mich. — For what is 
believed to be the first time in the 
materials handling equipment busi 
ness, a standardized line of articles 
will be offered soon by the Monroe 
Auto Equipment Co. 

Monroe will set up a list of sizes 



























orders will be filled from stoc 
rather than 
requested. 


made up after 





Hess Forms Co. 
CHEHALIS, Wash.—Fred Hess, for- 
mer Longview automobile deaier, ha 
established the Hess Implement Co. in 
the former Boone Garage here. 
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"44. Gas 


WASHINGTON. — Private and 
commercial vehicles consumed ap- 
proximately 16,090,000,000 gallons of 
motor fuel in highway travel in the 
48 states and the District of Colum- 

— bia in 1944, according to figures 
compiled by the Public Roads Ad- 
ministration from _ reports  sub- 

mitted by the states. 
This was an increase of upproxi- 
mately 422,000,000 gallons above the 
motor fuel consumption for high- 


Graham Appoints 
Cregor As Chief 
Of Coast Zone 


DETROIT. Appointment of 
Lloyd M. Cregor as zone manager 
for Graham-Paige on the Pacific 
coast was announced last week by 
W. A. MacDonald, vice-president 
in charge of 
sales. 

A veteran of 36 

ag years in the auto 

: industry, Cregor 

a} will maintain a 
‘ zone office in Los 
Angeles and will 
handle the states 
of California, 
Colorado, Ari- 
zona, Idaho, Ne- 





Wa 


vada, Oregon, 
L. M. Cregor Utah and Wash- 
ington. 
Cregor was formerly regional 


sales manager of the Pacific coast 
plant of Willys-Overland, Canadian 
sales manager for Dodge, and op- 
erated his own dealership in San 
Diego and Dallas for Hudson and 
Hupmobile. He recently left the 
sales department of Transport 
Motor Co. to join Graham-Paige. 


Coast Council Set 


For Old Timers 


PORTLAND, Ore.— The Pacific 
Coast council of Automobile Old 
Timers, Inc., is expected to receive 
recognition from the national body 
in the near future. The Coast unit 
will have headquarters at San 
Francisco. 


A. B. Smith, of the A. B. Smith 
Co. here, Chevrolet distributor, and 
head of the Pacific Northwest 
branch of the Old Timers, said he 
expects the new council “to include 
all the 25-year auto veterans on the 
West Coast.” 





Others are profiting from AN Want Ads, 
why not you? See inside backcover. 
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“Thickest” 






In Buffalo you can 
reach the heaviest 
purchasing power 
best through the 


Courier-Express 


That's why 
Department Store A 


placed 57.9% 


of its 1944 space, 
Store B, 58% and 
Store C, 53.3% 
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Increases 422 Million Gallons Over °43 
For Total of 16 Billion 
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Use Up 





way usage in 1943. The 1944 motor 
fuel consumption, however, was 
only 68 percent of the 23,638,000,000 
gallons consumed by private and 
commercial vehicles in 1941, prior 
to wartime restrictions on motor 
vehicle travel. 


The total amount of motor fuel 
consumed in 1944, including public 
and private vehicles and nonhigh- 
way usage but excluding military 
use, was approximately 19,524,000,- 
000 gallons, as compared with a to- 
tal of 18,871,000,000 gallons con- 
sumed in 1948. 

Analysis of motor fuel consump- 
tion by months showed the highest 
rate of consumption in June, with 
a total of 1,793,000,000 gallons con- 
sumed, against a total of 1,742,000,- 
000 gallons in May and 1,726,000,000 
in August. Consumption was lowest 
in February. 

California led all other states in 
the use of motor fuel, with New 
York second and Texas third. 
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FORD'S 25,000TH V-8 TANK ENGINE came off the production lines at its 
Lincoln plant Aug. 24. Officials who watched No. 25,000 included J. M. Waggoner 
(left), superintendent of the Lincoln plant, and O. E. Hovey, superintendent of 
tank engine production. The 500-horsepower engine will continue in production 
at Lincoln at least until October. 


“SOMETIME AGO, YOU RAN AN AD for in your paper than any other medium 
me relative to hydraulic brake fluid. I Box Number Advertiser 
sold more brake fluid through the ad run ao Want Ad Dept., Inside Back Cover 
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Innertube Plant 
For Lease or 


‘Ss | . % ‘ 
Sale by RFC 

WASHINGTON. — A new rubber 
|manufacturing plant, completely 
jequipped to produce inner-tubes, is 
jbeing offered for sale or lease by 
the Reconstruction Finance Corp. 

Located at Tuscumbia, Aia., the 
plant is nearing completion and is 
expected to be ready for operation 
by Oct. 1, 1945. 

The land surrounding the main 
building consists of 40 acres, lo- 
cated two miles from Tuscumbia. 
The main building is a two-story 
structure, 595 by 100 feet, of steel 
construction on concrete founda- 
tion, with brick and asbestos sid- 
ing. The steel-frame boiler house 
is large enough to accommodate 
two 100 hp boilers. 





Inner-tube production equipment 
consists of a Danbury Mixer, rolls, 
moulds and all auxiliary equipment, 
new and unused. 


A railroad siding at the plant 
connects with the main Memphis- 
Washington line of the Southern 
railroad. Power and water facili- 
ties available. 
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quickly the new Auto-Lite Heavy Duty 


your jobber or write to 


TOLEDO, 1, OHIO Merchandising Division 


Dealers throughout the nation are finding out how 


helping to win friends and boost profits. If you’re not 
already carrying this fast-moving merchandise, see 


THE ELECTRIC AUTO-LITE COMPANY 
TORONTO, ONTARIO 
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AUTOMOTIVE WASHINGTON 


Vet Job Confusion 
Continues to Grow 


By William Ullman 


Washington Correspondent 


WITH MORE and more war veterans returning to civilian 
life, confusion over their rights to employment continues to 


spread by leaps and bounds. 
Government officials, labor 


leaders and industrial execu- 


tives for more than a year have been arguing about what 
o_o ——— 


Congress intended and what 
the job reinstatement pro- 


vision of the law really means. 
Yet they are as far apart as ever. 

And even if these groups should 
come to agreement, the courts 
might reach quite a different un- 
derstanding. Then, too, before the 
judicial process can be completed, 
numerous dispute cases will arise, 
leading to strikes and other 
troubles. 

The most serious controversies 
are with respect to the rights of 
veterans to employment in plants 


subject to union 
contracts. Unless 
these issues are 
resolved without 
delay, the exist- 
ence of these con- 
troversies will an- 
tagonize the vet- 
erans and their 
organizations and | 
tend to establish ' 
unfortunate class 
lines. 

Hence Congress 
may have to take! 


another shot at the problem. It 
seems evident that Congress should 
act to remove the obstacles con- 
fronting veterans seeking employ- 
ment in union plants. 

But to seek legislation is not 
without its dangers. Congress, in 
trying to recognize the nation’s 
obligation to its fighting men, 
may incorporate provisions on 
their behalf which in the course 
of time will be found not to be 
in the public interest. 

Perhaps it would be well to use 
as a basis for legislation a state- 
ment of what may be the justifiable 
expectations of veterans respecting 
employment opportunities. The 
practical problem will be to draft 
the proposed law into langauge that 
will be clear and specific as to the 
intent of Congress and, at the same 
time, flexible enough so that the 
diverse employment relationships 
in different industries can be rec- 
ognized. 

* * + 
Vet Administrator 


Is Logical Agency 

BEHIND MUCH of the confusion 
is the fact that various federal 
agencies have taken it upon them- 
selves to interpret the provision of 
the law applicable to veterans with 
reinstatement rights. The Selective 
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Lonesome whistle in the night... 


Every evening the long train scurried by, its moving 


windows blobs of yellow in the dark. Inside the cars, / 


distinguished strangers sat on green cushions, ate off silver /, 


' 
dishes on white tablecloths...Grown small in the distance. 


the engine’s whistle sounded sad and lonely in the night... 


The boy sighed, on his way to bed. 


Some night, he thought, the train 


would take him far 


away ...to sail blue seas, and find green islands no man 


ever found before...to climb snowy peaks, fight jungle tribes 


---to see picturebook cities and curious people, the naked 


brown men and furry Eskimos, the tigers, elephants and... 


Sleep always stopped the wondrous travelogue! 


True is a magazine for the man. 


.. the boy you once 


were wanted to be! It researches the romance in realities, 


finds fact more fascinating than fabricated fancy... travels 


trails you never had the time to take, listens to low voices 


around a thousand camp fires, explores explorers’ logs, 


gathers the gist of great deeds and days...reserves a ringside 


seat each month in the rugged world of men! 


Ss 


TRUE is gathering force and friends, earning a lasting reader 


loyalty, and growing steadily despite paper and distribution 


limitations—today tallies well over a half-million copies, 


98°, newsstand bought, at 25c per copy... offers an all-men 


audience at very low cost, plus a great postwar potential!... 


Inquire TRUE, a Fawcett Publication, 295 Madison Ave., New York 17 


.-. the man’s magazine 
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|Service director considers that he 
j}has undisputed right to interpret 
|the law but his position is chal- 
| lenged. 

Before long the Selective Ser- 
vice system will go out the win- 
dow, but there will have to be 
provisions for reemployment. 
Consideration should be given to 
an administering agency. A nat- 
ural place would be under the 
veterans’ administrator. 

Congress has established a vet- 
erans employment service with rep- 
resentatives in each state. These 
state officials and their staffs might 
be given authority to mediate dis- 
putes between employers and the 
unions on the employment of vet- 
erans and recommend court action 
in behalf of an aggrieved veteran 
where this seems necessary and 
justifiable. 

Involved in the controversy pri- 
marily are two classes of able- 
bodied veterans—those with legal 
reinstatement rights and_ those 
without or not claiming legal rein- 
statement rights. Main issue is 
meaning and intent of this phrase 
in the law: 

Such employer shall restore 
such persons to such position or 
to a position of like seniority, 
status and pay, unless the em- 
ployer’s circumstances have so 


changed as to make it impossible 
or unreasonable to do so.” 

As for those with legal reinstate- 
ment rights, the Selective Service 
director interprets the law to mean 
that an eligible veteran shall be re- 
stored to work for which he re- 
ceives pay. 

Labor union officials insist that 
the law provides for restoration of 
“job rights” in accordance with the 
provisions of a seniority system. A 
veteran, by this interpretation, may 
not get work; instead, he may take 
a place in a layoff list as deter- 
mined by his seniority. 

* *K * 


Some Bosses Agree 


On Seniority Setup 

SOME EMPLOYERS take the 
same position as the labor unions. 
Railroad executives and the rail- 
road brotherhoods point out that 
their employment relationship is 
based on a seniority system devel- 
oped for more than 50 years and 
that absolute reinstatement of a 
veteran to work could not be car- 
ried out without complete disrup- 
tion of this setup. 

A majority of veterans seeking 
employment in plants with union 
contracts will have no legal rein- 
statement rights in the plants 
where they wish to work. 

Typically, a union contract pro- 
vides that laid-off employes retain 
seniority rights for lengthy peri- 
ods even though in the interim 
they accept other employment. 

Where such an arrangement is 
in effect, if a veteran applies for 
employment in a position for 
which he is qualified, he may find 
a great number of civilian war 
workers with seniority rights of 
reemployment who have prefer- 

ence over him. 

Some labor unions endorse the 
proposal that a veteran be given 
a seniority right equal to his mil- 
itary service, but its application 
would be withheld until the com- 
pletion of a probationary period 
following initial employment. 


Employers assert that this plan 
would not operate to aid the vet- 
eran to get a job, and it appears 
likely that in many plants he will 
not be able to obtain suitable em- 
ployment in reconversion or years 
later. 
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Farm Labor Shortage 
has created tremendous 
demand for Portable 
Milking Machines. 
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Illustrated merchandising 
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‘Few 18-25 Need It’... 


WASHINGTON.—National head- 


om quarters of Selective Service has 


announced that the 17 federal agen- 
ies having jurisdiction over em- 
ployer-supported requests for defer- 


ent of registrants under 30 years 
eo) age have agreed to termination 


& 


& 
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" 


ae 


of the certification plan. 

The plan was put into effect in 
February of this year in order to 
furnish local boards with the full- 
st information possible as to the 
extent of a registrant’s value in 
war production and related activi- 


ea ies. 
4 Termination of the plan, effec- 


ao ‘a ive Sept. 15, results from capitula- 
, tion of Japan and President Tru- 


man’s subsequent announcement 

hat monthly inductions are to be 
materially reduced and that the in- 
ductions will be confined to regis- 
rants 18 through 25, except for 
volunteers. 


a. 5-Year Car Wait 
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Forecast For 


Average Man 


BUFFALO.—The average motor- 
st will be able to get a new car 
by 1950—if things go well! 

This is the conclusion drawn by 
the Automobile Club of Buffalo. 
The club has made a comprehen- 
sive survey of the auto field, ac- 
cording to Chester J. Maxson, 
dealer and chairman of the club’s 
Bafety committee. 

Using figures released by major 
auto makers, government reports 
“and other sources, the club says 
that in 1942 29,000,000 cars were in | 

se in this country. Of these, the | 
survey continues, 5,000,000 et 
been junked and another 13,800,000 

ill be junked by the end of 1950. 

Using these eight-year figures, it 
establishes that cars will reach the | 
junk heap at the rate of 282 an 
hour. For the rest of 1945, Maxson 
points out, 10 automobiles will be 
junked for every one produced. In 


1946, 100,000 more cars will be junk- | 


sed than produced. : 

Not until 1947 will cars manu- 
factured be more than the number 
junked. The rate will then increase 
gradually until in 1951, there may 
.be as many cars on highways as 
here were at the beginning of 
the war. 

Here are the average motorist’s 
chances to buy a new car: 1945, 
1946 and 1947, none (first autos 


smade to go to essential users); 


— 


1948, one in five motorists will be 
able to get a new car; 1949, one 
pf two buyers will succeed; 1950, 
two of three buyers will be lucky. 

Finally, in 1951, at long last, you 
an drive it home. 
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As a result, national headquar- 
ters pointed out, there remain rela- 
tively few registrants whose defer- 


ment requests require supporting 
certification. 


National headquarters said, how- 
ever, that a federal government 
agency may still file written infor- 
mation in support of the case of 
any registrant in an activity in 
which it is interested, even though 
the formal certification procedure 
has been abandoned. 


It was announced that employers 
will be required to submit, prior to 
Sept. 15, new deferment requests 
for any registrants for whom they 
desire renewal of deferment. These 
requests are to be made by the em- 
ployer on the same form as pre- 
viously used and filed with the local 
boards without certification. 


TIMES-STAR PROOF 


Draft Certification Plan) 
To End on Sept. 15 


W. R. STEPHENS CO. 
LaSalle Ave. and Harmon Place, 
years in its distribution of Buick 


has purchased the land and buildings on Tenth St., 
in Minneapolis, which it has occupied for 12 
automobiles and parts. The purchase price was 


around $285,000. The property consists of the main three-story building, facing 


Tenth St., an adjoining 
and a separate one-story 


and connected 


Arrow Will Distribute 


Arnolt Auto Line 


MT. HOLLY, N. J.—Arnolt Mo- 
tor Co., Warsaw, Ind., maker of | 
Ivalites, the auto spotlight with’! 
fully rotating heads, has appointed 


“safety after dark.” 


one-floor building fronting on Harmon 


structure on LaSalle. With W. R. Steph psi- 
dent and Floyd A. Whitaker as vice-president, the ; Shick distribute 
in Hennepin and Ramsey counties and owns 


company is Buick distributor 
the St. Paul Buick Co. 


Arrow Safety Device Co. here as 
exclusive distributor of its auto 
line. 

Arrow is known nationally as 


manufacturer and distributor of 
automotive safety - devices for 


Hudson Releases 


9.000 Workers, 
Barit Reports 


DETROIT.—Due to the termina 
tion of the major portion of its 
war contracts, Hudson announced 
last week that around 5,000 em- 
ployes are being released immedi- 
ately. 

Releasing of this number of 
workers from Hudson's employ- 
ment rolls that averaged 11,500 
over the last two months, empha- 
sizes the urgency of speeding ma- 
terials into production channels to 
lessen the impacts of unemploy- 
ment, declared A. E. Barit, presi- 
dent and general manager. 

War production of Hudson has 
been in connection with both pri- 
mary and major sub-contracts and 


~forders have already come from the 


government terminating the major 
portion of these contracts. 


Gabriel Pays Dividend 


CLEVELAND, O.—Gabriel Co. here 
last week declared a 10-cent dividend 
to stockholders of record Sept. 1, pay- 
able Sept. 15, according to C. R. Wefler. 
secretary-treasurer. 


TIMES-STAR PROOF 


The Times-Star has done MORE to show 


91,550 Trucks Sent 


_To West to Avert Cineinnatians how to use their automobiles 


_ Threat to Crops 


——_ 


—_ 


— 


= 


WASHINGTON. — The Surplus 
Property board has issued special 
orders allocating 1,550 trucks to 
farm areas in California, Texas, 
Washington, Oregon, Montana and 
daho, in order to offset threatened 
impairment of farm production due 
to shortages of rail transportation 
and automotive facilities. 

The number of trucks allocated 
to each state is: California, 99; 

exas, 430; Washington, 453; Ore- 
gon, 287; Montana, 222, and Idaho, 
59. 

Under these special orders, the 
Office of Surplus Property of the 
Department of Commerce, which is 
the designated disposal agency, 
makes these trucks available for 
purchase by farmers’ cooperative 
associations and farmers who have 
been certified by the Agricultural 
Adjustment Agency county office. 


Chartered 
W. Perry Smith Motors, Inc., 
Columbia, S. C., has been char- 
tered with authorized capital of 
$30,000 to operate a general dealer- 
ship. Officers: W. Perry Smith, 
president and treasurer; Irwin 
Kahn, vice-president and secretary. 


HULBERT TAFT, President and Editor-in-Chief 


EFORE Uncle Sam started issuing those little ride 


tickets, Cincinnati automobile owners used their 
cars more than motorists in many other sections of 


the nation. For the Times-Star was a constant source 
of information and ideas, complete with routes and 
points of interest for motorists seeking new places 
to go and new things to see. 


A different new model car was used by the Times- 
Star for each of these path-finding trips, and along 
with information on the trip, the Times-Star pub- 
lished a description of the car used and outlined for 
the reader the advantages of the new model. 


NEW YORK: 60 E. 42nd St 


CHICAGO 


In the Times-Star Cincinnatians were sure to find the 
latest information on new models, sent direct from 
the manufacturer’s preview showing by the Times- 
Star Automotive Editor; together with news about 
accessories and hints on the care of his ear. 


The Times-Star has done MORE to show Cincin- 
natians how to use their auiomobiles; and now that 
restrictions are being removed will continue to do 
MORE. Automotive advertisers have long recog- 
nized the value of this reader service by placing 
MORE advertising in the Cincinnati Times-Star than 
in any other Cincinnati newspaper. 


AND DAILY CIRCULATION 


333. N. Michigan Ave WEST COAST REP 





John E. Lutz, 435N., Michigan, Chicage 
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To Keep Materials Free .. . 





WPB Issues 


New Order 


To Prevent Hoarding 


WASHINGTON.—The War Pro- 
duction Board issued last week a 
new inventory control regulation 
embodying all previous WPB in- 
ventory restrictions and designed to 
protect all business against hoard- 
ing, buyers’ scrambles, and accu- 
mulation of excessive inventories 
of materials and components. 

WPB officials said in issuing the 
new Priorities Regulation 32 that it 
is in keeping with the board’s plan 
to retain a small but very impor- 
tant segment of its total controls. 

Furthermore, restrictions on in- 
dustry’s ordering more than 


Rustless Plans 5 Projects 


BALTIMORE. — Continuing a 
program of expansion which was 
interrupted by outbreak of the war 
in 1941, the Rustless Iron and Steel 
Corp. announces a series of five 
building projects to cost approxi- 
mately $2,440,000. 


needed, which formerly applied 
generally only to rated orders, now 
apply on all ordering except for 
the materials in ample supply, 
which are listed on Table 3 in the 
new regulation and which are also 
exempt from all inventory restric- 
tions on what persons may receive 
under WPB orders. 

WPB said this list will be ex- 
panded as more materials and com- 
ponents are determined to be in 
ample supply. In this revision, the 
following materials have just been 
added to Table 3 (the old Order 
M-161), thus freeing them from in- 
ventory restrictions: 

Aluminum, cork istle fiber and 
products, jute fiber and products 
(except burlap), sand, gravel, 
crushed stone, slag, pipe fittings 


(steel and brass), and valves (steel 
and iron). 


Reconversion 


Notes 


Ford Starts at Buffalo 


BUFFALO. — Ford has started 
turning out passenger car bodies 
at its local plant preparatory to 
resuming full assembly operations 
after Labor Day. 


The Buffalo plant has reverted to 
a five-day week and thereby ex- 
pects to provide employment for 
many of its former workers who 
have been released from war 
plants. 








* * * 


Finis for Reconverter 


WASHINGTON.—The position of 
coordinator of automobile recon- 
version has been abolished, WPB 
has announced. WPB said that 
hereafter it would be the respon- 
sibility of the Automotive division 
to provide necessary assistance to 
the auto industry in its reconver- 
sion to peacetime production. 


Ford Building OK’d 
HOUSTON, Tex. — WPB has an- 
nounced approval of plans for a steel 
frame building for Ford, to be built 
here at a cost of $779,717. 


MOTORISTS APPRECIATE 
THIS FINE MOTOR OIL 


itself in safeguarding vital engine parts in hot or 





Automobile dealers who make Vee- 
dol Motor Oil available to their customers are offer- 
ing a protective lubricant that has been known for 
superb quality for almost a third of a century — an 
oil that has never failed to give a good account of 


cold weather. 


When you offer Veedol, the public realizes 
that you are trying to give the best possible service 
and the finest merchandise the market affords. 


Motorists appreciate such a policy. 


Veedol Motor Oil is super-refined from 100% 
Pennsylvania — the world’s finest crude. 


a good margin of profit for dealers. 


TIDE WATER ASSOCIATED OIL COMPANY 
New York 


TIDE WATER ASSOCIATED 


WORLD'S LARGEST REFINERS of PENNSYLVANIA OILS 


Tulsa 


Minneapolis, Kansas City 

















started on its postwar program. 


A steady and welcome flow of 
cars is coming off the production 
lines already and going in increas- 
ing numbers to selected buyers 
who are being given authority be- 
cause of business, professicnal or 
other reason to take a new car. 


There has also been a speeding 
up in the delivery of commercial 
vehicles of the smaller retail de- 
livery type, encouraged by the de- 
zoning of deliveries which took 


effect late in July. 


Main features of the British posi- 
tion are now these: 

The Board of Trade and Ministry 
of Supply have approved (before 
V-J day) a delivery program of 
40,000 cars this year and 200,000 
in the year to July next. 

The Morris company will make 
15,000 cars of 10 and 8 hp saloon 
type by the end of this year. 

Wolseley has started on 18 hp 


New-Car Production 
Under Way in Britain 


LONDON.—(UTPS)—The British 
auto trade is now thoroughly 


San Francisco 
Detroit, Chicago, Indianapolis, Atlanta, 





MOTOR OIL 


six cylinder saloons following with 
14 hp models while M. G. has 
promised a midget two seater in 
the very near future. 

The Riley unit will make an en- 
tirely new 12 hp and 16 hp saloon 
because its old model pattern dies 
were smashed in the Coventry blitz. 

The Nuffield group has orders for 
35,000 cars for export markets and 
during the year will produce 67,000. 

Austin is now in good production 
with Austin 10s and Austin 10 hp 
vans and intends to export cars 
overseas in the months to 1946 
to a total value of 4 million pounds. 


CO’s to Decide 
On Discharging 
Key Employes 


WASHINGTON. —Procedure 
whereby employers may obtain re- 
lease from the armed services of 
urgently needed employes was re- 
vised last week by the War and 
Navy departments. 

Present procedures of both de- 
partments allow commanding of- 
ficers to exercise final judgment as 
to whether an individual service- 
man should be discharged for the 
purpose of returning to a key job. 

The serviceman may now apply 
for such discharge to his command- 
ing officer in writing. Such appli- 
cation, however, must be accom- 
panied by a detailed statement of 
need from the employer. 

On several occasions command- 
ing officers have advised applicants 
that employers should obtain a 
substantiating statement from an 
impartial government agency. 
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The Rootes Group, who make 
Humbers, Hillmans, Sunbeams and 
Talbots, has also announced its 
program. The Humber range in; 
cludes the Humber Hawk (14) 
Snipe (18) Super Snipe (27) and 
Pullman (27). There are two Sun- 
beam-Talbot models in this new 
range, a 10 hp sports saloon drop- 
head coupe and sports tourer and 
a 2 litre (14 hp) sports saloon, 
drop head and sports tourer. The 
Hillman Minx ( a popular and 
typical 10 hp) will cost the British- 
er 310 pounds with Purchase Tax 
of £86.17,3d. 

Lagonda says that a new smaller 
and less costly Lagonda will be, 
available soon. Bentley, another 
British aristocrat, says it will start 
production as soon as conditions 
permit, but that there will be no 
radical changes. 

The Rover company has removed 
from Coventry to Birmingham and 
will start production in the autumn. 

Armstrong Siddeley will produce 
first of all a 16 hp six-cylinder type 
with independent front suspension 
and syncro-mesh or Wilson pre- 
selector gearbox. Saloon or coupe 
body work will be offered and 
names to be used will recall the 
famous aircraft with which this 
company has become associated—, 
the Lancaster and Hurricane cars 
will be available in October. 

* * * 


Mexico Is Seeking 


Trucks from British 

MEXICO CITY.—(UTPS)—With 
delivery of needed trucks from the 
United States strictly rationed, 
Alejandro Hernandez, president of 
A. Hernandez Motors, S. A., is nego- 
tiating in England for the shipment 
of British models to make up the 
deficiency. 


He will also make arrangements 
for the representation of British | 
motor - car manufacturers in this 
country. 














































































































































































































Obituaries 














Simon J. Foley ‘ 

FORT WAYNE, Ind.—Simon Joseph 
Foley, 41, service manager of the Davis 
Auto Co. here, was killed in an auto 
accident while driving alone to Chi- 
cago. Mr. Foley's car crashed into a 
gravel truck which had turned over in 
front of him. He died from the injuries. , 
* . * 


























James B. Harris 
SPRINGFIELD, Ill.—James Bentley: 
Harris, 66, associated with the Paul 
Edwards Motors Co., and resident of 
Springfield 36 years, died Aug. 16. He 
had been ill three months. 
* * * 


Stanley Bird 
MARYVILLE, Tenn. — Stanley Bird, 
Maryville automobile dealer, died at 
Fort Sanders Hospital in Knoxville, 
Aug. 15. He is survived by his widow 
and two sons. 
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In This Corner 


(Continued from Page 4) 


the sound unemployed, what do you 
propose for them? 

1. Shall they quietly starve to 
death or jump off the dock? 

2. Shall they be given dole or 

3. Shall business, farmer and 
government, who control the cap- 
ital and means of production and 
distribution, employ them creative- 
ly? What other alternatives are 
there? 

Tt seems to me that the answer 
of this is rooted in: Is business a 
privilege or a responsibility? The 
guide book of the ages, without 
which, said George Washington, we 
cannot govern a nation, says that 
every resource is a responsibility, 
and that “to whom much is given 
much is required”; also “they that 
are strong must bear the burdens 
that the weak create for themselves 
and others.” 

Again, the greatest among you 
are those who serve best. How else 
could business be great, attract 


great men and enjoy public confi- 
dence? Of course, it has done this 
to a great degree, and better than 
any other system, but who wants a 








ship that holds out most of the 


water, or eggs that are mostly 
fresh, or men who are partly 
honest? 


As Herbert Agar says, we must 
have something much better or 
much worse. Science demands it; 
home breakdown demands it; the 
overhead of crime, greed, fear de- 
mand it; a world neighborhood de- 
mands it. 


Business must build a much bet- 
ter world or the public will revoke 
its franchise. Let business quit 
knocking its competitor systems 
and produce a public service ve- 
hicle that so out-produces them 
that the public retains us. 


The two first tests on this are: 
1. Total employment, which is the 
cause of total purchasing power, 
which equals total business; 2. Re 
sponsible development, not exploita- 
tion, of business markets, just as 
the farmer fertilizes his land for 
permanent production. 

I would like to know your an- 
swers to these questions. I hammer 
out this brief reaction to your edi- 
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torial on the conviction that all of 
our businesses are only staterooms 
on the Ship America. Unless we 
make that ship sound, where will 
our free enterprise be? — VeRNE 
SAMUELSON, Samuelson Motor Co., 
Port Angeles, Wash. 

From ‘Billy’ 

While reading “Dealers Tell Me” 
in the July 9 issue, may I take this 
opportunity of complimenting John 
Munn on same. In reading one 
would think John had been a dealer 
all his life. He does hit the nail 
on the head and I enjoy reading it. 

Had a visit from Glen Martin, 
who worked for me in Los Angeles 
years ago, and he recalled to me 
that I had loaned him a Model “N” 
Ford engine, with which he made 
his first flight. Now he is one of 
the largest manufacturers of planes 
in the world. He was out here 
looking for more help. He has 4,800 
employes now, and needs 10,000 
more by Jan. 1. 


I asked him if he tried the Willow 
Run plant. He replied, “Yes but 
like most of the aviation employes, 
they don’t want to work for some- 
time, as they have enough money 
to take a vacation.” Wo. L. 
Hvucuson, San Francisco. 


Cars in Manila 


After being in Philippine waters 
for over six months, I have made a 
visit to Manila, and most emphat- 
ically did not like what I saw. 
The city is a complete ruin, the 
financial district has been com- 
pletely destroyed, large modern 
office buildings have been com- 
pletely demolished, the residential 
section of the city also has been 
destroyed. 


The city has been without ade- 
quate electricity, water and sewer 
disposal for over six months and 
I guess the results are quite ap- 
parent. I think the most striking 
feature of Manila and the entire 
Philippine area is the runaway in- 
flation that has occurred on the 
islands. I will cite a few examples 
to illustrate what inflation does. 

I noticed one Filipino selling ice 
cream cones for a dollar a piece. 
Cigarettes will bring easily a dollar 
and a half a pack; a ride in a 
horse-drawn cab even for a block 
would cost five dollars. Several 
shops were selling various types 
of hand-carved sandals; the cost 
was usually around $10 to $15. I 
believe they had a real value of 
about forty-five cents. 

The peculiar thing is that people 





Almost every American 
benefits every day 
Jrom the products of 
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MILLION-A-DAY PRODUCTION OF AMMUNITION LINKS as painted by James Sessions at the SPRING DIVI- 
SION in Bellwood, Illinois. This Borg-Warner plant revolutionized the making of Garand Rifle Clips and 
initiated several mass-production processes for the manufacture of links for the 50 Caliber Machine Gun that 


plays a major role in America’s air supremacy. 


springs for automotive valves and clutches. 


When the last bullet is fired in- 

dustry’s know-how will be build- 

ing a better peacetime world. 
Then, as in war, Borg-Warner 


Also Norge appliances make the 
homes of millions more efficient. 
And these are just a few of the 
fields in which Borg-Warner prod- 


Partners with the automotive in- 
dustry from the start, Borg-War- 


will again provide important ad- 
For Borg-Warner makes 
not only complete products, but 
also essential parts for products 
For example, 
Borg-Warner parts today are serv- 
ing on 9 out of 10 farms, 
of 10 airplanes, in 9 out of 10 


vances. 


of other industries. 


makes of automobiles. 


in 9 out ter.” 


ucts serve Americans daily. 


From the beginning, the engi- 
neering and large-scale manufac- 
turing of all B-W companies have 
been guided by the principle: 
“Design it better, make it bet- 
And this ideal always is 
working to bring you ever better 
products at ever lower costs. 


ENGINEERING 


PRODUCTION 


ner parts today are serving in 9 
out of 10 makes of automobiles... 


TRANSMISSIONS * TRANSFER GEARS 
OVERDRIVES * SYNCHRONIZERS * CLUTCHES 


UNIVERSAL JOINTS AND DRIVE SHAFTS 
FLUID COUPLINGS + CARBURETORS 
RADIATORS » TAPERED WHEEL DISCS 


In peace it is a leading maker of mechanical precision 

















CLUTCH SPRINGS 


Peacetime makers of essential operating parts for the automotive, aviation, marine and farm implement industries, 
and of Norge home appliances... these units which form the Borg-Warner Corporation are today devoted exclusively to the 


needs of war: BORG & BECK ¢ BORG-WARNER INTERNATIONAL « BORG WARNER SERVICE PARTS * B-W SUPERCHARGERS, INC. © CALUMET STEEL « 

DETROIT GEAR ¢ DETROIT VAPOR STOVE ¢ INGERSOLL STEEL & DISC * LONG MANUFACTURING * MARBON * MARVEL-SCHEBLER CARBURETER * ME- 

CHANICS UNIVERSAL JOINT ¢ MORSE CHAIN «+ NORGE * NORGE MACHINE PRODUCTS *¢ PESCO PRODUCTS * ROCKFORD CLUTCH * SPRING DIVISION «+ 
WARNER AUTOMOTIVE PARTS ¢ WARNER GEAR 


pay these prices for all articles. 
The government has made an ef- 
fort to stabilize prices but has 
obviously failed. I believe the 
causes of inflation are traceable to 
the Jap occupation. The Japs 
flooded the islands with worthless 
money; also the soldiers and sailors 
arrived in great numbers with a 
year’s pay in their pockets, and 
were looking to spend it in a hurry. 
This, together with other causes, 
has produced the present situation. 

Actually it would take a ton of 
money to live in Manila. I can 
easily see the same condition oc- 
curring in the States, which would 
bring ruin to all; savings, invest- 
ments, and all other forms of 
wealth could be wiped out, and I 
suppose if the condition keeps on 
the way it has been going the 
people in the States could face the 
same problems as do the Filipinos. 


I went to town merely as a spec- 
tator; in fact I spent exactly fifty 
cents. I bought a pineapple which 
in peacetime used to sell two for 
a nickel. The second time I pur- 
chased a pineapple I exchanged a 
pack of cigarettes for the fruit, 
which I felt was a fair exchange. 

Most of the restaurants, bars, 
etc., in Manila are considered to 
be unsanitary, so I did not eat nor 
drink while in the city. 

One of the amazing sights is the 
large number of late model cars 
in the city. I understand the Fili- 
pinos hid them during the Jap 
occupation. I have been told that 
the Japs abandoned large supplies 
of gasoline which the Filipino mo- 
torists appropriated. I suppose gas- 
oline is more plentiful here than 
in the States. 

While I was wandering about 
Manila the thought struck me that 
if I were a civilian, had any prod- 
uct whatsoever to sell, I could be a 
millionaire in a year. Actually 
everybody else here had the same 
thought. However, I am so anxious 
to get out of the tropics that I 
believe if I were free it would take 
a greater inducement than money 
for me to stay here. I have only 
known heat, heat, and more heat, 
and I really hope I can be home 
next winter, and enjoy the snow 
and cold weather.—So.pier’s Name 
WITHHELD. 





SWPC to Continue 
Loan Assistance 


To Small Plants 


}_WASHINGTON. — The Smaller 
War Plants Corp. will continue to 
make loans to small plants for 
civilian production, and the agen- 
cy’s 114 field offices throughout the 
country have been so _ notified, 
Maury Maverick, chairman and 
general manager, said last week. 

The end of hostilities did not 
nullify the act of Congress (Public 
Law 603) that gave SWPC power to 
afford financial assistance to small 
manufacturers, Maverick said. On 
the contrary, he said, the “needs of 
small business and our responsibili- 
ties are increased.” 

Maverick called attention to the 
services SWPC can render to small 
plants in connection with the ter- 
mination of war contracts. 

In the three years it has been in 
operation, SWPC has authorized 
financial assistance to small plants, 
in loans and machinery leases, 
totaling $333,091,505, Maverick said. 


Boatwright Due 


To Leave Army 


DETROIT.—Brig. Gen. Walter P. 
Boatwright, commanding general of 
the Office of the Chief of Ordnance- 
Detroit, announced last week that 
he would retire at the end of the 
week. 

A veteran of 37 years in the reg- 
ular Army, Gen. Boatwright has 
been in Detroit the last two years 
supervising the mammoth ordnance 
job. 


OPA taal A. i. Moran 


To Succeed Shoemaker 

WASHINGTON. — Appointment 
of Arthur H. Moran, of New York 
city, as price executive of OPA’s 
Machinery Price branch was an- 
nounced last week by John S. 
Clement, director of the agency’s 
Industrial Price division. 


Moran succeeds Walter Shoe- 
maker, who is resigning to return 
to private industry. Moran joined 
OPA in 1941. 
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For over 50 years, the Hearst 


Newspapers warned America about 


4 


“Whatever is right can be achieved through 
the irresistible power of awakened and in- 
formed public opinion. Our object, therefore, 
is not to enquire whether a thing can be done, 
but whether it ought to be done, and if it ought 
to be done, to so exert the forces of publicity 


that public opinion avill compel it to be done.” 


QV ath 


In the 1890's the Hearst Newspapers pointed out 


the “Yellow Peril” to U. S. interests in the Pacific. 


In 1898 the Hearst Newspapers urged annexation 


of Hawaii to guard against growing Japanese power. 


In 1903. the Hearst Newspapers published the start- 
lingly prophetic cartoon reproduced above. 





San Francisco Examiner, September 8, 1905 


. r . 
In 191? the Hearst Newspapers focused national 
attention on Japanese attempts to colonize Lower 
California. 


In 1919 the Hearst Newspapers fought the League 
mandate which handed over the Carolines, strategic 
Pacific islands, to the Japanese. 


In 1921 the Hearst Newspapers opposed the deci- 
sion of the Washington Disarmament Conference by 
which our government sacrificed 32 sbips of the line. 


In 1933 the Hearst Newspapers warned that Japan 
was taking over industrial control of the Philippines. 


In 1941 the Hearst Newspapers, right up to the 
time that bombs fell on Pearl Harbor, were still ham- 
mering for strengthened fortifications in the Pacific. 












OCO Hails Auto 


In Three 


DETROIT.—From Sept. 1, 1942, 
to Sept. 1, 1945, the auto industry 
produced 3,050,117 vehicles for the 
armed services, it was revealed 
here last week by Brig. Gen. W. P. 
Boatwright, commanding the Office 
of the Chief of Ordnance, Detroit. 

These were the tanks and trucks 
of victory, the General said. 

In view of the accomplishment, 
Mayor Jeffries proclaimed Sept. 1 
as OCO-D Day. 

Included in the total are 1,032,- 
8386 light and medium trucks, 
634,353 light-heavy trucks, 130,539 
heavy - heavy trucks, 1,016,647 
other vehicles, 78,373 tanks, 43,689 


Jeep Distributor 

The Motor Sales Corp., Savannah, 
Ga., headed by Joseph S. Espy, has 
been appointed distributor for the 
Willys-Overland jeep in southeast 
Georgia, with approximately 40 
dealers in principal cities and 
towns in the area. 


A sales executive writes: 


“The best thing of its kind I have ever seen. It 
certainly contains a wealth of ‘down to earth’ 
facts to guide any sales manager covering the 


Philadelphia market.” 


An appliance distributor write 


3,050,117 Vehicles 





Industry’s Output 
War Years 


self-propelled weapons, and 113,- 
630 miscellaneous vehicles. 

The classification of light and 
medium trucks includes 11 sizes 
ranging from the quarter-ton Jeep 
to 1%-ton trucks. Light-heavy in- 
cludes nine types (workhorse of 
the Army) of 2% - ton trucks. 
Heavy-heavy refers to 27 models 
ranging from three-ton through the 
twenty-ton tank transporter. 

Under “other vehicles” are 27 
semi-trailers, 33 models of trailers, 
18 types of machine-gun mounts, 22 
models of tractors and _ tractor 
cranes and armored cabs, bull- 
dozers, bicycles, passenger cars and 
motorcycles. 


Tanks include 34 models; self- 
propelled weapons 31 models such 
as Slugger, Priest and Hellcat, tank 
destroyers, the 155-MM gun motor 
carriage M12, the M10 gun motor 
carriages and half-track multiple- 
gun motor carriages. 


Under miscellaneous combat 
: vehicles are 30 models including 
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such vehicles as prime movers, 
tank recovery vehicles, the ar- 
mored cars M8 and M20, the 
scout car M3Al1, the Weasel series 
and the personnel-carrying half 
tracks. 

Broken down by periods, first 
four months of 1942, 1943, 1944 and 
first eight months of 1945, the fig- 
ures were: 


Light and medium trucks—135,- 
837; 389,267; 329,360 and 178,413. 

Light-heavy—69,032; 193,380; 221,- 
302 and 150,639. 

Heavy-heavy 
608 and 33,360. 

Other vehicles — 76,993; 543,629; 
241,932 and 154,093. 

Tanks—12,661; 29,584; 21,700 and 
14,428. 

Self-propelled weapons — 4,120; 
21,194; 12,792 and 5,583. 


Miscellaneous combat vehicles — 
9,660; 52,094; 25,839 and 16,037. 

The auto industry under OCO-D 
produced 45.7 percent of all ord- 
nance procurement and 26.9 percent 
of all Army Services Forces pro- 
curement. 


- 9,363; 37,208; 50,- 


‘‘OUR ADVERTISEMENT IN YOUR Dealer 
Want Ad Dept. was helpful and it will 
not be necessary to repeat.’’—Floyd H. 
Johnson (Studebaker), Mt. Pleasant, Mich. 
427 Want Ad Dept., Inside Back Cover 


An advertising executive writes: 


“Tt is a grand job and you certainly 


Se 


“Your book contains a great deal of solid meat 


and we know it will be mighty helpful to us in 


many of our problems facing our re-entry in 


the appliance field.” 


= it 
# 


os 


T 





deserve a lot of credit for it.” 


A radio research man writes: 


“We have received many surveys 


from various newspapers through- 
out the United States but find your 


data to be most comprehensive and 


a 

f 

il | 
a 


“a 


valuable.” 


A leading automobile man writes: 


“It is without a doubt one of the 
most valuable market studies that I 
have ever seen... another ‘first’ 
for The Bulletin.” 


The president of an insurance 


company writes: 


“Thanks for your book, ‘The Phila- 
delphia Market,’ which we read 


with great interest and profit.” 


Your copy’s available right now! 


The Evening Bulletin 


PHILADELPHIA 5, 


PENNSYLVANIA 
















Meet in Southwest... 
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PONTIAC DEALERS and service managers of Southern Colorado and New, 
Mexico attend dinner meeting in Pueblo. Walter K. Hurd, owner of W. K 
Hurd Pontiac Co., Pueblo, conducted the meeting with Bud Kortier, Pontiac’s 
service manager in the Kansas City zone. Left to right, Kortier; Verne Johnson, 
new Pontiac district sales and service manager in Denver, and Dave Collinsg@ 
new zone business management manager in the zone. 


Changes in SSR-49 


Hours Are Altered on Some Cadillac, 
Chevrolet, Ford Operations 
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dc 
WASHINGTON —Through al | | &4|- > 
statement released Aug. 28 by OPA, Opesntion Year Model 5a. = 
SSR 49 is amended in the following = ‘ 
respects: ‘ 
1. The last sentence in § 1499.682 | 15. Fuel pump, re-| 1936 | V-s..........| oes ? 
(a) (2) is amended to read as fol- move and install, 1936-37| 80, 85, 90........... 0.6 | 
lows: “If you have not already epee. tly ay eA is a 
established a customer’s hourly 1939-40) V8. ee iZ 1 
rate for pricing any service listed 19h ah V4. a —t 0.5 
in Appendix A, you must establish cel eal ecm pune. ie o 
such a rate under RMPR 165.” 16. Oil pump, ond or | 1936 | 50, 70, 75........... . * ¢] 
. 4 i bl We 1 O.. ee 
2. Appendix A is amended as fol- cause aan tt ae 65, 70, 75.........| 1.8 P 
lows: stall or replace. 1937 a i snsnseccicane : oo 
a. The word “replace” in Opera- Pe Bo, 1940 $0, 82. 4 
tions 15, 16, 17, 21, 22, 23, 25, and 28 pene ae — owen a4 a os 
s “oe % ~" ‘ : oe. eececccccce . 
is amended to read remove and in 1938-40] V.16. 7 1 
stall, or replace. 1939 50... ‘a A 15 
b. The time for Operation 28 for | 99 p..,,; . |,2940,| 50,52. |) = 
- . . Distribut t, |1936-37]) V-8........... ih 
De Soto, 1939, all models with over- cama. tae 1938-42 V3... 13 
drive, is amended to read 6.8 hours. cludes removing |1936-37| V-12 or V-16......| 2.1 
and installing. |1938-40) V-16.. ae 1.8 a - 


c. Operation 4 as it first appears 
in Appendix A is amended to read 


oO 

1 

Also includes c 
Operation No. 19. ; s 
C 

t 











































. 25. Generator, remove |1936-42| V-8... ..| 0.6 
as follows: — ; ; and install, or re- |1936-37| V-12 or V-16.....| 1.4@iem™ = 
4. Pistons, rings, and piston pins, place. ' ines —— nae Os 
replace all. Does not include recon- | 5; 7,,nsmission,| 1996 | 50...| 44 a 
ditioning cylinder bores. overhaul. In-| 1936 | 60... s 44 a 
. “ s ” cludes removing | 1936 | 70, 75.-........ | 
d. The words “and align wheels and installing. | 1936 | 80, 85..........| 9.0 
are deleted from Operation 42. 1937 | 85... | 5s = 
e. The time for Operation 27 for 19BOS7) OO ne nennn nee] OM 
" : | eh Sa 
Willys, 1936-1942, all models, is 1938-42! All | 5. 
amended to read 5.0 hours. Applies to standard oil <= 
. transmission only. 
f. The following changes are 1941-42) V-8...................]13.3 
made in the case of Cadillac and Applies to Hydra- - 
La Salle: Matic transmission — 
“1 only. 
32. Universal, front or | 1937 | 65, 70, 75..-......| 1.2 
ae single, overhaul. | 1938 | 65, 75....... aol: Ban -- 
| z oe “ae 1936-37 as, ace a S — 
cai > N 3 ing and installing. |1936-42| All others. .| 0.8 
ee “ none = | 46. Service brakes, all |1936-42| All... | 2.2 
four, adjust com-| Includes repacking _ — 
a ails - atic ice Nanas pletely, = and of es = 
: : and. 6 0 tighten linkage,| wheel ings. Does 
5 Pin nace all | 1986 | 60] 63] Al master eyiin: | not "include bleeding ns 
Does not include | 1936 | 70, 75 6.8 = and bleed| brake lines. = 
reconditioning | 1936 | 80, 85._. 18. ad 
cylinder bores. | 1936 | 90... 21.3 | §3. Rear spring, co-| 1908 90, 00. 1.3 
1937 | 50 7.2 place one. Oe ats see é 
1937 60 6.3 1936 All except 50, 60. 1.4 J 
1937 65, 70, 75 ze 6.8 1937 |All except 50..._. 1.6 
1937 | 85....... 118.5 4988-42 AUD. 
1937 | 90.......... (21.3 P _ 
1938 | 50..............| 7.2] g. The following changes are® 
tase 40l Sige © *>--|,83 | made for Operation 6 for Ford and 
1939-42) V-8.._. _.| 7.2 | Mercury: = - 
1940 | V-12.. 18.0 : 
7. Connectingrod,re- | 1936 | 50 2.5| 6. Piston rings ag 1936-42) All 6-cylinder| 6.1 
lace » eee eee? Oe... 28 connecting ro | engines. —_ 
Siete ‘faelan 1936-37 65, 70; 16. .....128 gg — waite, All 60 H.P. en-| 7. = 
installing or |1936-37] 80, 85 3.2 all. Does not in- gines 
aaa olae 1936.37 V-16. ; 3.0 clude recondi- |1936-39) All V-8 engines.) 8.0 
pin. 1937 | 50, 60............ 2.8 tioning cylinder Includes clean- = = 
1938-42] V-8 2.9 bores. ing carbon, ‘ 
1938-40} V-16, right side..| 3.5 cleaning oil 
V-16, left side.....] 4.4 pan and oil 2s 
8. Connecting sets eel - ee 0.9 as a pump. = 
ace each addi- |1936-42! V-8, except 1936 | 0. s 
ae. ct ce *| h. The following changes are 
done in connec- |1936-37| V-12 1.1] made in the case of Chevrolet: = 
tion with Opera- /1936-37) V-16 1.1 2 cae _@& 
tion No. 7. 1938-40! V-16........... | 0.7 | 17 Main bearings, ad- [1936-9] All.............] 3.5 
Includes aligning rod. just all. RE Bins ciscesssicssccccesl 
9. Connecting rods, | 1936 | 50 6.0 | 32. Universal, front or | 1936 | Standard.............. 2. = = 
replace all. In-} 1936 | 60 : 6.7 single, overhaul. | 1936 | Master.................} 1. 
cludes removing | 1936 | 70, 75 7.2 Includes remov- |1937-39) All with conven- | 1.5 
and installing, or |1936-37| 80, 85... 9.9 ing and installing. tional gearshift pool 
replacing, piston 1936-37 | 90 11.9 1939-42} All with vac-j 1. — 
pins. 1937-38] 50 5.3 uum gearshift. 
1937 | 60 6.7 | 55. Engine assembly, |1936-38) All......................] 9.7 
1937 | 65, 70, 75...........| 7.2 remove, replace,| 1939 | All......................./10.2 = 
1938 | 60, 60S, 65, 75...| 6.7 and tune. In-|1940-42) All......... w= 
)1938-40) V-16 11.5 cludes removing 
1939-42) V-8 7.9 any parts and ac- 
Includes aligning rods. cessories such as | = 
12, Main bearings, re- | 1936 | 50 | 4.8 electrical and fuel —_ 
place all. 1936 60 4.0 equipment, mani- | 
1936 | 70, 75 4.5 folds, fan, etc., | 
11936-37| V-12... 6.5 and transferring — - 
1936-37} V-16 173 to a stripped en- 
| 1937 | 50, 60. 4.0 gine assembly. 
| te 16 RK. 8) ete Ls 
tae nen re This amendment shall becomae- 
ey V-8 |41| effective October 10, 1945. 
14. Connecting rod| 1936 50 2.6 —— 
bearings, replace 1936-37} 5 3.0} Issued this 27th day of August@>.— 
all 1936 70, 75 | 3.5 | 1945. 
| 1937 | & | 3. 
ro = 70, 75. - CHESTER Bow Les, = = 
| 1938 | 50 3.0 Administrator. | 
| 1938 | 60, 60S, 65, 75 3.0 
1938-40} V-16 4.9) [F. R. Doc. 45-15966; Filed, Aug. 27, 
jsene-43} V4 oT 1945; 11:26 a. m.] 4 — 















; OPA Reveals Details ... 
ost Original Parts 
Freed of Price Control 


(Continued from Page 1) 





radios continue under price control,;make the same part for replace- 
both when sold as _ replacement |ment sales. 
equipment and as original equip- “In general, there has been a 
ment for use in passenger cars. degree of interdependence between 
Price control is being suspended |the industries that militates against 
on original equipment parts, OPA|parts manufacturers using suspen- 
said, because continuation of con-|sion from price control to squeeze 
a@trol would mean a big paperwork |car manufacturers. Almost all car 
job for the industry at a time when |manufacturers have expressed their 
swift action is essential to the |approval of the suspension of con- 
pestablishment of auto ceilings. trol on original equipment parts, 
“The soundness of this action|indicating their confidence that 
depends in large measure upon/|they will not be unduly squeezed as 
M@whether parts manufacturers do/a result of the action.” 
not increase their prices excessive- Continued price control on cars 
ly, thereby exerting pressure upon| and other complete assemblies, 
car manufacturers and in turn} OPA said, in effect provides in- 
upon passenger car ceilings,” Price| direct control over the parts 
~ Administrator Bowles said, “I have] prices. 
received assurance that suspension| pffective Aug. 31, manufacturers 
of parts prices from control will|of parts sold to manufacturers for 
prot have that result. use as original equipment will be 
Car manufacturers have been|required to notify OPA of all in- 
able in the past to exercise a great |creases in prices so that the price 


“deal of influence upon the price agency will have up-to-date knowl- 
level for parts for a number of edge as to going prices. 


~ ——— — Qneter- The price agency, it was empha- 
Pg a cual thas oun oun ~“ sized, will intervene by restoring 
wp varying: degrees, and have fre- |sontr at, the Dest, jnaication of 
quently found it advantageous to ty aie 
oe 5 me Cae He | ae Ask, oh 8 pubehamiel 


+ ’ 

reall a, — part of the industry is required to 
“Then, also, the large volume of |SUbmit the necessary information 

original equipment sales has made required for the application of the 

“that type of business attractive to|Teconversion pricing formula to 


parts manufacturers who also|their companies. 


This information will be used 
_Linked Vehicles 

















for checking parts prices to see 
whether any increases that the 
Ws lg ay ng I 
charging the indus are in line 
Illegal im Wis. with the OPA’s_ reconversion 

“¥ MADISON, Wis.—A combination| pricing standards. 
of a motor vehicle drawing or hav- At the same time, it will provide 
~ ing attached to it more than one|materials price information that 
Yother vehicle is illegal in Wiscon-}OPA can, if necessary, use in 
sin, the attorney general’s office has |checking the reconversion formulas 
—, Officially advised the Wisconsin Mo-|as applied to particular manufac- 
*tor Vehicle department. turers. 
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. 4,000,000 MOTOR CARS WILL ROLL ON 


SECOND in the world in the production of rubber tires and 
tubes...an estimated output of 16,000,000 casings alone in the postwar 
= year! This is the picture in Los Angeles with the biggest names in rubber 
operating giant factories...plus a huge synthetic rubber plant which has 
been producing one-eighth of the nation’s GR-S type rubber. 





Tires, however, are but one of Los Angeles’ nine major indus 
tries. No other single industrial center wears so many and varied high 
ranking industrial ‘crowns’. Add to these more than seven thousand other 
industrial plants which manufacture or fabricate practically everything for 
every human need. This means real diversification and industrial security. 


= Plan now to reach this third largest and richest market in Amer- 
ica. Plan to reach it effectively and economically with the Herald-Express 
which is read by over 44,000 more families in the populous city and retail 
trading zones than any other daily newspaper. 


Vere Gitte ad ite 





aS a me SL URS TET VS) 


AUTOMOTIVE NEWS, SEPTEMBER 3, 1945 





0. D. A. OBERG (center), Australian businessman and delegate to the recent 
San Francisco peace conference, is shown discussing postwar plans for truck 
production with T. R. Lippard (right), president of Federal Motor Truck Co., 


and M. L. Hudson (extreme left), factory export manager, at the company’s 
main plant in Detroit. Oberg is managing director of Thatcher & Oberg Ltd., 
timber merchants and operators of a large fleet of trucks in Sydney. 


Jacksonville, Fla., and Albany, Ga., 
and is selling the tool at the rate 
of several hundred a week. 


‘Bumper Jack’ Designed 


By Ga. Shop Owner 

AMERICUS, Ga.—Ross Pittman, 
machine shop owner here, has pat- 
ented an invention of his own call- 
ed the Pittman Bumper Jack, and 
is now manufacturing the jacks at 
his shop. 

The new jack, it was stated, will 
lift any make of car or small truck. 
Pittman said that he has agents in 


“This is to advise that we have had excel- 
lent results from the ‘‘Parts Wanted’’ ad | 
placed in the Automotive News. We | 
found the left door for the 1941 Nash 
Coupe in Cleveland, Ohio. Finding this 





| 


use out of our body shop space.'’ H. H. 
Utschig, Balboa Oldsmobile, San Diego, 
California, Oldsmobile dealer. 








i RADIO 








tee ae 
main 


By HARRIET VAN HORNE 


there aren’t more slips 
seen, meee when one end of 
the other in Paris or the South Pacific. 
For wel] over a@ year 
the Boys, has featured these two-way, _~ 
Haymes and Helen Forrest, in Hollywood, ng 
Allied fighting men around the world. 
Oo five 
m4 months ime = . = 
ookup failed. s 
ee . of the spheres 





epicure: 












‘in every case. 
Isecond year,|brimming over. 


and planning t0) (oars. 


some tenselyjof his lungs. 
dramatic mo- 
ments. 




























Harriet Van Horne. 


them when I visited the program) Tarawa, 
Hollywood. 

” oy the most unforgettable, 

said Dick, was the time Ingrid 

Bergman sang 

no ae The tune, naturally, 

A\“As Time Goes By. 


hought it was great. 
, Then there was the evening 
\\Nazis provided off-stage sound ef- 
Iifects. While a Coast G 
{iin Naples : ee to his wife 

ung da r, 
the how, bombers dropped their 
load not far from the shortwave 
mike. ee 
udience stiffened, i 
wife went white. Her husband’s 
laugh, spanning an ocean and &/to be interviewed. 
continent, came 
ment later to reassure her. 

& a s 

It was Everything for the Boys 
that brought an Army sergeant on 
Leyte the first tidings of his new- 
born son. His wife's letter, giving 


when Dick broke the story to 
via shortwave. 

Speaking from London, a 22- 
year-old Pittsburgh soldier 
through with a line that 
quoted around the studio for 
“T fell in love with my girl by 
mail,” he told Dick, “and we gotig 
engaged by mail. But I can 
promise you one thing—were 
going to have a honeymoon 

1” 


Perhaps the most touching!so 
. ee 
| Pablished by 


means 2 lot. 


was|—of 
days.|the night 


by|fine, and 











of experience in serving Ford own- 
ers in Indianapolis and Indiana is 
claimed by Hatfield Motors, Inc. 
(Ford), of Indianapolis. Since 1918 
4 employes and executives have 
accumulated that number of years 
of experience. 


door enabled us to get more productive 13 



























GI Link with Home 


Overseas Broadcasts Keep News 
of Kin Fresh Among Servicemen 





ixt mike and script I just don’t 
7 the conversation is here an 

' day night show, Everything for 
a eeeaie. rt-wave pickups. 
news of home to 


en 
times during these’) -oadcast was the one that saw a 
serviceman’s wife burst into tears 
right in the middle of her talk 
with her husband in Honolulu. 
was responsible|54+ she wasn’t alone in her weep- 
' ing. Beside —= = a a 

w in its|Guest Star Judy Garlan 
a Se _ ed a 
ans were noticed wip aw 

. Somewhere backstage a 
stay on the alr|paby awoke and cried. It was the 
‘all summer, thelyoung couple’s child, brought 
“show’s logbook]/along to send his own greetings to 
is marked by|dad—and sending them at the top 


Voices of Americans and Cana- 
Dick] dians in one oa. “—e. 
f , Guadalcanal, pa 
Haymes told me about some of|king ee aes Cau 
of France last summer and from 
the battered stretches of Leyte, 
have winged their way to the 
her first song on|home folks during the overseas 
was| portion of this program. 
The GIs} As an en eee. hea — 
of these two-way 
—— oo ey — presented to the families and 
the|sweethearts of the fighting men 
heard on the program. To some 
an|sorrowing wives and mothers, these 
and|recordings are keepsakes of value 
special guests on|that can’t be reckoned. 


The honey touch in these short- 
the studio| wave pickups isn’t entirely hokum. 
and the young/The program's directc:s get in 
touch with the family of the boy 


through & Mo-|mother can join Dick and his 
guest star in the conversation, so 
much the better. If not, messages 
are sent from the home folks. 
To a lad who may be holding 
the ramparts on a tiny island, 
with miles and — < wag oe 
an between him an s fron 
him the news, was still en — Pm ae an te nm 


“Harry, you’re an uncle now,” 
immy Durante told Harry Metke 
—r the South Pacific Metkes— 
he was guest star. 
“Your sister, May, has @ new baby 
irl, just one month old. 
“And Harry,” oe % 7 
rrest, “your mom and dad ar 
a your sisters are keeping 
some venison steak on ice for you, 
they all say, ‘Hurry home! 


39 






Ford-Ferguson Tractor 


On 1,574-Mile Test 

DETROIT.—First road test 
sanctioned by the American 
Automobile Assn. Contest board 
since before World War II was 
issued to an agricultural imple- 
ment dealer from Weimar, Tex., 
who left here Friday behind the 
steering wheel of a Ford-Fergu- 
son tractor, which he will drive 
1,574 miles to his home town. 

Taking a stock machine as it 
came off the line at the High- 
land Park plant this morning, 
W. B. Burns expects to reach his 
destination in about three weeks. 
Driving eight hours he counts 
on making between 90 and 100 
miles daily. He is seeking to 
confirm the roadability of the 
tractor, looking toward an early 
solution of farm transportation 
problems. 



























































Four hundred twenty-three years 


Dick 


If a wife or 

















40 
Mostly Big Sizes... 
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6,157,000 ‘Internal’ Engines 


259,000 Tires Freed 


For Surplus 


WASHINGTON.—Release of 255,- 
000 tires costing approximately 
$5,250,000 for disposal as army sur- 
plus was announced last week by 
the War department. 


These tires, it was stated, are 
primarily of truck and trailer sizes. 
They are to be sold by the Depart- 
ment of Commerce, the government 
disposal agency for consumer 
goods. 


Disposal 


kana, Tex.; Tooele, Utah, and Her- 
long, Calif. 

Sales of the tires will be made by 
regional offices of the Department 
of Commerce which, according to 
the regulations, must withhold pub- 
lic sale for at least 30 days, the 
waiting period prescribed by the 
Surplus Property board to give fed- 
eral, state and local governments 
opportunity to exercise their prior- 


The tires range in size from 
5.00x4 to 20-ply 14.00x24. The largest 
quantity of any one type tire offer- 
ed is 112,656, 6-ply 6.00x16, the type 
used on the one-quarter-ton Jeep. 
The remainder are mostly heavy- 
duty truck tires. 


Most of the tires are located in 
ordnance depots in Atlanta, Ga.; 
Columbus, O.; Chambersburg, Pa.; 
Pueblo, Colo.; Stockton, Calif., and 
Tacoma, Wash. 


Size 
5.00x 4 .. 
6.00x 9 . 
7.50x15 
6.00x16 .... 
8.25x15 . 
9.00x16 . 


11.00x20 
12.00x20 
10.00x22 . 
11.00x24 


The rest are stocked in depots 
in Anniston, Ala.; Schenectady, N. 
Y.; Romulus, N. Y.; Richmond, 
Ky.; Detroit; Toledo, O.; Texar-| 


10.50x16 ............ 


ity for war surplus. 
Here is a list of the tire sizes 
and the quantity of each: 


Quantity 


~ 


FROM SHEFFIELD TO TOKYO. 
This fire bomb holds 120 gallons of gas- 
oline jelly and is the type of deadly 
weapon used so yee by Ameri- 
can Air Forces in destroying Japanese 
industries and cities. Dies and parts 
were made by the Contract Services 
division of the Sheffield Corp., Daytoa, 
O., for a manufacturer who is pro- 
ducing the destructive missiles. Stand- 
ing beside the bomb is a former bom- 
bardier of the Fifteenth Air Force who 
served in both the European and Pa- 
cific theaters of war and has returned 
to his job at Sheffield. 


The Sales Force 


that Became a Service Organization 


and ‘‘Fought’’ at Home 


HORTLY after Pearl Harbor, the AC Field 
Sales organization ceased to exist, for the 
duration. Two particular wartime jobs con- 
fronted AC. The sales force enlisted to do them. 


SERVICE TO THE SERVICES 


AC was already a large producer of ceramic 
“aircraft spark plugs and .50 calibre Browning 
machine guns when war came. Since then, 
many other products — among them RAF 
bombsights, Sperry automatic pilots, and K-14 
gunsights — have been built. AC civilian prod- 
ucts, by the million, have also been put to work 
by our armies and those of our Allies. 


All these products needed maintenance. And 
the mechanics of the armed services needed 
training in how to perform that work. So, AC 
selected a group of its field men for special 
training on war products maintenance; put 
them through an intensive schooling to military 
standards; and then sent them out to teach, 
train, and observe at depots, schools, and bases 
here and overseas. 


Up to May 1, 1945, a total of 14,228 reports on 
completéd assignments had been made; and 
3,080,493 training manuals, charts, booklets 
and films had been put into military use 
through these AC men. 


SERVICE TO THE HOME FRONT 


An equally large responsibility rested upon AC 
toward the Home Front, Every passenger car, 
and nearly every bus and truck, was equipped 
with one or more AC products. To keep these 
essential vehicles running, those AC products 
needed quick and thorough maintenance. And, 


with many of America’s finest mechanics in 
the armed forces, that need was intensified. 


So, all other members of the AC sales force 
were given similar training in proper mainte- 
nance of AC’s civilian products — and in the 
functioning and servicing of automotive 
engines. Special emphasis was given to diag- 
nosing troubles. 


Special Shop Manuals were developed for each 
AC product which thoroughly explained, in 
text and pictures, how to diagnose trouble and 
how to correct it. 


After this training program was finished, these 
former salesmen were sent out, armed with the 
Shop Manuals, to give their assistance to every 
organization servicing automotive and farm 
engines. Every mechanic— not just he who 
favored AC —was visited. And the service 
those AC men were building was how to take 
care of AC products so that America’s badly 
needed motor transport and farm machinery 
could be conserved. 


THE WORK BEARS FRUIT 


The AC Field Service Representatives have 
given their help to 240,148 hard-worked 
mechanics since 1941. They have distributed 
410,369 Shop Manuals. Along the route of every 
man, an increased good will toward AC, and 
a wider knowledge of how to service AC 
products, have steadily grown. 

Thus, a “fighting” sales organization that 
became a service organization has been privi- 
leged to make a measurable contribution to 


total Victory. 


AC SPARK PLUG DIVISION « GENERAL MOTORS CORP. 


SPEED FINAL VICTORY 


BUY WAR BONDS 


Shipped in 2% 


WASHINGTON. — A total of 
6,157,077 internal combustion en- 
gines were shipped by manufactur- 
ers during 1943, 1944 and the first 
six months of 1945, WPB reported 
last week. 

Figures given, it was_ stated, 
cover actual shipments of all 
liquid - cooled gasoline, air - cooled 
gasoline, and diesel internal com- 
bustion engines for military and 
civilian use except the following: 


Years 


1. aircraft propulsion; 


engines (other than marine) and 


De 
«™ 


Se 


2. marine 
diesel, main and auxiliary; 3. ico 


gas (not gasoline) engines of 750 ggrre amin 


rpm or less. 

Shipments were reported by 177 
companies in 1943 and 84 companies 
in 1944, 
have reported shipments in 1945, 
representing the approximate total 
industry. 


GASOLINE 


Air-Cooled Liquid-Cooled 


Diesel Total 


. 708,934 units 1,301,129 units 121,712 units 2,131,775 units 


675,211 


54,809 
57,525 
57,123 

.. 169,457 
53,683 
59,807 
58,539 
172,029 
341,486 


2nd Quarter .. 
1st Half 


1,792,790 


165,984 
158,538 
174,038 
498,560 
159,853 
165,321 
169,418 
494,592 
993,152 
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151,614 2,619,615 


12,345 
11,760 
12,876 
36,981 
11,687 
10,757 
11,624 
34,068 
71,049 


233,138 
227,823 
244,037 
704,998 
225,223 
235,885 
239,581 
700,689 
1,405,687 


EXICO CITY 
and Monterrey 


American Airlines provides swift, daily service 

for Passengers, Air Mail and Air Express to 

these important Mexican cities with connec- 
tions beyond to Central and South America. 


Call the nearest American Airlines Office 


AMERICAN AIRLINES %. 


ROUTE OF THE FLAGSHIPS 


F. 


-in Human Untelligence 


Ever hear of a mass market that’s a “class” market? It’s 


that billion-dollar, classroom-studded sales area known as the 


HI-spot of oHIo. Its shopping textbook is The Columbus 


Dispatch. 


Columbus is really a Culture Corner, a beeHIve of the 
three R’s, an educational Eden for those with a yearning for 


Higher learning. Ohio State University alone not only jampacks 


a Stadium for championship football, but draws degree-minded 


students from all over the country. So does Capital U and for 


denominational colleges. 


Smart schedule-making calls for a campaign in The 


Columbus Dispatch, if you want HI acceptance. 


Informed people rely on the 
daily newspaper for ALL the news. 


Seventy-nine companies || 
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Wo Change... 






Administrator Bowles last week 
hat the retail cost of the new 
post-war motor car is likely to be 
e same, for most models, as in 
i942, 

An increase is “most unlikely,” 
1e said, at the same time announc- 
ing that a specific list of ceilings 

ill be issued later. 

The Bowles forecast came as 
OPA made public a reconversion 
Pricing formula given to manufac- 
turers to follow in computing ceil- 
ing prices for their product. These 
wvilings, however, will not become 
effective until they have been ap- 

oved by the OPA. 

“It is a fair assumption,” 

Bowles said, that the public is 

nlikely to pay more for cars 
made this year than the present 
ceilings on 1942 models, minus 

he special charges that were al- 
lowed to cover added costs to 
dealers from rationing. 

The formula is based on 1941 
costs, plus basic wage and ma- 
erial price increases since then, 

us “a normal peacetime margin 
of profit.” The profit will be predi- 

ated either on the manufacturer's 

Swn 1936-1939 margin or one-half 

the industry average for that pe- 
jod, whichever is higher. 
Reasons Cited 

Bowles emphasized there were 

o major reasons for OPA’s deci- 
sion to allow each manufacturer 
individually to calculate his ceiling 

ices under the formula: 

1. Because of varying degrees of 
integration among the manufactur- 

s, the proportion of purchased 
materials, particular parts, differs 
sidely. This, he said, would make 
fficult an equitable application 
of a pricing formula on the basis 

industrywide averages and 
ight cause serious disadvantage 
to some smaller companies. 

§2. Because all the manufacturers 
are not prepared to return to pro- 
duction at the same time, a pricing 
quirement based on_ industry- 
wide averages would postpone a 
determination of the new ceilings 
Sr a number of weeks and handi- 
cap those companies which are now 
ady to provide the needed facts. 
“* To provide “greater flexibility” 
in parts purchasing, Bowles an- 
Sgzounced suspension of ceiling 
prices on most automotive parts 
when sold as original equipment 
“Sor automobiles. This move, he 
insisted, will not result in forcing 
up the price cf cars. He added, 
wit seems more unlikely that 
there will be a general increase.” 

“OPA’s reconversion formula is 

® be applied by each manufac- 
turer on the basis of his own 

Fperience,” declared Bowles. “The 
sacts will tell the story. If any 
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ceiling increases are called for by 
r pricing rules, of course, they 


ill be granted. 
Effect on Dealers 
and 
increase 


present expectation 
hould be a general 


—ar part of the increases could rea- 


Bnably be required of automobile 
dealers. The courts have declared 
weat it is obligatory for OPA to 
wo this. President Truman’s execu- 
tive order of Aug. 18 emphasized 


Sis duty. 
“We are already conducting a 
study of automobile dealers mar- 
ins, and no action would, of 
course, be taken until the facts 
are in and the dealer groups have 
een consulted. 
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“If I should be wrong in my 
there 
in 
—“@ctory prices, our next step would 

be to see whether absorption of all 


Bowles noted that a sizable price 


Dealer Discount Issue 
Settled for Present 


(Continued from Page 1) 


adjustment had been made by the 
industry between the appearance 
of the 1941 and 1942 cars and said: 

“It must be remembered that the 
automobile industry increased the 
price of its 1942 models by from 
10 to 19 percent over the prices of 
1941 models. 


A Cushion 


“Since the adjustments for cost 
increases now authorized by OPA’s 
formula are to be applied to a 
1941 model base, these 1942 model 
price increases will serve to cushion 
the effect of the cost adjustment.” 


Bowles explained that OPA had 
been studying cost trends affecting 
the auto industry for _ several 
months and it had gathered “as 
much information as the rapidly 
changing circumstances have per- 
mitted.” On the basis of this ad- 
mittedly incomplete information, he 
added, “it seems most unlikely to 
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my |pliers can 


DRIVEAWAYS AGAIN are becoming a familiar sight as Ford Motor Co. dis- 
tributes cars to various parts of the country in preparation for a public showing 
the latter part of September. These cars are showu leaving the Ford Rouge 
plant at Dearborn. 





me that there will be a general working out 


increase.” 

The OPA chief said if manu- 
facturers make any “substantial 
changes” in their new cars over 
the 1942 models, OPA will provide 
for increase or decrease in ceil- 
ings if the changes result in net 
increase or decrease in cost. Any 
such increases would be passed 
on to the public, he stated. 


“Since manufacturers are now untrue.” 


the application of 
OPA's pricing formula to their 
1945 models for submission to 


OPA,” he declared, “it is obviously 
impossible to state at this time 
what changes in present ceilings, if 
any, may result. 

“Any rumors that the 1945 ceil- 
ings for any make and model are 
now definitely known are therefore 


sion task confidently.” 


Ford 


(Continued from Page 1) 


among the thousands of Ford sup- 
easily halt the entire 
system of automobile production,” 
he warned. 

“The government's cooperation in 
releasing materials, making quick 
settlements on war contracts, and 
disposing of government property, 
materials and machinery will speed 
reconversion. 

“As to materials, the steel situa- 
tion is looking brighter every day 
and should be nearly normal by 
October or November at the latest. 
Tin and rubber are still on the crit- 
ical list and textiles may be a real 
problem later. 

“Although the Ford plants should 
by late fall be able to absorb most 
of the workers now being laid off 
through cancellation of war con- 
tracts, many of our suppliers may 
have a more difficult time,” Ford 
declared. 

“Labor, government and manage- 
ment all know that it is in the gen- 
eral public’s interest to get the 
wheels of industry rolling quickly. 
Ford Motor Co. faces the reconver- 


We don’t know who gets more out of it 







Wi: DO KNOW that for over 20 years the 


Oregon Journal has “got down on the floor” and out 


on the playground and had fun all over the Oregon 


Country with more than 600,000 boys and girls known 
as the Oregon Journal Juniors. 

The Journal Juniors is a purely voluntary organiza- 
tion. No subscription to The Journal is demanded. 
There are no dues, no special incentives offered. The 
boys and girls join because they want to, because the 
Journal Juniors is their organization! 

During the past 20 years more than 600,000 boys 
and girls have been enrolled as Journal Juniors. This 
year there are over 50,000 active members. They and 


their families become loyal Journal readers. To them, 


the Oregon Journal is more than a newspaper; it Is a 
welcome friend in their home. This intimate reader 
relationship definitely enhances The Journal's value 


to you as an advertising medium. 





| The Oregon Journal Juniors is one of many 
distinctive features that have made The Journal! 


| 


grow into the hearts and lives of the commu- 
nity it serves. Littlke wonder that The Journal 


continues to be Portland's favorite newspaper, 
offering advertisers the largest circulation in 
its history, both daily and Sunday! 








...1he Journal... 
or Junior...or You! 


Fun for both The Journal and the Juniors includes 
a daily column in the paper, model airplane races, 
dramatics, collectors’ clubs, baton twirling, dancing, 


model boat racing, Victory Gardening 


only a few! 


and these are 


Grand climax to each week of Journal Junior ac- 
tivities is the Saturday morning KALE radio show 
put on by the youngsters themselves. They tap dance, 


tootle horns, play the piano, act, yodel and just sing 
all the exciting and occasionally remarkable thing: 


children like to do. 


Creer 
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6,157,000 ‘Internal’ Engines 


255,000 Tires Freed 


For Surplus 


WASHINGTON.—Release of 255,- 
000 tires costing approximately 
$5,250,000 for disposal as army sur- 
plus was announced last week by 
the War department. 

These tires, it was stated, are 
primarily of truck and trailer sizes. 
They are to be sold by the Depart- 
ment of Commerce, the government 
disposal agency for consumer 
goods. 

The tires range in size from 
5.00x4 to 20-ply 14.00x24. The largest 
quantity of any one type tire offer- 


Disposal 


kana, Tex.; Tooele, Utah, and Her- 
long, Calif. 

Sales of the tires will be made by 
regional offices of the Department 
of Commerce which, according to 
the regulations, must withhold pub- 
lic sale for at least 30 days, the 
waiting period prescribed by the 
Surplus Property board to give fed- 
eral, state and local governments 
opportunity to exercise their prior- 
ity for war surplus. 

Here is a list of the tire sizes 
and the quantity of each: 

Size 


ed is 112,656, 6-ply 6.00x16, the type 
used on the one-quarter-ton Jeep. 
The remainder are mostly heavy- 
duty truck tires. 


Most of the tires are located in 
ordnance depots in Atlanta, Ga.; 
Columbus, O.; Chambersburg, Pa.; 
Pueblo, Colo.; Stockton, Calif., and 
Tacoma, Wash. 


The rest are stocked in depots 
in Anniston, Ala.; Schenectady, N. 
Y.; Romulus, N. Y.; Richmond, 
Ky.; Detroit; Toledo, O.; Texar-| 


5.00x 4 
6.00x 9 . 
7.50x15 . 
6.00x16 
8.25x15 
9.00x16 
10.50x16 


FROM SHEFFIELD TO TOKYO. 
This fire bomb holds 120 gallons of gas- 
oline jelly and is the type of deadly 
weapon used s0 ee by Ameri- 
ean Air Forces in destroying Japanese 
industries and cities. Dies and parts 
were made by the Contract Services 
division of the Sheffield ~~ Daytoa, 

+, for a manufacturer who is pro- 
ducing the destructive missiles. Stand- 
ing beside the bomb is a former bom- 
bardier of the Fifteenth Air Force who 
served in both the European and Pa- 
cific theaters of war and has returned 
to his job at Sheffield. 


The Sales Force 


that Became a Service Organization 
and ‘‘Fought’’ at Home 


HORTLY after Pearl Harbor, the AC Field 
Sales organization ceased to exist, for the 
duration. Two particular wartime jobs con- 
fronted AC. The sales force enlisted to do them. 


SERVICE TO THE SERVICES 


AC was already a large producer of ceramic 
“aircraft spark plugs and .50 calibre Browning 
machine guns when war came. Since then, 
many other products — among them RAF 
bombsights, Sperry automatic pilots, and K-14 
gunsights — have been built. AC civilian prod- 
ucts, by the million, have also been put to work 
by our armies and those of our Allies. 


All these products needed maintenance. And 
the mechanics of the armed services needed 
training in how to perform that work. So, AC 
selected a group of its field men for special 
training on war products maintenance; put 
them through an intensive schooling to military 
standards; and then sent them out to teach, 
train, and observe at depots, schools, and bases 
here and overseas. 


Up to May 1, 1945, a total of 14,228 reports on 
completed assignments had been made; and 
3,080,493 training manuals, charts, booklets 
and films had been put into military use 
through these AC men. 


SERVICE TO THE HOME FRONT 


An equally large responsibility rested upon AC 
toward the Home Front. Every passenger car, 
and nearly every bus and truck, was equipped 
with one or more AC products. To keep these 
essential vehicles running, those AC products 
needed quick and thorough maintenance. And, 


SPEED FINAL VICTORY 


with many of America’s finest mechanics in 
the armed forces, that need was intensified. 


So, all other members of the AC sales force 
were given similar training in proper mainte- 
nance of AC’s civilian products — and in the 
functioning and servicing of automotive 
engines. Special emphasis was given to diag- 
nosing troubles. 


Special Shop Manuals were developed for each 
AC product which thoroughly explained, in 
text and pictures, how to diagnose trouble and 
how to correct it. 


After this training program was finished, these 
former salesmen were sent out, armed with the 
Shop Manuals, to give their assistance to every 
organization servicing automotive and farm 
engines. Every mechanic— not just he who 
favored AC—was visited. And the service 
those AC men were building was how to take 
care of AC products so that America’s badly 
needed motor transport and farm machinery 
could be conserved. 


THE WORK BEARS FRUIT 


The AC Field Service Representatives have 
given their help to 240,148 hard-worked 
mechanics since 1941. They have distributed 
410,369 Shop Manuals. Along the route of every 
man, an increased good will toward AC, and 
a wider knowledge of how to service AC 
products, have steadily grown. 


Thus, a “fighting” sales organization that 
became a service organization has been privi- 
leged to make a measurable contribution to 


total Victory. 


AC SPARK PLUG DIVISION + GENERAL MOTORS CORP. 


BUY WAR BONDS 


Shipped in 2% 


WASHINGTON. — A total of 
6,157,077 internal combustion en- 
gines were shipped by manufactur- 
ers during 1943, 1944 and the first 
six months of 1945, WPB reported 
last week. 

Figures given, it was_ stated, 
cover actual shipments of all 
liquid-cooled gasoline, air - cooled 
gasoline, and diesel internal com- 
bustion engines for military and 
civilian use except the following: 


Years 


1. aircraft propulsion; 


2. marine 
diesel, main and auxiliary; 3. iw 


engines (other than marine) and 
gas (not gasoline) engines of 750 
rpm or less. 

Shipments were reported by 77 
companies in 1943 and 84 companies 
in 1944. Seventy-nine companies 
have reported shipments in 1945, 
representing the approximate total 
industry. 


GASOLINE 


Air-Cooled Liquid-Cooled 


Diesel Total 


. 708,934 units 1,301,129 units 121,712 units 2,131,775 units 


675,211 


54,809 
57,525 
57,123 

. 169,457 
53,683 
59,807 
58,539 
172,029 
341,486 


2nd Quarter .. 
1st Half 


1,792,790 


165,984 
158,538 
174,038 
498,560 

159,853 
165,321 
169,418 
494,592 
993,152 


151,614 2,619,615 


233,138 
227,823 
244,037 
704,998 
225,223 
235,885 
239,581 
700,689 
1,405,687 


12,345 
11,760 
12,876 
36,981 
11,687 
10,757 
11,624 
34,068 
71,049 


EXICO CITY 
and Monterrey 


American Airlines provides swift, daily service 

for Passengers, Air Mail and Air Express to 

these important Mexican cities with connec- 
tions beyond to Central and South America. 


Call the nearest American Airlines Office 


AMERICAN AIRLINES %. 


ROUTE OF THE FLAGSHIPS 
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Ever hear of a mass market that’s a “class” market? It’s 


that billion-dollar, classroom-studded sales area known as the 


HI-spot of oHIo. Its shopping textbook is The Columbus 


Dispatch. 


Columbus is really a Culture Corner, a beeHIve of the 


three R’s, an educational Eden for those with a yearning for 


Higher learning. Ohio State University alone not only jampacks 


a Stadium for championship football, but draws degree-minded 


students from all over the country. So does Capital U and fone 


denominational colleges. 


Smart schedule-making calls for a campaign in The 


Columbus Dispatch, if you want HI acceptance. 


Informed people rely on the 
daily newspaper for ALL the news. 














































"No Change... 








“Administrator Bowles last week 
hat the retail cost of the new 
post-war motor car is likely to be 
e same, for most models, as in 
1942. 
An increase is “most unlikely,” 
1e said, at the same time announc- 
ing that a specific list of ceilings 
ill be issued later. 
The Bowles forecast came as 
OPA made public a reconversion 
icing formula given to manufac- 
turers to follow in computing ceil- 
ing prices for their product. These 
veilings, however, will not become 
effective until they have been ap- 
oved by the OPA. 
~ “It is a fair assumption,” 
Bowles said, that the public is 
nlikely to pay more for cars 
made this year than the present 
ceilings on 1942 models, minus 
he special charges that were al- 
lowed to cover added costs to 
| dealers from rationing. 
The formula is based on 1941 
costs, plus basic wage and ma- 
prial price increases since then, 
us “a normal peacetime margin 
of profit.” The profit will be predi- 
ated either on the manufacturer’s 
6wn 1936-1939 margin or one-half 
the industry average for that pe- 
jod, whichever is higher. 
Reasons Cited 
Bowles emphasized there were 
© major reasons for OPA’s deci- 
sion to allow each manufacturer 
individually to calculate his ceiling 
ices under the formula: 
1. Because of varying degrees of 
integration among the manufactur- 
s, the proportion of purchased 
materials, particular parts, differs 
sidely. This, he said, would make 
Mifficult an equitable application 
of a pricing formula on the basis 
industrywide averages and 
ight cause serious disadvantage 
to some smaller companies. 
§2. Because all the manufacturers 
are not prepared to return to pro- 
duction at the same time, a pricing 
quirement based on_ industry- 
wide averages would postpone a 
determination of the new ceilings 
Sr a number of weeks and handi- 
cap those companies which are now 
eady to provide the needed facts. 
To provide “greater flexibility” 
in parts purchasing, Bowles an- 
Spounced suspension of ceiling 
prices on most automotive parts 
when sold as original equipment 
“Sor automobiles. This move, he 
insisted, will not result in forcing 
Up the price of cars. He added, 
It seems more unlikely that 
there will be a general increase.” 
“OPA’s reconversion formula is 
® be applied by each manufac- 
turer on the basis of his own 
perience,” declared Bowles. “The 
sacts will tell the story. If any 
ceiling increases are called for by 
r pricing rules, of course, they 
ill be granted. 
Effect on Dealers 
—@p If I should be wrong in my 
present expectation and _ there 
hould be a general increase in 
—“Bctory prices, our next step would 
be to see whether absorption of all 
—or part of the increases could rea- 
bnably be required of automobile 
dealers. The courts have declared 
at it is obligatory for OPA to 
wo this. President Truman’s execu- 
tive order of Aug. 18 emphasized 
gis duty. 
“We are already conducting a 
study of automobile dealers mar- 
ins, and no action would, of 
course, be taken until the facts 
are in and the dealer groups have 
— een consulted. 
Bowles noted that a sizable price 
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Dealer Discount Issue 
Settled for Present 


(Continued from Page 1) 


adjustment had been made by the 
industry between the appearance 
of the 1941 and 1942 cars and said: 

“It must be remembered that the 
automobile industry increased the 
price of its 1942 models by from 
10 to 19 percent over the prices of 
1941 models. 

A Cushion 

“Since the adjustments for cost 
increases now authorized by OPA’s 
formula are to be applied to a 
1941 model base, these 1942 model 
price increases will serve to cushion 
the effect of the cost adjustment.” 


Bowles explained that OPA had 
been studying cost trends affecting 
the auto industry for several 
months and it had gathered “as 
much information as the rapidly 
changing circumstances have per- 
mitted.” On the basis of this ad- 
mittedly incomplete information, he 
added, “it seems most unlikely to 
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Ford 


(Continued from Page 1) 


 'among the thousands of Ford sup- 





DRIVEAWAYS AGAIN are becoming a familiar sight as Ford Motor Co. dis- 
tributes cars to various parts of the country in preparetion for a public showing 
the latter part of September. These cars are showu leaving the Ford Rouge 


plant at Dearborn. 





me that there will be a general working out the application of 


increase.” 

The OPA chief said if manu- 
facturers make any “substantial 
changes” in their new cars over 
the 1942 models, OPA will provide 
for increase or decrease in ceil- 
ings if the changes result in net 
increase or decrease in cost. Any 
such increases would be passed 
on to the public, he stated. 


“Since manufacturers are now | untrue.” 


OPA’'s pricing formula to their 
1945 models for submission 
OPA,” he declared, “it is obviously 
impossible to state at this time 
what changes in present ceilings, if 
any, may result. 

“Any rumors that the 1945 ceil- 
ings for any make and model are 
now definitely known are therefore 








sion task confidently.” 


|pliers can easily halt the entire 
system of automobile production,” 
he warned. 

“The government's cooperation in 
releasing materials, making quick 
settlements on war contracts, and 
disposing of government property, 
materials and machinery will speed 
reconversion. 

“As to materials, the steel situa- 
tion is looking brighter every day 
and should be nearly normal by 
October or November at the latest. 
Tin and rubber are still on the crit- 
ical list and textiles may be a real 
problem later. 

“Although the Ford plants should 
by late fall be able to absorb most 
of the workers now being laid off 
through cancellation of war con- 


to |tracts, many of our suppliers may 


have a more difficult time,” Ford 
declared. 

“Labor, government and manage- 
ment all know that it is in the gen- 
eral public’s interest to get the 
wheels of industry rolling quickly. 
Ford Motor Co. faces the reconver- 








We don’t know who gets more out of it 







W.: DO KNOW that for over 20 years the 


Oregon Journal has “‘got down on the floor” and out 


on the playground and had fun all over the Oregon 
Country with more than 600,000 boys and girls known 
as the Oregon Journal Juniors. 

The Journal Juniors is a purely voluntary organiza- 
tion. No subscription to The Journal is demanded. 
There are no dues, no special incentives offered. The 
boys and girls join because they want to, because the 
Journal Juniors is their organization! 

During the past 20 years more than 600,000 boys 
and girls have been enrolled as Journal Juniors. This 
year there are over 50,000 active members. They and 
their families become loyal Journal readers. To them, 
the Oregon Journal is more than a newspaper: it is a 
welcome friend in their home. This intimate reader 
relationship definitely enhances The Journal's value 
to you as an advertising medium. 


distinctive features that have made The Journal 


| The Oregon Journal Juniors is one of many 


grow into the hearts and lives of the commu- 
nity it serves. Little wonder that The Journal 


continues to be Portland's favorite newspaper, 
offering advertisers the largest circulation in 


its history, both daily and Sunday! 








...he Journal... 
or Junior...or You! 


Fun for both The Journal and the Juniors includes 
a daily column in the paper, model airplane races, 
dramatics, collectors’ clubs, baton twirling, dancing, 


model boat racing, Victory Gardening 


only a few! 


and these are 


Grand climax to each week of Journal Junior ac- 
tivities is the Saturday morning KALE radio show 
put on by the youngsters themselves. They tap dance, 
tootle horns, play the piano, act, yodel and just sing 
all the exciting and occasionally remarkable thing: 


children like to do. 
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Dealers Get Preview Soon... 


‘46 Hudsons Roll Off 
Assembly Line 


(Continued 


neers were on hand to witness 
the first car to leave Hudson’s 
assembly lines in 42 months... 
the self same assembly lines from 
which have flowed Helldiver war 
plane fuselages for many months. 

They included Orville Wright, 
who lifted the first heavier-than-air 
plane from the sands of Kitty 
Hawk in 1903; Col. H. Nelson Jack- 
son, who drove the first automobile 
across the nation in 1903 (San 
Francisco to New York in 63 days); 
Senator Homer Ferguson of Michi- 
gan; G. Donald Kennedy, vice- 
president of the Automotive Safety 
Foundation; Richard Harfst, gen- 
eral manager of the AAA Auto- 
mobile Club of Michigan; George 
Romney, managing director of Au- 
tomobile Manufacturers Assn. and 
Alfred Reeves, vice-president of 
the AMA. 

Confident that difficulties in se- 
curing materials will be temporary 
and in anticipation of eventual em- 
ployment of 20,000 people, more 
than Hudson’s wartime peak, Barit 
declared at a luncheon that under 
present world conditions “uninter- 
rupted and large-volume_ produc- 
tion is imperative.” He added that 
the first 1946 car is more than an 
automobile, “it is a symbol of Hud- 
son's contribution toward the ma- 
jor task confronting the country- 
getting people back to work.” 

“While our concern over unem- 
ployment is in a sense dictated by 
humanitarianism and by thoughts 
of the millions of returning vet- 
erans,” said Barit, “it goes even 
beyond that. In view of’ the heavy 
burden of public debt and other 
economic and social problems fac- 
ing our people and those through- 
out the world, uninterrupted and 
large volume production in the 
United States is imperative. Only 


Kaiser-Frazer 


Arranging Terms 


For Willow Run 


DETROIT.—Henry Kaiser jr., 


vice-president of Kaiser - Frazer 
Corp., voiced extreme satisfaction 
with the Willow Run plant as an 
auto factory last week after com- 
pleting a tour of the site with offi- 
cials of the new corporation. 

The 29-year-old son of the West 
Coast industrialist declared that 
Kaiser-Frazer is definitely inter- 
ested in leasing the plant for five 
years to build the new Kaiser and 
Frazer cars. 

Joseph W. Frazer, president of 
the company and president and 
general manager of Graham-Paige 
here, left tor Washington Thursday 
to negotiate for the leasing. Frazer 
was expected to see President Tru- 
man about the terms of the deal. 

Kaiser would not confirm a 
rumor that Kaiser and Frazer 
autos would incorporate radical 
changes in traditional car design, 
saying he wasn’t ready to discuss 
models or styling. 

Of the two Kaiser-Frazer models 
announced thus far, the Kaiser will 
be in the low-price range, while the 
Frazer will be in the medium-price 
field. 


AUTO AND AVIATION PIONEERS 
last week. Left to right, A. E. 
Jackson, who drove the first auto 
Ferguson of Michigan, and Orville Wr 


the sands of Kitty Hawk in 1903. 


Barit, 
across the 


from Page 1) 


in that way can we effect the 
leventual orderly discharge of the 
tremendous obligations facing us. 
This is a matter of deep concern 
to every man and woman in the 
country regardless of their calling. 
“I am sure that this is recog- 
nized by the responsible leaders 
of labor, the heads of government 
who are primarily concerned with 
industry, as well as by industry 
itself and that it ranks in impor- 
tance with other problems of the 
day. For instance, recognizing 
fully the importance of the anti- 
inflation effort, I am convinced 
that in the public interest it must 
be administered so that it will 
not even for a day interfere with 
attainment of volume production. 


“The speed that we make in ac- 
complishing our ultimate goal de- 
pends upon the constancy of our 
material suppliers, who also have 
problems in getting underway. It 
also depends upon the farsighted- 
ness of labor generally and recog- 
nition of the fact that unless we 
do quickly acquire momentum and 
maintain it, jobs may not be avail- 
able when they are most needed,” 
Barit declared. 

Pointing out that one of the 
characteristics of the automobile 
industry since its very beginning 
has been its high degree of inter- 
est in its customers, Harfst said 
that Hudson’s confidence in the 
future has been most heartening 
to Detroit and to a motor-minded 
nation. He continued: 

“Our wartime experience has 
strengthened the place of the auto- 
mobile in our social and economic 
life . . . Hudson is to be congratu- 
lated on the speed with which its 
plant is resuming peacetime pro- 
duction of new cars. As new auto- 
mobiles roll off the production lines, 
there will be an increase in the 
whole economic tempo of the na- 
tion. The automobile industry can 
indeed be proud that it is leading 
the way back to normal peacetimes 
in the same spirit that it turned to 
providing the implements _ that 
achieved victory. It has every rea- 
son to be called America’s first 
industry. Its record is one of first 
on the wartime production front 
and first on the peacetime produc- 
tion front.” 


Tribute to Roy D. Chapin, one 
of the founders of Hudson, as 
“truly an inspiration in making 
the country highway conscious 
as well as a great leader in the 
automobile industry,” was paid 
by Kennedy. He expressed con- 
fidence that highway advances in 
the future will be great and visu- 
alized the proposed Detroit-Chi- 
cago expressway as a vital and 
important link in the highways 
serving heavy postwar traffic. 

In pointing to the industry’s long 
interest in adequate highways, 
Kennedy said: 

“We can look to the future with 
new confidence. From the stand- 
point of the efficiency and safety 
of the cars now beginning to come 
off the production lines; from the 
standpoint of highway advances, 
never before has the outlook for 

| safe and economical highway travel 


appeared so promising.” 


Hudson ceremonies 
president of Hudson; Col. Nelson 
nation in 1903; Senator Homer 
ight, who lifted the first airplane from 


were guests at the 


Something New in St. Louis... 


SEPARATE BUILDINGS for the air-conditioned sales- general office and the used car sales office are among the 7 
many innovations included by the Body-Giomi Motor Co. (Dodge), in St. Louis. Note in the architect’s drawing hg iy 
the facilities are arranged both for convenience and for use of natural light. — 


SS ee 


| 


— 


HERE IS FLOOR PLAN of Body-Giomi’s new building in St. Louis. 
Boyd-Giomi in St. Louis 
Modernizes all Facilities 


| Hudson Sidelights | 


Happy day for Hudson. 
* OK * 


Roy Chapin jr. caught the flavor 
of the affair. 

“The plant smells of new cars,” 
he said seriously. 

“No kidding. When I walked in 
the other day I could tell we were 
making cars even with my eyes 
closed. That old smell of paint and 
tires. 

“Boy!” 

And we all 
were happy. 

* 


sniffed deeply and 


- 


Senator Homer Ferguson 
Michigan was happy, too. 

He said the car looked swell, 
and that after seeing what the 
auto men can do, he is more 
convinced than ever that govern- 
ment should keep out of indus- 
try’s way. 


of 


* * 


Orville Wright, who flew the first 
plane from the sands of Kitty 
Hawk in 1903, was there, and also 
happy. 

He drives a Hudson. Honest. The 
publicity men didn’t say it. He 
said so himself. And he doesn’t 
waste words. Guess what his com- 
ment was on the new Hudson? 
OK, so you know—‘“swell.” 

x * * 

It was also swell with Col. H. 
Nelson Jackson, the man who drove 
the first automobile across. the 
country in the same year as 
Wright's epic flight. 

By the way, Jackson, the driver, 
flew in from Vermont, while 

Wright, the flier, drove in from 
Dayton, O. That was too good to 
miss. 
+ * * 

Carsten Tiedeman, a director of 
Hudson as well as regional chief 
of WPB, was another elated man. 
He walked way down the mile-long 
line just to make sure it was filled. 

Tiedeman noted, too, a new and 


| forceful spirit in the Hudson out- 
| fit. He liked the pep, the get-up- 


and-go, the selling spirit. 
How about the car? 
that, too. 


He liked 


Bos Fun ay 


ST. LOUIS.—Many new features 
and innovations to serve its grow- 
ing list of customers are _ incor- 
porated in the expanded sales and 
service facilities completed recently 
by the Boyd-Giomi Motor Co., 
Dodge dealer here since 1934. 


The additional facilities will per- 
mit the company to provide twenty- 
four-hour truck service. 

The Boyd-Giomi property has a 
frontage of 349 feet on Delmar 
Blvd. with a depth of 140 feet, 
giving the company 48,860 square 
feet for its operations. Modern in 
every respect, a new salesroom 
covering an area of 3,400 square 


Let Country 
Reconvert Self, 


Sorensen Asks 


TOLEDO.—The master plan for 
the present period, according to 
Charles E. Sorensen, president of 
Willys - Overland 
Motors, is to let 
the country re- 
convert itself. 

Sorensen said 
last week that the 
country is greater 
than the govern- 
ment, industry or 
management. 

“People on the 
whole are more 
efficient than any 
force and they 
want economic 
freedom to plan and do things,” he 
said in an optimistic statement 
which accredited the announcement 
that the postwar Jeep line at 
Willys-Overland has been resumed. 
The first vehicle, Sorensen said, 
will roll off the line early this week. 


|C. E. Sorensen 


Pointedly declining to underesti- 
mate the problems of civilian econ- 
omy, he said the whole world has 
been sold on the United States. He 
praised the steps already taken by 
the Truman .idministration. 


feet is in a building separate fr 
the service department. 


The customer service departmegt 
covers 10,000 square feet and pNe@@ 
vides 17 working stalls all arranged 
conveniently near tools and equj 
ment needed by mechanics. 


Mechanics’ wash rooms and lock- 
ers are located in a sub-basemé 
below the service floor. Parking 
facilities for 30 cars or trucks age 
provided in an outside space. — 


The company has purchased an 
ultra-modern $3,300 sign visible - 
a great distance on Delmar Blvd. 
so that new customers can find the 
place without difficulty. A. C. Gio 
and C. C. Boyd are the owners of 
the dealership. 


— 


— 


— 


EXCEPTIONAL | 
OPPORTUNITY | 


General Manager with outstanding 
record of successful operations J 
[wanted by large volume retw. 
agency for medium priced passen- 
ger cars and trucks. Location 
|Metropolitan New York area. Man- 
agership carries full responsibilif 
|for entire agency operation — sa 

of new and used cars, trucks, parts, 
\service, ete. This is undoubte 
jone of the finest opportunities 
|available in country today for ex- 
|perienced manager of top - now 4 
ability and enterprise to make a 
permanent connection with a p 
gressive and sound organization. 
Remuneration will be fully com- 
mensurate with responsibilities ®F- 
size of operation. Write for inter- 
view Box 1037 c/o Automot&’&e— 
News, Detroit 26, Michigan giving 
personal data and complete reco 
of experience. Your reply will 
held in strict confidence. 


— 


— 


— 


fe 





HELP WANTED 


RTS CLERKS, EXPERIENCED—Large | 


Dodge,, Plymouth car and Dodge truck 

wholesale parts distributor. Fine postwar 
position, best opportunity for advance- 
ent, excellent working conditions. Loca- 
ion—Northern Ohio. Apply The Lake 

City Sales Company, 6603 Euclid Ave., 
leveland 3, Ohio. 


xORD PARTS CLERK—Ford Dealer ex- 
perience necessary, good hours, time and 
half for overtime. Hal Lynch Motors, 724 
fogan St., Jacksonville, Fla. 


NORTHERN INDIANA MANUFACTURER 

as exceptional opportunity for a seating 

gineer and a Haison engineer. Familiar- 

ty with automotive body and trim en- 

gineering required. State experience and 

salary desired in first letter. Box 1017, 
Vo Automotive News, Detroit 26. 


FORD MECHANICS—Thoroughly experi- 
enced Ford meehanics, can make $100 
yer week—50-50 commission, good hours. 
al Lynch Motors, 724 Hogan 8t., Jack- 
sonville, Fila. 





MOTOR TRUCK 
REGIONAL 
MANAGER 


-_ 
To Travel 
Kansas, Missouri, Iowa 


v 


Write Sales Manager 
5780 Federal Avenue 
Detroit 9, Michigan 





AUTOMOBILE MANUFACTURER wants 
Baistrict sales representatives with five 
years or more experience in wholesale 

- automobile operations for districts in sev- 
al parts of country. High school edu- 

ation, age 30 to 45. Traveling expenses 
and factory car furnished. Present em- 
ployes know of this ad. Box 1026, c/o 
Putomotive News, Detroit 26. 
WANTED—MAN OVER 35, with executive 
ability to organize sales department of 
rge metropolitan new car dealer in New 
wersey, handling trucks and passenger 
cars. This is a great opportunity for the 
right person. Must have a knowledge of 
Meucks. Married veteran with ambition 
d know-how preferred. Write, stating 
qualifications, education and starting sal- 
ary. Box 1019, c/o Automotive News, 
emetroit 26. 
WE HAVE OPENING in our organization 
for reliable person with good personality 
t must have thorough knowledge of 
ternal Cumbustion Engines and their 
lubrication. Prefer engineer with this ex- 
verience. This company has good back- 
ound with cxcellent postwar opportuni- 
es. Compensation commensurate with 
ability and experience. Some traveling. 
Vrite full details. All applications treated 
Rerictly confidential. Box 1054, c/o Auto- 
motive News, Detroit 26. 

WANTED — SERVICE MANAGER, _thor- 
ghly versed in Dodge, Plymouth, Dodge 
uck maintenance. Salary and bonus to 

right party. See Mr. Stotlar, Stotlar Mo- 
ors, DuQuoin, Illinois. 


SSCIAL FIELD REPRESENTATIVE to 
travel with display units, describing the 
details and advantages of new model 
eM&rs to dealers, service managers and 

salesmen. Mechanical background neces- 

sary. Prefer former dealer service man- 

avers. Traveling expenses. Box 1030, c/o 
1tomotive News, Detroit 26. 


SALES PROMOTION MEN for large auto- 
mobile manufacturer. Openings in ex- 
Sart promotion, owner relations, service 
romotion. Should have ideas, be able to 
write well. Some college education. Ages 
—_)-30. Permanent position. Prefer auto- 
otive background. Box 1032, c/o Auto- 
motive News, Detroit 26. 


NTED—TWO THOROUGHLY EXPERI- 
CED MEN on Dodge, Plymouth, 
Jodge truck maintenance, excellent op- 
portunity. Write or see Mr. Stotlar, 
eSmotlar Motors, DuQuoin, Ill. 


PERMANENT JOB FOR a No. 1 mechanic, 

who would :tike to work in a town with a 
pulation of 4,600. Good wages. If you 
e interested in a good, steady job and 

your home, call DOMINIC PICCO GA- 

RAGE, Phone 2, Staunton, Illinois. Call 
her day or night. 





— 


= 


General 
Manager 
Wanted 
BY A 
ENERAL MOTORS DEALER 


CATED JUST OUTSIDE OF 
NEW YORK CITY 


imase state fully in first letter your 
experience, age, education and fam- 
ily status. This is an unusually fine 
ortunity for an experienced man 
who can train and supervise an or- 
ganization, to earn a fine salary 
enjoy living in a beautiful sub- 
urban community that affords 
sndid living conditions for a 

ily. Write Box 1027, c/o Auto- 

motive News, Detroit 26, Mich. 


eS 


—— 
POSITION WANTED 

TICE MANAGER—Any make, 15 yrs. 
‘experience with Ford Dealers wants con 
nection in Connecticut or Massachusetts. 

x 1023, c/o Automotive News, Detroit 


AUTOMOTIVE NEWS, SEPTEMBER 3, 1945 


ee 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 


TEN CENTS (10c) PER WORD for one insertion or 25c per word for 3 insertions. Cash in advance. Count initials aiid groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No. 


Pere | | 


care of Automotive News, Detroit 26, Mich.”” add one Dollar ($1) per insertion for this address and extra service at replies are 


forwarded, unopened, the same day rece 


ived. Display Ads: $7 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 





POSITION WANTED 
AVAILABLE IMMEDIATELY—Man with 
broad experience in automobile factory | 
policies, distributor and dealer merchan- 
dising procedure and postwar planning. | 
Will consider California connections with 
factory, distributor or dealer. 
references. Box 1024, 
News, Detroit 26. 


PARTS MAN —15 years’ experience Dodge- 
Plymouth. Employed at present, wishes 
to make a change in New York City 
only. Give full particulars, including sal- 
ary, by mail. Box 1028, c/o Automotive 
News, Detroit 26. 


PARTS MANAGER with 20 years’ experi- 
ence, employed at present as parts super- 
visor, Chrysler Wholesale Outlet. Will 
consider ‘connection with a _ reputable 
dealer in a suitable location. Box 1029, 
c/o Automotive News, Detroit 26. 


Excellent 
c/o Automotive 





Attention Mister 
Automobile Distributor or 
Large Dealer 


Capable business man offers services in 
managerial capacity. Possesses years of ex- 
perience as successful automobile distrib- 
utor and dealer in New York City area, 
combined with unusual ability for whole- 
sale and retail merchandising, and thor- 
ough knowledge of all phases of automo- 
bile business. 

Address Box 1018, c/o Automotive News 

Detroit 26 


MANUFACTURERS’ 


MANUFACTURERS’ REPRESENTATIVE 
looking for additional automotive lines. 
Traveling California, Arizona and Nev- 
ada, calling an automotive jobbers, chain 
stores and hardware jobbers. Box 1031, 
c/o Automotive News, Detroit 26. 


REPRESENTATIVE 


AUTO AGENCY WANTED 


INTERESTED IN A NEW CAR CON- 
TRACT in or near Toledo. Have $75,000 
cash and have been a New Car Dealer 
since 1933. Have handled as high as 
2,400 cars per year. Will buy present 
business or put in a new set up. Box 
1022, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


DEALERSHIP WANTED—Ford or Chev- 
rolet. 150 to 300-car potential based on 
1941 sales. New England or New York 
state preferred. Give full information. 
Replies confidential. Box 996, c/o Auto- 
motive News, Detroit 26. 

DEALERSHIP WANTED A very high 
type aggressive used car dealer with 15 
years of new car knowledge and ample 
eash is ‘desirous of getting a new car 
franchise, Chrysler line or General Mo- 
tors preferred. 300 car potential mini- 
mum. Would like to locate either in Chi- 
cago or nearby or Los Angeles, California 
territory. All replies will be held in strict 
confidence and an answer wiil be given 
to all inquiries. Box 1033, c’o Automo- 
tive News, Detroit 26. 

DEALERSHIP WANTED—Ford 
rolet 100 to 500-car potential based on 
1941 sales. New England or New York 
state preferred. Give fuli information. 
Replies confidential. Box 1035, ¢ o Auto- 
motive News, Detroit 26. 


or Chev- 


PARTNERSHIP WANTED 





PARTNERSHIP OR 
BUSINESS 
Party with $20,000 capital and long expe- 


rience in auto industry wishes to associate 
with established dealer, eastern half U.S. 


Box 1036, c/o Automotive News 
Detroit 26 





BUSINESS FOR SALE 7 
DEALERSHIP AND GARAGE-—Old estab- 
lished business, corner property, fireproof 
building with all equipment. -\!so_ six- 
room dwelling. $35,000. J. V. Fisher 
1059 E. State St., Salem, Ohio. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





BUGATTI, Alfa-Romeo, Maserati 
racing car in good condition 
Fowler, Fremont, Nebraska 


or other 
James ti 


IN PURCHASING old 
Packard for display purposes, must be 
prior to 1920. Write, giving tails 
Haley's, Incorporated, 2020 M Street, 
N.W., Washington 6, D 


USED CABS FOR SALE 


INTERESTED 


WHOLESALE IS OUR BUSINESS —Before 
the war, during the war, after the war 
Write us for a sample load. Capitol 
City Pontiac Co., 235 S. Grand, Lansing, 
Mich. 

1941 GMC 520 CAB, 5-speed transmission, 
2-speed axle, 308 motor, conversion set 
six stud wheels to rims, complete air 
brake equipment. WA22 Whites, front 
axles, dual reduction rear axles, springs, 
cab, etc. EH Mack, 
axle, 4-speed transmission, cab, frame, 
etc. Cabs, frames, motors, single and 
2 speed axles, motors, transmissions, etc 
404, 414, 509 Diamond T’s. Southland 
Iron & Metal Co., Box 868, Norfolk, Va. 


dual reduction rear 


USED CARS FOR SALE 


1910 BABCOCK TOURING CAR in good 
running condition, approximately 8,000 
miles, very good top and side curtains. 
This car was made in Watertown, N. Y. 
Send in your bid. Bill’s Nash Sales, 
Watertown, N. Y. 


HAVE SEVERAL 7-PASSENGER Cadil- 
lacs, Buicks and Lincoln Sedans. excel- 
lent condition which we will sell way 
under ‘‘As Is Ceiling.’’ Reliable Motor 
Co., Inc., 309 Fallsway, Baltimore, Mary- 
land. Phone Lexington 4171. 


1939 LINCOLN V-12 seven-passenger se- 
dan. Six wheels. Formerly owned by the 
vice-president of an internationally known 
corporation. Original black finish—excel- 
lent mechanically. Retail ceiling $4,368. 
Our price way below as is ceiling. Truly 
a beautiful car. Jim Grier Pontiac Com- 
pany, 3162 E. Jefferson, Detroit 7,.Mich- 
igan. Fitzroy 4410. 


FIFTY (50) CARS FOR SALE at as is 
Zone 3 ceiling price, all makes, models 
and years. We guarantee freight ship- 
ment within 48 hours. Ask for L. Snow, 
Capitol Motors, Dodge & Plymouth dis- 
tributors, 368 Main Street, Hartford, 
Connecticut. 


1939 CADILLACS—7-pass. limousine and 
5-pass. sedan. both model 75, both driven 
less than 20,000. Excellent condition. Both 
cars would pass for new. Original U. S. 
whitewall tires, excellent shape. Both 
were originally driven by chauffeurs and 
formerly owned by very wealthy families. 
Will sell beiow as is ceiling. Graham Mo- 
tors, Monroe corner Lawrence, Toledo. 
Ohio. Phone Garfield 2222. 

1942 LINCOLN CUSTOM 
VERTIBLE—Original 
mileage 23,431. Factory deluxe white fin- 
ish, red leather upholstery, black top, 
built especially for owner. Foot control 
radio, hydraulic windows and_ doors, 
Borg-Warner cverdrive, foglights, heater 
and defrosters, best looking convertible 
in America and has been dead storaged 
for two years. George C. Wilkinson, 551 
Government Street, Mobile, Alabama. 
Phone 321.32. . 


CLUB CON- 
owner and tires, 


1940 CADILLAC—16-cylinder, black, seven- 
passenger, six-wheel formal sedan. Equip- 
ped with radio, heater, ten-ply white side 
tires. Very low mileage. This car has had 
excellent care, just like new in every 
respect. Low ceiling—$5.045. CHAS. H. 
JENKINS & CO., Aulander, N. C. Phone 
17-1 and 47-1 





oe) me 
USED CARS 


1942 
1942 
1942 


Studebaker 4-Doors 
Hudson 4-Doors 
Plymouth 4-Doors 

Out of a tremendous stock of vehicles, we 
have 90 units remaining for sale. Previous- 
iy used as cabs, but in fine condition, these 
cars are all six-cylinder vehicles. Immediate 
shipment. 

~ 


Phone - Write - Wire | 


wv 


BEN MEDOW & CO. 


751 S. Michigan St. Phone 3-3154 
South Bend 18, Indiana 





WANTED 
1942-45 TRUCKS 
WILL PAY 
CASH 
Any Make 
Any Model 
Any Size 
Harry Heiman, Inc. 
324 Lafayette St. 
UTICA, N. Y. 


TRUCKS WANTED © 


WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Mlinois 


TRUCKS FOR SALE 

SIX NEW CHEVROLET 1%-ton chassis 
and cabs with Thornton  Four-Rear- 
Wheel-Drive DC26C units. 10° 8.25x20 19- 
ply tires, 8S dual rear tires. prewar rub- 
ber. One new Chevrolet C.0O.E. Chassis 
and cab , 6 8.25x20 10-ply tires, all fac- 
tory heavy duty equipment with Watson- 
Brown-Lipe Auxiliary Transmission 
Doan-Calhoun Chevrolet Co., Inc., 4605 
N. 5th St., Philadelphia, Pa 


FEDERAL 5-TON. 5 cubic yard, hydrau- 
lic dump, model 55L, 1941, A-1 condi- 
tion, refinished, tires 12-ply 10.00x20, air 
brakes, Hercules Motors. 15,000 and 
21,000 miles, OPA low ceiling of $2,986 
each. City Motor Company, 861 Granby 
St., Norfolk, Va. 


CHEVROLET C.O.E. TRUCK CAB-—Brand 
new 1942, coniplete with fenders, cush- 
ions, grilles, headlights, ete. Will fit ‘40 
to ‘44, crated ready to ship. Also com- 
plete new truck motor for ‘42 Chevrolet 
Kenneth Waitworth, Box Oneida, 
i < 


BUSES FOR SALE 


TWO BRAND NEW 1945 Ford school bus 
chassis, equipped with Blue Bird 60-pas- 
senger school bus bodies, delivery f.o.b. 
Jacksonville. Priced at OPA ceiling. Don- 
ald Neese, Tel. 9-2757, 1917 Biscayne 
Boulevard, Miami 36, Florida. 


USED SCHOOL BUSES—Six (6) late mod 
el school buses available for immediate 
delivery. No priority necessary. Finest 
condition; 26, 48, 54 and 60 school chil- 
dren capacity. Priced right. Phone, write, 
or wire. S & S CHEVROLET CO., 
THOMPSONTOWN, PA. 


BUY BONDS 
and STAMPS 


PARTS WANTED © 


PARTS WANTED, NEW OR USED 
front door, left rear door, left 
door post, instrument panel for 1941 
Cadillac, Series 62. tour-door sedan. Also 
right door for 1941 Pontiac 27--JA or 26 

JB Coupe, Oldsmobile 60 


Left 
center 


and Chevrolet 
Coupe will fit. Wayne R. Weaver, 990 
East Main St., Clarion, Pennsylvania. 

TWO TRUNK LIDS for 1941 or 1942 Hud- 
son sedans. Butterworth & Perna Motor 
Co., Philipsburg, Pa. 


PARTS WANTED — Complete hood and 
hinges for 1938 Plymouth Deluxe. McCaa 
Chevrolet Company, West Memphis, Ark. 

ONE LEFT FRONT FENDER-~1939 Buick 
Special, Part No. 1308895. New or used. 
Wire or phone collect. Minton Chevrolet, 
Inc., 438 Stratton St., Logan, W. Va. 








PARTS FOR SALE 


HARD TO GET PARTS—Fenders, grilles, 
doors, hubcaps, pedal pads, body parts. 
Write to P.O. Box 70, Dunmore 12, Pa. 


NEW ECLIPSE BENDIX DRIVES in orig- 
inal boxes, Bendix No. A-1073, Spect- 
fication No. RC13XXX13-T—price $4.50 
each, lots of 10. Also new SS1L Wickwire 
Starter Springs, 25c each, lots of 25. 
Southland Iron and Metal Company, 
Norfolk 1, Virginia. 

SALE 7 00x15 Grade III Tires 

Some recaps, some prewar original tread 

Some S3 synthetic high tread repaired 

Call or write, 

Elyria, Ohio. 


FOR 


NEW AND USED—Chevrolet, GMC, Dodge, 
Diamond T, Federal, White, Mack, Reo, 
Autocar and Studebaker truck cabs and 
eab parts. Priced reasonable. New run- 
ning boards for most trucks, $2.50 each 
Various new parts for WA14 and WA18 
White trucks. New Nash parts. Chev- 
rolet, GMC and Mack truck parts. Large 
stock of passenger car repair kit muffler 
sleeves. Large quantity of Studebaker 
accessories and many other items all 
priced below dealer Becker Motors 


cost 





large 
Engine 
Southland Iron « 


buretors, 1% and 2-inch sizes for 
Truck Marine and Stationary 
All brass construction 


50% DISCOUNT—$3.400 worth 1942 

C-20 and C-30 autocar truch 
International 
591, 


parts, new 
Minerals & 
Columbia, 


List on request. 


Chemical Corp., 30X 


Tenn. 


| 
| 
120 N. Capitol Ave Indianapolis 4, Ind. 
NEW SCHEBLER MODEL A—Updraft car 
Metal Co., P.O. Box 868, Norfolk, Va. 


Glen Rogers Motors, Inc., | 


model | 


43 


i. PARTS FOR SALE 

1943 CHEVROLET 2-door body. less doors 

} ind windshield. Also two 1942 Plymouth 
coupe 1two 1941 Chev- 

1942 Plym- 

windshield and 

Mor corner 


doors complete ar 
rolet coupe doors complete 

outh coupe body 
| doors. Graham 


less 
Motors, 


to, Ohio 


roe 
Lawrence, Tove 


1941 and 1942 Dodge Heavy 

Motors complete interchangeable 
Chrysler and De Soto cars and De 
Auto Exchange, 1165 Central 
N. Y. 


FOR SALE 
Duty 
for 
Soto taxis 
Ave., Albany, 


M. ARKLES 
Adjustable Steel Shelving 


Steel Parts Bins Cabinets 
Tool Room Equipment 


123-25-27 N. Bread St. Philadelphia 6, Pa. 


Counters 


SHOP EQUIPMENT FOR SALE 


1 WINKLER COAL STOKER model 208. F 
complete with drive units. serial number 
19000. Price $1,170.50. Write Delaware 
Motor Sales Co., 1606 Pennsylvania Ave., 
Wilmington Delaware 


\. 


b 
Cc. GENERATOR —-A 
ator, perfect condition, with stand. $300 
Bauman Vontiac, Ine 728 Rebecca 
Avenue, Wilkinsburg. Pennsylvania. Pen 
hurst 5500 


25 K.V.A. Gener- 


BINS--If you need 
wire Sperber Mfg 
Detroit 11, Mich 
delivery. 


ADJUSTABLE PARTS 
parts bins, write or 
Co., 1811 Trombly, 
Free catalog, prompt 


OPEN DISPLAY COUNTERS 
Two slightly used steel portable open parts 
and acc. displays, glass partitions by sec- 
tions, most modern design, 5’ long, 30” 
wide, 44” high, enclosed storage space at 
bottom. Also two steel counters—one with 
large bin compartments, other many smaller 
bins, each 6’ long, 24” wide, 34” high. 
Write or phone H. D. Braun, Gateway Mo- 

Inc., Albany, N. Y. Price $200, 

. Albany. 


‘ SHOP EQUIPMENT WANTED 
WANTED—NEW OR USED BRAKE RE- 
LINER with drilling and counter-sinking 
attachments. State condition and price 
Boorman & Wilbur, Otisville, New York. 
WANTED —-10 NEW OR USED metal parts 
bins Cox Motor Company, Stanford, 
Kentucky. 
~ IMPORT LINES DESIRED ~ 


SOLE AGENCY FOR SWEDEN 


Wanted for small motor cars, motorcycles, 
outboard motors, transportable motor ag- 
gregates and accessories and tools. Reply 
with terms and lowest wholesale prices to 


‘Swedish Importer’’ 
c/o Gumaelius Advertising Agency 
Stockholm, Sweden 


ACCESSORIES WANTED 


WANTED - WANTED WANTED 
NEW AUTO RADIOS & AUTO HEATERS 


Need unlimited quantity of NEW Aute 
Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 
pay cash. Write for full particulars . 
price, quantity, makes, etc. 


MANHATTAN AUTO & RADIO CO. 
1706 7th St., N.W. Washington 1, D. C. 


MISCELLANEOUS 


°=NGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg. Virginia. 


-We have been ap- 
pointed distributors for the Homasete 
Home of a hundred uses. Delivered on 
your lot for $269, ready for you to move 
into. Ideal for along the river, golf 
courses, house trailer owners, etc. A per- 
fect money maker for trailer camp oper- 
ators and dealers. Size 8 by 16 feet, now 
on display at our lot, 1701 Madison Ave., 
Toledo 2, Ohio. 


DEALERS WANTED 


LOS ANGELES SHOP 

WANTS 
to manufacture small parts or assemble 
and manufacture a good unit. Have plenty 
capital. 

Oo. HAUPT 

325 N. Oakhurst Dr. 
Beverly Hills, California 


AUCTION 


BEN FISHEL AUTGMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 


FOR DEALERS ONLY _ 


WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, DL 








, 


preat business” 


EALERS have good reason for saying that. 
A great ear from the beginning, Plymouth 
set records in sales growth from the begin- 
ning. Through the war, adequate supplies 
of factoryv-engineered parts have helped set 


records for service business. 


Aided by this good service, the great per- 
formance of 3,000,000 going Plymouths has 
pre-sold owners, their friends and share- 
the-ride passengers on tomorrow’s new 
Plymouths. This will mean the greatest 


business ever for Plymouth dealers. 


* PLYMOUTH Division of CHRYSLER CORPORATION 


PLYMOUTH Chrysler Corporation’s NO. 1 CAR 





